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Chalice and Paten of Silver Overlaid with Gold: The Former Was Made by Gottfried Schmidt in 1860, 
and the Latter by Johannes Scholler in 1665. 
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Some Facts About Famous Emeralds 








By Sydney H. Ball* 














(Continued from issue of April 2) 


REEK and Roman emeralds are rare, but 

the story of Polycrates’ ring should be 
mentioned. Polycrates was the tyrant of 
Samos, who lived in the 6th century B.C, His 
good fortune had been phenomenal, too good 
indeed to suit his counselor and ally Amasis, 
King of Egypt. He suggested that Polycrates, 
to offset the menace, subject himself to a 
great personal loss, and in consequence the 
tyrant threw his signet ring set with a fine 
emerald, engraved, as Herodotus says, by 
Theodorus, the son of, Telecles, the Samian, 
into the sea. A few days thereafter, a cer- 
tain fisherman of his realm caught a re- 
markably fine fish which he considered 
worthy of the royal board. When the fish 
was opened in the royal kitchen, the ring 
was disclosed. Amasis, hearing of the inci- 
dent, considered some great misfortune 
would certainly befall one with such luck 
and broke off the alliance. Polycrates, it 
may be added, after a crushing defeat, was 
crucified by Orotes, Governor of Sardis. C. 
W. King suggests that a ring found in the 
vineyards at Aricia and offered for sale in 
Rome was either an ancient copy of this 
signet, or perhaps even the very ring. The 
“emerald” glass through which Nero is said 
to have viewed the gladiatorial fights, if as 
is improbable, it was an emerald, must have 
been of considerable size. In the early cen- 
turies of the Christian era, the gem was 
sometimes referred to as Neronianus. 

In later times, due to the rarity and cost 
of the gem, it has rarely been cut in Europe. 
Carlo Constanzi in the 18th century en- 
graved the heads of Pope Benedict, St. 
Peter, and St. Paul on an emerald slice, 
two inches in diameter. The jewel on 
which he is said to have spent 21%4 years is 
reported to be now in the treasury of St. 
Petronio at Bologna, Italy, 

The tiara of Pope Julius II (who died 
1513) had as its summit, a hemispherical 
emerald, about 2 1/5 inches in diameter and 
1 1/3 inches deep. Notwithstanding the 
fact that the stone was doubtless of 
Egyptian origin, it is reported to be of fine 
color. The name of the pope (and others 
‘ay as well the arms of Gregory XII) was 
engraved in 1503 across the middle of the 
stone. The stone was preserved at Paris 
for over 300 years but Napoleon returned 
to Pope Pius VIT. It now adorns one 
of the papal tiaras. 

By far the finest, although not the largest 
cut emerald in the world is that in the 


mie of Devonshire’s mineral cabinet at 
*C 
New yRoners, Mayer & Ball, Mining Engineers, 





Chatsworth. It is a magnificent Muzo 
(Colombia) crystal, weighing eight oz., 18 
dwt. (1382 metric carats). It is a regular 
six-sided prism with a flat crystal termina- 
tion at one end, the other being broken. It 
is about two and one-third inches long and 
two inches in diameter. It is of wonderful 
color and clear although marred somewhat 
by several flaws. It was purchased by the 
Duke from Dom Pedro of Brazil, although 
some reports state that Dom Pedro gave 
it to the Duke. 

In the middle of the last century, among 
the Hope gems, there was said to be even 
a finer crystal weighing six ounces and some 
fine emeralds, quite as large as the Devon- 
shire stone, are reported among the Spanish 
crown jewels. C, J. H. Hamilton, who 
traveled in Colombia almost a century ago, 
says that many of the finest Muzo gems 
were in the possession of the king of Spain, 
one of which is “so large a size that His 
Majesty uses it as a paper presser.” In 
1562, a necklace of 25 great stones from 
the Muzo mines was presented to the 
Spanish sovereigns, 

The shrine of Loreto is famous for its 
Casa Santa, supposed to have been once the 
home of the Holy Virgin, which was 
miraculously transported from Palestine to 
Italy by angels in 1291. Among the other 
unique offerings in its treasury is a group 
of Colombian emerald crystals in the matrix 
as big as a human head. From the white 
limestone, crystals of emerald of exquisite 
color, over an inch in diameter protrude. 
It was given to the shrine by Peruvian 
miners over 400 years ago, the presentation 
being made by Pedro, Marquis of Aragon, 
then Spanish ambassador at Rome, but for- 
merly Governor-General of Peru. Some 70 
years ago, an Englishman offered 90,000 
crowns for the group. 

The Imperial Cabinet of the Czar at St. 
Petersburg contained some very large 
emerald crystals from Takovaya, in the 
Urals; one is 25 cm. (9.84 inches) long and 
12 cm. (4.7 inches) in diameter; a second, 
is a magnificent twin crystal seven inches 
long and four inches broad, weighing four 
and one-half troy pounds (8,398 metric 
carats), while a third, is a crystal group, 14 
inches long, 12 inches broad and five inches 
thick, weighing 1634 troy pounds (31,259 
metric carats). The collection of the School 
of Mines at Petrograd has also a magnificent 
suite of uncut emeralds, one from the Urals, 
heing 8 inches long and 5 inches wide. 

Ancient and medieval writers describe 
many large and wonderful “emeralds.” In 
certain cases the descriptions are such that 





no one could seriously consider the material 
of this rare precious stone, and in other cases, 
only modern research has proved the true 


nature of the substances. Confusion has 
arisen because the Greeks and Romans and 
even the people of the Middle Ages, under 
the general term “smaragdus” included a 
number of different substances, the Greeks 
and Romans certainly using the term, in 
instances for emerald, jasper, prase, mala- 
chite, jade, chrysocolla and green fluorspar, 
among natural substances and green glass 
as well, 


Democritus of Thrace (5th century B. 
C.) was famous for his paste imitations of 
emerald and the Alexandrians, those famous 
glass makers of antiquity, undoubtedly 
were not above selling their wares, where 
opportunity permitted, as emeralds. About 
Rome, even today, antique paste emeralds 
are still frequently recut, set in a ring and 
palmed off on the indiscriminating tourist 
as emerald. The Cingalese cut beautiful 
and almost flawless “emeralds” from the 
bottom of wine bottles, which they, after a 
struggle, are not adverse to selling, even 
at a concession in price, to globe-trotters. 

Among the ancient “emeralds” which may 
well have been some semi-precious stones, 
were the eyes of the Marble lion on the 
tomb of King Hermios, Cyprus. These 
eyes, as the legend goes, so illuminated the 
sea that the tunny-fish were frightened 
away, much to the financial loss of the 
fishermen who saw to it that these gems 
were replaced by less luminous substances. 
To believe that these eyes were emeralds 
raises the honesty of the natives to an un- 
believable height and the location of the 
tomb suggests at once malachite. 


Charlemagne gave the Benedictine Abbey 
of Reichenau, near Constance, Switzerland, 
according to the Abbey records, a monster 
emerald weighing 2834 pounds. William 
Coxe, Rector of Bemerton, who visited the 
Abbey in 1778 says “Take its dimensions 
and then judge whether it can be an 
emerald; it has four unequal sides, the 
longest is near two feet and the broadest 
about nine inches; it is one inch thick and 
weighs about 29 pounds. The Superior 
valued it at £4,500, but if it is as I con- 
jecture, nothing more than a transparent 
green spathfluor (fluorspar), its value will 
be reduced to a few shillings.” Beckman, 
however, was probably more correct in 
naming it glass. 


Jerome Richard in his curious “History of 
Tonquin” published in Paris in 1778, states 
that in Laos, now part of French Indo-China 
is a “deep pit from which they obtain rubies 
and particularly emeralds, one of which in 
the possession of the King, is as large as a 
common orange.” Strangely enough neither 
gem is reported from that part of Asia and 
our French traveler may have referred to 
the Burma ruby and jade localities, which 
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we in that part of the world and rather 
dose to one another. 

Herodotus describes a pillar in the Temple 
of Hercules at Tyre, cut from a single 
‘garagdus” which “shined exceedingly at 
night.” Theophrastus mentions several tre- 
mndously large “smaragdi” including one 
jour cubits long (6.8 ft.) and three wide 
(52 ft.) sent by the King of Babylon to an 
Egyptian Pharoah ; and 4 obelisks in an 
Egyptian temple of Jupiter, 40 cubits high 
(687 ft.) and between three and four cubits 
wide (5.2-6.8 ft.). Apion, who lived short- 
ly before Christ, states that a colossus of 
Serapis, nine cubits high (15.5 ft.), then 
sanding in the labyrinth, was of “smarag- 
jus” The material of these works of art 
may have been either some green igneous 
raxk or a clever mosaic of jasper or mala- 
chite, hut it was much more likely, glass. 

The story of the Sacra Catino (Holy 
Grail) of the Cathedral of S. Giovanni, 
Genoa, is as romantic as that of any of the 
paragon diamonds. It is a dish 14 inches 
and five deep made of rich green, trans- 
parent substance for ages reputed to be an 
emerald showing several flaws. Tradition 
has it that it was one of the gifts to King 
Solomon of that famous charmer, the Queen 
of Sheba. For ages thereafter it rested in 
the Temple at Jerusalem and in King 
Herod’s time it formed part of the royal 
dinner service. The Genoese claim, Erasmus 
Stella (1517) tells us, one momentous year 
King Herod intended to keep the Passover 
in Jerusalem, and the royal plate had been 
sent there. At the last moment he could 
not go to the city, and in consequence, the 
Lord’s disciples commandeered the Sacra 
Catino and the royal plate for His Last 
Supper. The sacred dish fell into the hands 
of the Crusaders at the capture of Caesarea 
Palaestina, in 1102 and they gave it to the 
Republic of Genoa which had advanced the 
Crusaders large sums for the sinews of war. 
Genoa placed it in the Cathedral and 12 
nobles called Clavigeri were appointed to 
guard it. It was shown but once a year 
when it was held up to the ardent gaze of 
the adoring populace. It is stated that 
privileged worshippers were permitted to 
touch a diamond to the Sacra Catino for 
1,000 gold ducats (some $2,250). Genoa, 
sore pressed for money, pawned it in 1319, 
for 1,200 marks of gold (some $200,000), 
but almost at once redeemed it. Later it 
was for 50 years security for a loan of 
4,000,000 francs made by Jewish money 
loaners, This may have been the time men- 
tioned by Dr. G, F. Kunz when it was 
Pawned to a rich Jew of Metz, a loan ap- 
parently made under duress, possibly be- 
cause the nature of the material of the dish 
Was questioned. \When the Genoese were 
ready to redeem the Sacra Catino, they 
were surprised to find that some six dif- 
‘erent parties purported to be its possessors. 
a a number of forgeries had been 
for oe , each of which had been pawned 
Lampl _— sum, Condamine saw it by 
: ong in 1757 and doubted its nature 
: imperfections appeared to him to be 
smal] air bubbles rather than those charac- 
teristic of emerald. 


bs a Genoa fell into the hands of the 
ob and Napoleon sent the dish to Paris, 
cre it was placed in the Cabinet of 
“ntiquities in the Imperial Library. Upon 


r 
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examination French savants pronounced it a 
fine example of antique glass. The Vienna 
Congress of 1815, called to decide the dis- 
position of ali countries which by Napoleon’s 
fall had escaped French suzerainty, ordered 
the return of the dish to Genoa. En route 
to its shrine, the Sacra Catino was broken, 
but it was skillfully restored, being rimmed 
with a band of gold filigree and mounted 
on a tripod. It is said the Genoese still 
claim that only a glass model was tested in 
Paris. 

Similarly sad awakenings have occurred 
in some of the most closely guarded 
treasuries. We may cite the magnificent 
facetted “aquamarine,” the sister gem of 
the emerald, in the crown of James II, once 
the chief ornament of the British regalia. 
This globe-shaped mass in rather recent 
times has been proved to be glass. Whether 
someone cleverly filched the original and 
substituted a glass model, or whether the 
original “jewel” was glass, is unknown. 

In the temple in the palace at Bangkok 
is a Buddha which for years has_ been 
known as the “Emerald” Buddha. The god 
is about 18 inches high, sits cross-legged, 
and has a bejewelled wardrobe of enormous 
value. It is of unknown antiquity, but its 
history can be traced back to 1436 A. D. 
The statue has been reverently carried from 
one temple to another as the capital of Siam 


has been shifted. It was installed in its 
present resting place in 1782. Bowring 
suggests that it is malachite or green 
porphyry but it is perhaps more probably 
jade, 

Another famous “emerald” of ancient 
times was the “Table of Solomon.” It was 


described as a huge slab of flawless emerald, 
encircled with rows of pearls and supported 
by many golden feet beset with gems. At 
one time it was valued at 500,000 aurei. 
It is supposed to have possessed super- 
natural powers for genii had fashioned it 
for King Solomon. It, together with 
Solomon’s vessels, cut from emerald, and 
other spoil from the Sanctuary of Jerusalem, 
legend says, was placed by Vespasian in the 
Temple of Concord at Rome. Alaric and 
his Goths after sacking Rome, carried them 
to Spain. When the Saracens under Musca 
captured Toledo in 712 A. D., they took the 
table to Damascus. This table is one of 
the favorite themes of Arab writers of the 
Middle Ages, its length being given by one 
author, as I remember it, as 365 ft. It was 
supposed by them to be a mirror in which 
all events past and future were pictured. 
The material was undoubtedly glass. 

I cannot close these notes without men- 
tioning the fact that our entertaining friend 
of the 14th century, Sir John Mandeville, 
states in the palace of that elusive old 
monarch of Central Asia, Prester John “the 
tables whereon men eat, some be of emeralds, 
come of amethyst, and some of gold full of 
precious stones.” These tables were made 
of a more interesting, if more tenuous sub- 
stance than antique glass, namely, the fig- 
merts of the brain of this old compiler of 
others’ adventures. 

THE END 








E. D. Barefield, a jeweler at 412 Main 
St., Pine Bluff, Ark., has remodelled his 
store and new show cases have been made 
and installed. 
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Pepsins 





By Lewis FRrRiep 


An alarm-clock will catch a wide-awake 
fellow napping. 
“eee 
Possibly the bootleg business has reached 
the saturation point, but there is stil! room 
for expansion in the jewelry business. 
* * * 
Some people are kept down by their heads 
as well as their feet. 
ok a a 
A chicken that lays off laying until to- 
morrow gets the axe. 
* * * 


Some start on a shoestring and succeed, 
while others start on a pursestring and fail. 
a 


To him that hath shall be given an Income 
Tax blank. 
s+ * & 
A feliow who chops logic when he ought 
to be chopping wood is a blockhead. 


* * * 


Early to bed and early to rise is usually 
the rule in the poor house, but it’s too late 
then to get healthy, wealthy and wise. 

* * * 
There are lots of vitamines in a smile. 
” + * 

Nowadays, the easiest road to success is 
to start on the bottom of the ladder and 
work yourself up to be a painter at $10 a 
day, with a bonus extra. 

+ *x * 

Money makes the mare go, and often the 

mare makes the money go. 
$-t 2 

Contrary to popular belief, John D. Rock- 

efeller doesn’t cover his table with oil-cloth. 
* * * 

Only in a football game can you win your 

goal by constant kicking. 
* * ’ 

Blow your own horn only if you have 
something to blow about. Gabriel will be 
justified in blowing his. 

* * * 

The right kind of advertising pays the 

advertiser ; the wrong kind pays the printer. 








Jubilee Gold Ducats of Czecho- 


slovakia 
N Oct. 28, 1923, there were distributed 
jubilee gold ducats of the face value of 
300 Czechoslovakian kronen in commemo- 
ration of the Czechoslovakian republic. The 
first thousand pieces were numbered and a 
part of them distributed to men and women 
who had done good service to the nation. 
The obverse bears the representation of 
St. Vaclav, the first Czech prince and patron 
saint of the nation, with the opening words 
of the anthem oi this saint; the reverse bears 
the coat-of-arms of the State enwreathed 
by his name and the dates 1918 and 1923.— 
Deutsche Goldschmiede-Zeitung 








Charles C. Mussina, Williamsport, Pa., 
who recently underwent an operation, is 
making a good recovery and expects to re- 
turn home within a short time. 





THE JEWELERS’ CIRCULAR April 9, 19% 


























HEADQUARTERS 


for 


DIAMONDS 


Precious and Imitation Stones 


xnweKK KK 


Regent Pearl or Fancy Stone 
Necklaces 





Main Office or ( (-) Branch Office 
Lorsch Building, 37 Maiden Lane ® 131 Washington Street 


NEW YORK INC. PROVIDENCE R. L 


Bead Department, 20-26 W. 36th St., New York 
Pacific Coast Representatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 















































April 9, 1924. 


THE JEWELERS’ 








American Tourists Visit Paris Jewelry Centers 





Purchasers Demand Artistic Designs and Skilled Workmanship—Vogue for 
Antiques Increases Business 














paris, March 22.—American tourists are 
giving in considerable numbers in Paris. 
yany have merely returned from Winter in 
igypt or from a long stay on the Riviera, 
iwt however, they reached the capital there 
qo doubt about their presence and in 
ye numbers. Usually seen in groups of 
ee or four in front of the jewelers’ shops 
a the neighborhood of the Opera and the 
\adeleine, their remarks are interesting to 
war. The type of American that arrives 
satly as this in the year is invariably 
yealthy. Many of the women, indeed, are 
wt strictly speaking tourists, but the wives 
od daughters of business men. Bearing 
his in mind and making due allowance for 
he fact that these harbingers of the tourist 
cowd are rather internationals than genuine 
wrists, away from home for the first time 
in their lives, it would still seem from tae 
ype of purchase being made just now in 
Paris and from the remarks passed on the 
various show windows that American taste 
is changing. 

In the old days it was a_ well-known 
axiom that nothing that was not of con- 
siderable intrinsic value would sell to 
Americans. They wanted something that 
loked rich and that was rich. Nowadays 
they are out for workmanship, for beauty 
of design rather than for expensive gems 
and heavy weight in metal. The half-pre- 
tious stones are attracting their attention, 
aid there is a considerable sale of small 
objects made in pebble, for instance. [or 
it takes an education to know exactly what 
jewels to select and this type of tourist has 
tad that education, through travel. 

While a great deal of very pretty jewelry 
is being prepared for the coming tourist 
eason, antiques are attracting the attention 
oi the dealers. Paris and provincial papers 
are full of advertisements just now, telling 
people that the highest prices will be given 
lor al! sorts of old stuff. Owing to in- 
creased taxation and the ever growing cost 
ot living, even the peasants, who are least 
Mt of all in France, are gradually disposing 
many heirlooms. Cars are traveling 
around the countryside securing treasures 
lor the Americans who are expected in 
great numbers this Spring and Summer. 
The demand for the antique which has 
always been great has grown even greater 
of recent years, 

The number of old curiosity shops seems 
0 merease daily in Paris. Their main 
“ource of supply is the pawnshops, under 
mnicipal control in this country. Some- 
mes the proprietor of the shop buys up 
‘ld pawntickets and redeems them, to his 
tg phatase he awaits the annual 
“8 a _ unredeemed pledges. Some days 
* F — of the notorious Mata Hari, 
ao shot at Vincennes during the war, 
= up at auction, together with the 

erty of other criminals. Although the 
nap sold in lots and it was impossible 
™ ity those belonging to the beautiful 
with certainty, the dealers believe 


that they will be able to find someone who 
knows them. They will, of course, fetch 
high prices because of their association. 

Much jewelry is being sold at the Hotel 
Druout just now. The sales are attended 
by the trade and complaints are heard that 
amateurs seldom manage to secure a lot 
being outbid by the regular frequenters of 
those auction rooms, where many ancient 
heirlooms are put up to sale, the hotel being 
the Christie’s of Paris. In spite of the 
difficulty of getting bargains due to the com- 
petition of the trade many Americans are 
seen examining the lots. Those that are 
wise engage a broker to do the bidding and 
usually find that they can do better than on 
their own account even when his commis- 
sion has been added to the amount paid for 
the stuff. 

Many people, afraid of using their judg- 
ment, and wanting real genuine antiques, 
avoid the public auction rooms, where as a 
maiter of fact, wonderful bargains can be 
picked up by the man who wants a jewel 
just because it is beautiful and pleases him, 
regardless of its intrinsic value, but where 
those buying to resell are often let in, seek 
out the secondhand dealer. He has a long 
experience and is seldom deceived. But to 
zet full assurance that the object is really 
what it pretends to be, it is necessary to go 
to a man with a reputation. 

Tor the other kind of purchaser, the 
seeker after something interesting, not 
necessarily belonging to any particular 
period, the best hunting ground begins on 
the Boulevard Saint Germain, where there 
are old curiosity shops of all classes from 
the very best to the poorest. The hunt can 
be continued in the side streets, in the Latin 
quarter. Owing to the increased cost of 
living, many students bring the family 
jewels and silver to Paris to pawn or sell. 
Unwilling to go to the big dealers they 
often sell to the small men around the 
Sorbonne. Here spoons with coats of arms, 
relics of the past, can be got. There is 
much ecclesiastical jewelry. Rosaries, some 
in carved wood, only sold in some time of 
stress and emergency, rings, of ancient 
make, crucifixes all are on sale in_ this 
neighborhood. There is also church plate, 
in which some of ancient designs, now lost. 
can be rediscovered. 








Discovery of Viking Jewels 





E read in a recent issue of Deutsche 
Goldschmiede-Zeitung : 

“In excavating near Sillingen, in Sweden, 
two gold armrings weighing about 400 
grams were brought to light. The rings 
consist of three intertwined gold wires, one 
of which is open, the others closed. On this 
the spiral winding is closed with a little 


ornament. Both originate, supposedly, from 
the period of about 900 B. C., therefore 
from the later Viking times. The rings 


were handed over to the historic State 
museum for closer investigation.” 
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Pearl Fishing Off Hikueru Islands 

A COORDING to an Associated Press dis- 

patch to the New York Times from 
Paplete, Tahiti, pearl diving off the island 
of Hikueru has yielded rich returns during 
the season just closed. Both pearl shells 
and pearls of high value have’ been found 
in large numbers in the waters of the 
lagoon, 

These pearl oyster beds had been under 
restriction for several years and for that 
reason the jewel crop was unusually good. 

The diving is done by natives, who have 
trained themselves from childhood to descend 
to great depths and remain under water a 


long time. No diving machines are per- 
mitted. 
The Tahiti merchants establish stations 


at the island during the season to buy the 
shells and to sell provisions and luxuries 
to the divers and their families. Repre- 
sentatives from Paris jewelry houses always 
are on hand to compete for the better quality 
of pearls. Pearls of lesser value fall into 
the hands of speculatively inclined Chinese 
and European schooner captains, From long 
experience the natives are fully aware of 
the value of their finds, so that not many 
bargains are available. 

The South Sea Island 
prosperity ostentatiously. The wife of the 
successful diver parades the white coral 
beach of Hikueru clad in brilliant silks, high 
heel shoes, picture hats and the most costly 
Chinese shawls. In the Island of Bora Bora, 
where the high price of vanilla beans has 
raised growers of that staple to temporary 
affluence, the Chinese shawl has been appro- 
priated by the men as the insignia of great 
riches, It is worn draped around the neck, 
with the embroidered ends hanging grace- 
fully down the back and chest. The real 
vanilla barons wear, in addition, a second 
shawl of a different color about the waist. 

Many stories of lucky finds at Hikueru 
have drifted into Papeete. One tells how 
the keeper of a semaphore signal at Papeete, 
who went to the island on a holiday, hap- 
pened to see a large pearl oyster lying in 
shallow water near the beach, dived for it 
and on opening it found a pearl for which 
he received 15,000 francs. Another relates 
that an old native woman, while fishing on 
the reef, stubbed her toe against an oyster 
that yielded a gem worth $1,000 in gold. 

Riches, however, never do a _ Tahitian 
native any permanent good. They are dis- 
sipated immediately in fine clothes, cases of 
tinned salmon (no native will wet his toes 
in the sea in search of fish if canned. salmon 
can be had) guitars, accordions and all man- 
ner of trivial amusements, 

Then, when the tide of affluence has ebbed, 
the Tahitian returns to his loin cloth and 
his bread-fruit and fish diet until another 
crop of copra or vanilla has matured, or 
the restriction has been taken off another 
pearl island. But in the prosperous era he 
has lived gorgeously. 


native reacts to 








Joseph’s Gift Shop has been opened at 
Hudson, N. Y. Isaac Joseph, proprietor of 
the jewelry store in connection with the 
Gift Shop, has felt the need of this for some 
time and for the convenience of his patrons 
has arranged to open such a shop. Mr. Jo- 
seph just returned from a visit to New York. 
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The News From England 








British Trade Promoting Legislation to Provide Platinum Standard of .950 
Fine—Trade Conditions in Sheffield—Automobile Race Results in 
Capture of Gem Thief—Earrings Popular on the Riviera—Export 
Tax on Diamonds from British Guiana 














Lonpon, March 24.—The movement this 
side, with which all the leading firms in 
the trade are associated, to promote legis- 
lation whereby platinum may be standardized 
at 950 fine, culminated this month in a 
conference of trade factors with the Gold- 
smiths Company and the promise of the com- 
pany to give the greatest consideration to 
the expressed views of the trade in the im- 
portant matter of standardizing this precious 
metal. A deputation representing the best 
known firms in the jewelry industry of the 
kingdom waited on the Prime Warden and 
Wardens of the Goldsmiths’ Company and 
were introduced by Chairman E. A. Dodd 
of the Diamond, Pearl and Precious Stone 
Trade Section of the Chamber of Commerce. 
The leading firms of London and Birming- 
ham engaged in the jewelry trade were, it 
was pointed out, much concerned at the 
growth of a trade that dealt with platinum 
alloy goods under the guise of pure platinum 
ticles, Only the standardizing of the 
precious metal, it was thought, would pre- 
vent the unscrupulous merchant from mak- 
ing false representation in connection with 
the sale of platinum alloy as pure platinum. 
Mr. Dodd said the jewelry trade favored 
standardization in the interest of the public 
as well as of the trade itself and urged that 
the Goldsmiths’ Company promote legisla- 
tion to that end and assay and mark any 
platinum article which might be sent to it 


for that purpose if it reached that standard. 


The marketing of alleged platinum goods 
(but which in fact were of platinum alloy 
or platinated gold) was, said Dodd, seriously 
affecting the jewelry trade. If, he said, 
platinum were standardized at not less than 
95) per cent. purity the dishonest trader 
could be dealt with if he invoiced as platinum 
a metal containing a lower percentage of 
pure platinum. That there are no real 
difficulties in the way of rapid assaying 
and marking of platinum is shown, said 
Dodd, in the way the French trade has 
handled the problem. The Prime Warden 
intimated to the deputation of jewelers that 
his company was in sympathy with the 
motives of the trade to end the present posi- 
lion as regards the marketing of platinum 
and promised that the Goldsmiths’ Company 
would very carefully consider the proposals 
placed before it by the trade. 
* *k & 


. Things are none too well in Sheffield these 
“ays, wage troubles and severe Continental 
“ompetition being responsible for the closing 
down of a number of furnaces, In the 
cutlery and electroplate section, although 
orders are being booked on a slightly bigger 
scale than heretofore, there still is very 
iittle evidence of a real vitality. Electro- 
plate goods of the coupon class is said to 
henge] the most amount of work this 
, nat This: coupon business, of course, 

rked fairly extensively here. Large 
Peprietary firms give inexpensive articles 


of plate for a given number of coupons to 
purchasers of their products. It is believed 
to be a system that helps sales of electro- 
plate and similar goods in the jewelry trade. 
Merchants in various lines of retail business 
will place orders for cases of cutlery, electro- 
plate or silver plate table outfits and will 
utilize these as prizes for the customer who 
can show the greatest number of purchase 
coupons in the course of six months or a 
year. 
* * x 

Detectives took part in an exciting auto- 
mobile race this week following the robbery 
of gem rings from a jewelry shop in south- 
east London, Two men in a gray motor 
car dashed up to the jewelry store. One 
alighted, smashed a window with a wrapped 
brick, swept out the nearest trays displaying 
rings and jumped into the slowly moving 
car. Pedestrians gave chase and a woman 
on a bicycle got close enough to get the 
car number. The next day detectives, fol- 
lowing up the registered car number clew, 
arrived at a suburban house. A man dashed 
out to the garage and drove away in a car. 
The detectives gave chase. Eventually the 
quarry was held up in a traffic jam and the 
detectives arrested him. The second man, 
it is believed, will be in custody soon. 

* * * 

Jewelry assessors of Holborn are offering 
a reward of $1,000 for the recovery of a 
$10,000 pearl weighing 120 grains which 
formed the end of a diamond tassel on a 
long neck chain and which was lost during 
an early morning dance at the Savoy Hotel 
in the Strand. It is believed the gem was 
swept away by the dress of another dancer. 

a * * 

According to visitors just back from the 
Riviera one of the prevailing fashions is 
for earrings in precious metals and gems 
so large and heavy that the weight of them 
tend to distort the lobe of the ear. To 
counteract this some of them have a double 
support, the evening headdress taking a 
share of this weight by means of supple- 
mentary chains of gold and silver, 

é' * * & 

Scotland Yard has detained a man in con- 
nection with the $200,000 jewel loss of six 
months ago when §. ‘Pincus, the High Hol- 
born diamond merchant, was _ victimized 
while answering a telephone call in the lobby 
of a Harrogate hotel. He had left his jewel 
case locked in his bedroom. The call was 
a bogus one. By the time he had reached 
his room, however, the jewels were gone. 
Scotland Yard has been concentrating on 
this gem robbery since last September. 

oe * 


It is understood that the government of 
British Guiana has reimposed the export tax 
on diamonds to increase the fund being 
raised to settle in the colony emigrants from 
India, The reimposition of this tax has 
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resulted in 
Georgetown Chamber of Commerce and a 
deputation from the colony is now in India 
to take up the tax question with the authori- 
ties there, 


a strong protest from the 


* * * 


There are signs of a new activity in gold 
dredging in New Zealand, especially in the 
provincial district of Otaga, and an ambitious 
scheme is in preparation whereby the outlet 
of Lake Wakatipu by the Kawarau river 
will be dammed. Some 32 miles of river bed 
then will be made accessible to suction 
dredges working well above high water 
inmark. <A tributary, the River Shotover, 
also is to be dammed. These dams will hold 
back the lake waters for some 80 days. 
The Kawarau Gold Mining Company is re- 
sponsible for this big scheme which, it is be- 
lieved, will produce considerable of the 
yellow metal. The success in gold dredging 
attending the operations of an American 
company at Hokitika is encouraging other 
concerns. 








Jewelers Warned to Beware of Post Office 
Money Orders Which Have 
Been Stolen 


PittspurcH, Pa., April 3.—Numerous 
postoffice robberies continue to take place 
throughout the country, as indicated by the 
list just made public by the Postal authorities 
at Washington. W. Irving Glover, third 
assistant postmaster general, who has made 
public the list, advises that all concerned 
use caution in paying orders issued at any 
of the offices named, even though number 
differ from those published. He says that 
payment should be refused and the postoffice 
inspector of the district notified. It is held 
that by co-operating with the authorities 
merchants will enable the running down of 
the persons guilty of the theft. Numerous 
arrests have been made in the past as a re- 
sult of this co-operation. Paying tellers 
should keep the following list of stolen orders 
handy: 


PALESTINE, Ark., Nos. 
clusive. Mar. 7, 1923. 

RONDO, Ark., Nos. 25220 to 25400, inclusive. 
Feb. 20, 1924. 

CHICAGO, Ill., Sta. 304, Nos. 16534 to 16,600, 
inclusive. Feb. 8, 1924. 
WILLIAMSBURG, Kans., Nos. 36665 to 36800, 
inclusive. Feb. 27, 1924. 
McDADE, La., Nos. 
Feb. 9, 1924, 

DETROIT, Mich., Sta. 3, Nos. 77 
inclusive. Mar. 3, 1924. 

ST. LOUIS, Mo., Sta. 53, Nos. 
inclusive. Feb. 23, 1924. 

NEW YORK, N. Y., U. S. S. ‘‘Tacoma,” Nos. 
65 to 400, inclusive. Feb. 1, 1924. 

NEW YORK, N. Y., Sta. 148, Nos. 32439 to 
32455, inclusive. Feb. 27, 1924. 

BALLSTON, Oreg., Nos. 15110 to 15200, inclu- 
sive. Feb. 18, 1924. 

MOREA COLLIERY, Pa., Nos. 12479 to 12494, 
inclusive. Mar 8, 1924. 

TILLICUM, Wash., Nos. 3693 to 3800, inclusive. 
Feb. 8, 1924. 

CLAYPOOL, W. Va., Nos. 2536 to 2600, in- 
clusive. Aug. 30, 1923. 

COLCORD, W. Va., Nos. 15151 to 15200, in- 
clusive. Feb. 16, 1924. 


76401 to 76800, in- 


6736 to 6800, inclusive. 


777 to 77800, 
13212 to 13400, 








Joe Gottlieb who recently resigned as 
president of B. Gottlieb Son & Co., Pine 
Bluff, Ark., to open a jewelry store in his 
own name, has left for the northern mar- 
kets to complete the purchase of his new 
stock. The new store will be opened in the 


Froug store, April 10. 
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Proposed Price Maintenance Legislation 





‘A Word on the Kelly and Merritt Bills Now Before Congress, and Where 
They Differ in Scope 

















New York City, April 2, 1924. 
Editor, THE JEWELERS’ CIRCULAR: 

Kelative to your editorial on price mainte- 
nance which appeared in the March 26 issue 
of Toe Jeweters’ Circurar, I feel that 
jewelers should be familiar with the terms of 
the Kelly and Merritt Bills, and suggest that 
they be reproduced verbatim in your journal 
jor the benefit of the trade. 

The one outstanding difference between 
these two bills lies in the fact that the Kelly 
vill provides that the Federal Trade Com- 
mission shall have a sort of judiciary powet 
over the filing of contracts and the termina- 
tion of such contracts as may have been 
violated by the makers thereof. Congress 
will soon be called upon to consider several 
bills for the abolition of the Federal Trade 
Commission, the duties of said commission to 
be transferred to the Department of Com- 
merce. Assuming that such measures are 
adopted, the Kelly Bill would either have to 
be changed accordingly or rejected. The 
Merritt Bill is practically identical with the 
Kelly measure, and no doubt has been intro- 
duced to offset the rejection of the latter. 

In both bills the intent is the same, namely, 
\o provide a method by which manufacturers, 
wholesalers and retailers may legitimately 
protect a product. Be it understood, how- 
ever, that should either bill be adopted, there 
is nothing to force any parties to make a 
contract; such a procedure is entirely op- 
tional, But, if a contract is once consum- 
mated it shall be held as legal and binding 
upon all parties; if a sales policy is published 
it shall be as binding as if a contract had been 
made, Either bill provides that, if, after rea- 
sonable efforts, the retailer cannot dispose 
of the goods to be sold in accordance with 
the contract, he must first offer them to the 
eller at cost price. A refusal upon the part 
of the seller to accept these goods will per- 
mit the retailer to cut prices to any degree 
he may wish, 

There seems to be little doubt of the bene- 
its which a price maintenance law will have 
lor the jewelry industry. First, the depart- 
ment stores and other outlets which are now 
listributing jewelry wares will have to sell at 
the same prices as those of the retail jewelers. 
Unquestionably the present dissipation of the 
jewelry business will cease in a large 
measure, Whatever indiscriminate price cut- 
ters there may be within the trade will have 
'o change their tactics and raise their 
‘tandards of ethics. 

It has been said that if a manufacturer, 
wholesaler or retailer refuses to make a con- 
tract by which his goods will be protected, 
the present condition will remain unchanged ; 
that outlets of distribution for cutprice goods 
- be found, law or no law. This is prob- 
mn true but it is only reasonable to assume 
a the makers of the best class of goods 
re take advantage of the contract, so that 
ae oe may have a ecognized stand- 

quality and price throughout the 


country, 
Consuméfé are not unaccustomed to seeing 


new and excellent articles placed on the mar- 
ket at a low price. Eventually, the quality 
of the article decreases, or else the price 
increases considerably. What is the reason? 
Some manufacturers are willing to sacrifice 
profit by at first selling the article at a price 
which is as close as possible to cost. Later, 
expenses of distribution, sales promotion and 
production are so great that the sales price 
must be increased, or else the quality of the 
article must be lowered to meet these costs. 
Hence there is a condition of dissatisfaction, 
and the consumer indirectly is deceived. 

For many years retailers in every line of 
business have sacrificed time and money in 
order to cope with present conditions. The 
Jaw does not provide any remedy for the 
situation, but there is an opportunity for a 
cure, It wil! be interesting to see how many 
business men wish to witness the operation. 


Very truly yours, 
An OLp SUBSCRIBER. 


The text of the two measures discussed 
above follows: The Kelly Bill, which is 
known as H R 11, and which was intro- 
duced Dec. 5, and referred to the Committee 
on Interstate & Foreign Commerce, reads: 


THE KELLY BILL 


A BILL TO PROTECT THE PUBLIC AGAINST FALSE 
PRETENSES IN MERCHANDISING, UNDER TRADE- 
MARK OR SPECIAL BRAND, OF ARTICLES OF 
STANDARD QUALITY. 


Be it enacted by the Senate and House of Rep- 
resentatives of the United States of America in 
Congress assembled, That in any contract for the 
sale of articles of commerce to any dealer, whole- 
sale or retail, by any grower, producer, manufac- 
turer, or owner thereof, under trade-mark or spe- 
cial brand, hereinafter referred to as the “vendor,” 
it shall be lawful for such vendor, whenever the 
contract constitutes a transaction of commerce 
among the several States, or with foreign nations, 
or in any Territory of the United States, or in 
the District of Columbia, or between any such 
Territory and another Territory, or between any 
such Territory or Territories and any States or 
the District of Columbia, or with a foreign nation 
or nations, or between the District of Columbia 
and any State or States or a foreign nation or 
nations, to prescribe the uniform prices and man- 
ners of settlement at which the different qualities 
and quantities of each article covered by such 
contract may be resold: Provided, That the follow 
ing conditions are complied with: 

(a) Such vendor shall not have any monopoly 
or control df the market for articles belonging to 
the same general class of merchandise as such ar- 
ticle or articles of commerce as shall be covered 
by such contract of sale; nor shall such vendor be 
a party to any agreement, combination, or under- 
standing with any competitor in the production, 
manufacture, or sale of any merchandise in the 
same general class in regard to the price at which 
the same shall be sold either to dealers at whole 
sale or retail or the public. 

(b) Such vendor shall file at the cffice of the 
Vederal Trade Commission a _ statement setting 
forth the trade-mark or special brand owned or 
claimed by such vendor in respect of such article 
or articles of commerce to be covered by such 
contract of sale, and also, from time to time as 
the same may be adopted or modified, a schedule 
setting forth the uniform price of sale thereof to 
dealers at wholesale and the uniform price of sale 
thereof to dealers at retail, from whatever source 
acquired, and the uniform price of sale thereof to 
the public; and, upon filing such statement, such 
vendor shall pay to the Federal Trade Commis- 
sion a registration fee of $10. Prices set forth in 
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such schedule and made in any contract pursuant 
to the provisions of this Act shall be uniform to 
all dealers in like circumstances, differing only as 
to grade, quality or quantity of such articles sold, 
the point of delivery, and the manner of settlement, 
all of which differences shall be!set forth in such 
schedule; and there shall be no discrimination in 
favor of any vendee by the allowance of a dis- 
count, rebate, or commission for any cause or by 
grant of any special concession or by any other 
device whatsover. 

(c) Such ccntracts for the sale of such article 
or articles of commerce many provide for disposal 
sales at appropriate times, during which periods, 
duly set forth in such statement or in such schei- 
ule of prices as shall be filed by such vendor, such 
dealers may sell such article or articles of com- 
merce for a price other than the uniform price as 
set forth in the schedule provided in the preceding 
paragraph (b): Provided, That such article or ar- 
ticles of commerce shall have first been offered to 
the vendor by such dealer, by written offer, at the 
price paid for the same by such dealer, and that 
such vendor, not less than thirty days prior to 
the date set forth for the next disposal sale, after 
reasonable opportunity to inspect such article or 
articles, shall have refused or neglected to accept 
such offer. 


(d) Any article of commerce, or any carton, 
package, or other receptacle inclosing an article or 
articles of commerce covered by such contract and 
in the possession of a dealer, may be sold for a 
price other than the uniform price for resale by 
such dealer for such quality and quantity as set 
forth in the schedule provided in the preceding 
paragraph (b): First, if such dealer shall decide to 
discontinue the sale of such article or articles of 
commerce, or if such dealer sha cease to do 
business and the sale is made in the course of 
winding up the business of such dealer, or if such 
dealer shall have become bankrupt or a receiver 
of the business of such dealer shall have been ap- 
pointed: Provided, (a) That such article or articles 
of commerce shall have first been offered to the 
vendor thereof by such dealer or the legal repre- 
sentative of such dealer by written offer, at the 
price paid for the same by such dealer, and that 
such vendor, after reasonable opportunity to inspect 
such article or articles, shall have refused or 
neglected to accept such offer: Provided, (b) That 
such dealer, or the legal representative of such 
dealer, shall file at the office of the Federal Trade 
Commission a statement setting forth the reason 
for such sale, the refusal or neglect of such ven- 
dor to accept such offer, and the grade, quality, 
and quantity of such article or articles of com 
merce to be so sold; or, second, if such article of 
commerce or contents of such carton, package, or 
other receptacle shall have become damaged, de 
teriorated, or soiled: Provided, That such damaged, 
deteriorated, or soiled article shall have first been 
offered to the vendor by such dealer by written 
offer, at the price paid for the same by such dealer, 
or at the option of such vendor, in exchange for 
similar articles not damaged, deteriorated, or soiled, 
and that such vendor after reasonable opportunity 
to inspect such article or articles shall have refused 
or neglected to accept such offer, and that such 
damaged, deteriorated, or soiled article shall there- 
after only be offered for sale by such dealer with 
prominent notice to the purchaser that such article 
is damaged, deteriorated, or soiled, and that the 
price thereof is reduced because of such damage. 

Sec. 2. That the provisions of this Act shall not 
apply in cases of sales of such article or articles of 
commerce to the United States, or any political 
subdivision thereof, or in cases of sales of such 
articles to any State or public library, or to any 
society or institution incorporated or established 
solely for religious, philosophical, educational, medi- 
cal, scientific, philanthropic, or literary purposes, 
made in good faith for use thereof by such society 
or institution. 

Sec. 3. That upon complaint of any person, 
partnership, corporation, or association, being a 
party in interest, the Federal Trade Commission 
may, by a proceeding instituted in the manner pro- 
vided by section 5 of the Act to create a Federal 
Trade Commission, approved September 26, 1914, 
and after determination by it that the public in- 
terest so requires, terminate the whole or any part 
of any such contract or regulate the terms thereof, 
in the public interest. In the conduct of such pro- 
ceeding the commission may exercise any and all 
the powers conferred upon it by such Act of Sep- 
tember 26, 1914, and all the rights, privileges, and 
immunities therein provided for, including the 
right of appeal, shall likewise apply. 


The Merritt Bill which was also intro- 
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«4 December 5 and referred to the Com- 
nttee on Interstate and Foreign Commerce, 
. very much shorter though drawn to ac- 
“mafish the same object. It reads: 

THE MERRITT BILL. 

Rut TO PREVENT- DISCRIMINATION IN PRICES, 

“eo ProVIDE FOR PUBLICITY OF PRICES, AND 10 

PROTECT Goop WILL. 

gy it enacted by the Senate and House of Repre- 
ugtives of the United States of America in Con- 
wigs assembled, That in any contract for the sale 
{articles of commerce to any dealer, wholesale or 
wail, by any grower, producer, manufacturer, or 
ener thereof, under trade-mark or special brand, 
weinafter referred to as the “vendor,” who shall 
i the purpose of preventing discrimination and 
rtectiNg his good will clearly mark on each sal- 
. ynit of his product or the container thereof, 
‘ rwise make generally known the price at 
te such unit shall be resold, it shall be lawful 
a such vendor, whenever the contract constitutes 
, transaction of commerce among the several States, 
foreign nations, or in any Territory of the 
‘sited States, or in the District of Columbia, or 
‘aween any such Territory and another Territory, 
» yetween any such Territory or Territories and 
- State or the District of ‘Columbia, or with a 
foreign nation or nations, or between the District 
‘Columbia and any State or States, or a foreign 
ution or nations, to prescribe the uniform prices 
ond manners of settlement to all purchasers in like 
creumstances at which the different qualities and 
quantities of each article covered by such contract 
my be resold: Provided, That such vendor shali 
tt have any monopoly or control of the market for 
atices belonging to the same general class of mer- 
chandise as such article or articles of commerce as 
stall be covered by such contract of sale; and that 
ech vendor shall not be a party to any agreement, 
combination, or understanding with any competitor 
in the production, manufacture, or sale in interstate 
commerce of any merchandise in the same general 
cass in regard to the price at which the same shall 
le sold either to dealers, wholesale or retail, or to 
the public: Provided further, That if the purchaser 
shall in good faith be unable to sell such goods at 
the published price, the purchaser shall first offer 
sich goods to the seller at the purchase price before 
he may sell the same at less than the published 
price. 

Sec. 2. The provisions of this Act shall not 
apply in cases of sales of such article or articles of 
commerce to the United States, or any political 
sibdivision thereof, or in cases of sales of such 
articles to any State or public library, or to any 
seiety or institution incorporated or established 
solely for religious, philosophical, education, medi- 
cal, scientific, philanthropic, or literary purposes 
male in good faith for use thereof by such society 
or institution. 
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HOLD UP MEN BALKED 





Yne Bandit Drops Gun As Trio Escape 
When Jeweler Calls for the Police 


\ew Haven, Conn., April 2—An_at- 
tempted hold-up at the store of Louis Pearlin 
& Son, 792 Chapel St., was frustrated early 
on the evening of March 28 when the 
owner called for the police as three men 
ordered him and his son to throw up their 
hands. The bandits fled down the stairs 
and went away in an automobile which was 
leit at the curbstone, the motor running. 

At a little after 8 o’clock one man came 
up into the jewelry store and asked if a 
om had been in. This man was in the 
nae during the day time, and he told the 
prietor he intended to buy an engage- 


men i 0 r : e 

mae for his girl, and that he would 
ome } — : : ° 

the pack that night with the girl and select 
I¢ ring. 


While this 


" man was talking to the owner 
another man 


came into the store and asked 
which he left there during the 
over “gy finished yet. This man went 
lee eg Pearlin, who was in the 
oo father. The son replied that 

"8S would not be finished until later, 


7 1 . 
‘ the rings 
altern 
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While these two men were in the store 
another man came up the stairs and stood 
in the doorway. The two men who were in 
the store pulled guns from their pockets and 
pointed them at Pearlin and his son and 
told them to throw up their hands. Irftstead 
of throwing up their hands Mr. Pearlin yelled 
“police,” and the three men ran from the 
store. Mr. Pearlin then went out to Chapel 
St., and blew a police whistle. Policemen 
J. Braun and J. Grant were on the scene in 
a short time. 

A girl, who was standing on Chapel St., 
said that she saw three men leave the store 
and jump into an automobile. She had the 
number, which was given to the policemen, 
and the detective bureau was called. 

The two policemen went up into the build- 
ing and at the top of the stairs they found 
a fully loaded revolver and six extra cart- 
ridges in the hallway. 

The department of motor vehicles in Hart- 
ford was called by the detective bureau, and 
it was found out that the girl had the wrong 
number. The automobile registered under 
the number the girl gave is owned by a man 
on Lombard St., and the car was in the 
garage all night. 

The detectives thought that they could 
trace the holdup men by the numbers on the 
revolver. When the revolver was looked 
over it was found that the numbers had 
been filed off, 

The description of the three men fur- 
nished the detective bureau by Mr. Pearlin 
is as follows: No, 1, five feet five inches 
tall, about 28 years old, 130 pounds, dark 
complexion, green cap, blue suit and brown 
overcoat. No. 2, five feet seven or eight 
inches tall, stocky build, about 25 years old 
and wearing a pink shirt. The third man 
who was standing in the doorway and who 
was never in the store before, was described 
as about five feet, six inches tall, and 
weighed about 170 pounds, 

All the cities throughout the State were 
notified by the police operator to be on the 
lookout for a machine with the three men 
in it answering the description given. 

A number of people were on the street 
at the time the holdup was attempted and 
a large crowd gathered on Chapel St., in 
front of the jewelry shop. 








The J. R. Chapman & Co. has opened its 
new jewelry store at Oshkosh, Wis., for 
the approval of the public, and its many old 
patrons. The new quarters are a happy 
combination of simplicity and elegance, at- 
tractive but not overawing. The entrance is 
unique. The window bases are of terrazzo, 
with the firm name inset in white marble. 
The floor of the entrance is of small tile, 
while the floor of the store proper is of 
asbestone, a combination of asbestos and 
ground cork; firm, but resilient. The store 
is equipped with rich appearing wall cases 
and show cases in mahogany, and each of 
the wall cases is provided with interior elec- 
tric lighting fixtures. The building is long, 
and has a south light at about the middle, 
furnishing a large amount of daylight, in 
addition to the illumination furnished by an 
abundance of electric lighting fixtures con- 
veniently located. A well equipped optical 
room, an excellent work room, and a built- 
in vault, are other features of the store. 
The Chapman company owns the building. 
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WIN IMPORTANT VICTORY 





Atlanta Jewelers Pleased When Auction 
Ordinance Is Upheld by Fulton 
Superior Court 
ATLANTA, Ga., April 2.—Atlanta jewelers 
won a clean-cut victory in their effort to 
compel auctioneers to properly label their 
articles here March 29 when Judge E. D. 
Thomas, of the Fulton Superior Court, sus- 
tained all but one of the points made in the 
city ordinance controlling the auction sale of 
jewelry, and refused to sustain the petition 
of Klein & Ellman, auction jewelers, in 
their attempt to restrain the officers of the 
city from enforcing the provisions of the 

ordinance. 

The ordinance, drawn up with the aid of 
leading city jewelers last December, follow- 
ing many complaints from people who had 
bought auction jewelry and found it to be 
mis-represented, passed the city council with 
scarcely a dissenting vote when brought up 
a short time ago. 

When the city attempted to enforce it, 
however, Klein & Ellman, who were operat- 
ing an auction jewelery shop in addition to 
a pawn shop and a leather goods store in 
other sections of the city, went to the local 
courts with a petition for a permanent in- 
junction to prevent the enforcement of the 
new ordinance, 

The case came up one week before Christ- 
mas in Judge John D. Humphries’ division 
of the municipal court. Judge Humphries 
decided that the city council had no authority 
to demand that any merchant be compelled 
to label his goods. He further ruled that 
to compel Klein & Ellman to stop and label 
all of their goods at that time would be 
detrimental to their business, and so interfere 
with the vested right of every individual to 
conduct his business without interference 
from others. Accordingly he issued a 
temporary injunction preventing the city 
from enforcing this ordinance, and permitting 
Klein & Ellman, together with several other 
auction jewelers, to continue in business 
until after Christmas, 

The city, however, backed by the local 
jewelers, carried the case to the superior 
court for further hearing, with the result 
that the decision handed down by Judge 
Thomas was a complete victory for the city 
and the retail jewelers. 

Under the provisions of the ordinance, 
which can now be enforced, all auction 
jewelers must label each article sold as re- 
gards weight, quality and fineness, If any 
goods are found to be misrepresented in any 
way, this is taken as a presumption of dis- 
honest intent, and the auction jewelers in 
question may be fined, imprisoned, or have 
their auction licenses revoked. The effect 
will be the almost complete elimination of 
auction sales next Christmas, according to 
local jewelers, who are well pleased with 
the way things have turned out in the - 
courts. 

Judge Thomas granted a supersedeas al- 
lowing Klein & Ellman 30 days in which to 
zppeal to the Supreme Court of the State, 
but it is not expected that this appeal will 
be sustained, even if it is taken to the 
highest court. In short, Atlanta jewelers 
will be ready and waiting for the auction 
jeweler when he shows up for his regular 
Christmas sales this year. 
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Though Technically Guilty, Is Praised by Court 





Connecticut Jeweler Who Made Test Case on the Law Against Daylight 
Saving, Commended for His Public Spirit 
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Hartrorp; Conn., April 2—Though Mer- 
wn W. Bassett, Main St. jeweler, was fined 
$5 in the criminal superior court Monday he 
ieft the court room absolved of any criminal 
int by Judge Maltbie and credited with 
taving done the State a service. Mr, Bas- 
wit was charged with violating the standard 
time law by setting the clock in front of his 
tore on daylight saving time. The offense 
ocurred last Summer, and was in the nature 
of a test case to determine the validity of 
the standard time law passed by the last 
Legislature. The case had been to the 
supreme court and sent back to the superior 
curt with the ruling that the law was valid, 
and that the finding of guilty in the case of 
the defendant was legal. 

Coming after a hectic week of sensation 
and scandal, the case came into court as a 
welcome relicf. It was handled with as 
much lightness as was becoming the dignity 
of the court. 

When the charge was read to Mr. Bassett 
by Assistant Clerk Fuller, Bassett did “with 
force and arms,” violate the law the legal 
phraseology created a smile. An aside sug- 
gestion was made to the press table that 
“with face and hands” would be more fitting. 

Mr, Bassett pleaded guilty. 

Then Mr, Alcorn told Judge Maltbie that 
‘This is the man who insisted upon being 
arrested and prosecuted and who was going 
to the supreme court to be acquitted on both 
counts against him, and who was found 
guilty on both.” Then he explained that 
Mr. Bassett’s action was not in defiance of 
law, but, because there had been many who 
believed the law was not valid, he had taken 
upon himself the burden of testing it. The 
test had been a service to the State and had 
definitely settled the fact that the time law 
is valid, 

In the police court Mr. Bassett had been 
ined $5. The State would be satisfied with 
the same fine. If the costs were taxed, they 
would be very heavy, 

Renedict M, Holden, representing Mr. 
‘asset, told the court that while Mr. Bassett 
was the offender on trial] he was not acting 
pon his own initiative, for a number of 
‘thers had desired to test the law. Others 
were hearing the expense of the trial. His 
action had been taken by agreement, 

He had set the clock on daylight saving 
ime, labeled it “Daylight Saving Time” so 
no one could be confused, and had been 
— arrested and tried, and the desired 
eult accomplished. Mr, Holden did not 
‘ink the costs should be taxed. 

Mr, Alcorn agreed, saying that the action 
taken by Mr. Bassett was worth the costs 

9 the State. 
oe Maltbie said that he understood 
‘tin was one in the nature of a 
lane aa Mage that in Connecticut, 
elie ce og no way of testing the 
making rtd eh other than by some person 

Heved: ¢h e tn martyr of a test case, he 
enoueh “* the State had been benefited 

9 be satisfied with the $5 fine with- 


te 


out costs. This fine the court finally imposed. 

“And I hope Your Honor realizes that 
Mr. Bassett is a peaceable and law abiding 
citizen, with no intent to violate the law,” 
said Mr. Holden, 

“Oh, by all means, that is understood,” 
said the court, giving Mr, Bassett a clean 
slate, despite his “crimina] record.” 








ROBBERS GET $5,000 
Proprietor of St. Louis Jewelry Store 
Reports Theft of Watches and 
Diamonds 
Str. Louis, Mo., April 3—Abraham Cad- 
lin, proprietor of a jewelry store at 5853 
Delmar Blvd., reported to police that he 
was held up in the store at 8:35 o'clock on 
Tuesday morning, April 1, by two young 
men who escaped with jewelry valued by 

him at $5,000 and $11 in cash. 

The watches and diamonds and other 
articles were taken from a safe which Cad- 
‘lin had just opened preparatory to placing 
a display in his show window. 

He said that one of the fobbers covered 
him with a revolver and ordered him into 
au rear room. “Keep on going,” the young 
man said, as Cadlin started back. He was 
marched into the room and the door locked. 
Cadlin said he heard a second man enter and 
the pair rummaged about for 10 minutes. 

When they had gathered in everything at 
hand, the robbers ran out the door. Cadlin 
broke the latch on the door of the rear 
room and gave the alarm. He said the 
jewelry was insured, 





Death of John M. Heaney 


Bertin, Wis., April 4—John M. Heaney, 
pioneer jeweler and watchmaker of this city, 
died at his home here at the age of 82 years, 
after an illness of several months. He had 
been retired from active business for some 
time past because of failing health, but had 
continued to be considered as an active 
factor in the life of the community until the 
very end. 

Mr. Heaney was born in Ireland in 1842, 
having come to this country at the age of 
five years in company with his parents. The 
family first located in Livingston County, 
N. Y., later coming to Saxeville, Wis., in 
1854. He spent his early life on the family 
farm, acquiring his education in the county 
schools. In 1865 he went to Chicago, where 
he learned the jewelers’ and watchmakers’ 
trade, and remained in that city until 1868. 
He then returned to Saxeville, and in 1872 
came to Berlin, where he opened a small 
jewelry store. A number of locations were 
occupied until he finally settled in his most 
recent place of business near the bridge on 
Huron St. Here he continued in active 
business for more than 20 years, and estab- 
lished a wide reputation for his fair and 
square business methods. He became known 
to the entire community as “Honest John 
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Heaney,” because of his apparent aim to 
be honest rather than opulent. 

He is survived by his widow and four 
children. Funeral services were held from 
St. Joseph’s Church with interment in Oak- 
wood Cemetery. The entire community was 
in mourning for the passing of one of its 
most respected and beloved citizens. 








ROB SALESMAN’S SAFE 


Philadelphia Police Fail to Find Crooks 
Who Visited Louis Cohen’s Home and 
Escaped With Valuable Jewels 


PHILADELPHIA, Pa., April 5.—The police 
have been unable as yet to throw any light 
on the somewhat mysterious robbery of the 
home of Louis Cohen at 5608 Pine St., in 
West Philadelphia, and the theft of a stock 
of jewels valued at several thousands of 
dollars. ‘ 

Mr. Cohen, a jewelry salesman, kept his 
stock in a four-foot safe hidden under a pile 
of newspapers in a closet at his home. Last 
Sunday he sent his daughters, Hazel and 
Thelma, to 627 Poplar St., to visit their 
mother, who is ill there, saying he would 
follow them in a short time. He said he 
had received a telephone call early that 
morning that Mrs. Cohen, who had gone to 
the Poplar St. house to visit relatives, had 
been taken suddenly ill. © *' : 

He did not arrive at Poplar St, until 4:30 
p. M., having been detained, hes told the 
police, by several business matterg; When 
he did arrive, he sent his daught@rs home, 
telling them not to leave the hguse un- 
guarded. Hardly had they arrived home, 
however, before they called Mr. Cohen on 
the telephone and notified him they had 
found the front door forced open and the 
house ransacked. Cohen hurried back to his 
home and found the girls shivarmg with 
fright in one of the rooms, while in the 
dining room was his safe, turned over om 
its back and’ empty. 

The thieves had rolled it from the closet,. 
turned it over and attacked it., on _its- 
weakest side, prying off the top with short 
crowbars, and then tearing out the metal? 
filler designed to resist an explosion or fire. 
With this out of the way they easily bat- 
tered open the remaining thin shell of steel! 
that protected the strong box. The police: 
think two men were concerned as two pairs 
of cotton gloves were found near the safe. 
Cohen says the loot consisted of set and 
unset diamonds and ‘some other stones, rings 
and watches. 











The jewelry store of Aaron Blankfeld, 
110 W. Long Ave., Dubois, Pa., has recently 
undergone extensive improvements. The 
window has been completely remodeled, and 
allows ample room for the window showing 
of the large stock, as well as adding an 
artistic touch to the appearance, The entire 
interior has been refinished and redecorated, 
making a big improvement. New cases have 
been added to the equipment, and new ma- 
chinery for the repairing of jewelry has been 
installed. A new compartment where the 
repairing will be looked after, has been pro- 
vided at the rear of the store, while the 
offices have been fitted out over the repair- 
ing section. The watches are repaired at 
the front of the store. 
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To Develop Window Display 





Standards of Practice Adopted by the. Window Display Advertising 
Association Recently Formed at Cleveland 
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cwcxnaTl, O., April 2.—With the 
wowed purpose of establishing window dis- 
as a recognized medium of advertising, 
same as other forms of advertising, The 
Window Display Advertising Association 
ys organized at the Hotel Cleveland, 
Ceveland, O., March 17 and 18, as recently 
woted in the JEWELERS’ CIRCULAR. Co- 
eration between the national advertiser, 
soducer of display material and equipment, 
ie distributor, and dealer, and retail mer- 
tant, is promised through the new organiza- 
jon, Permanent headquarters were ordered 
«tablished at 1209-11 Sycamore St., Cincin- 
mati, O. ‘ , 

More than 60 representatives of manutfac- 
wrers of nationally advertised products, 
ithographers, and display production con- 
xerns, display service firms, trade papers and 
dealers attended the meeting from all sec- 
ions of the country. The association de- 
jded to conduct an exhaustive survey and 
investigation of window display conditions 
to determine, if possible, the cause of so 
much loss ‘in the display material produced 
ad distributed by national advertisers, and 
suggest methods for uplifting the standards 
si window display, in general. The com- 
mission appointed to conduct the exhaustive 
wrvey will report at the next annual con- 
vention. Its chairman is Clyde P. Steen, 
managing editor, The Display World, of 
this city, while another member is H. W. 
Schulze, assistant sales manager, ‘The 
Hickok Belt Co., Rochester. 

The assembly voted to apply for affilia- 
tion with the Associated Advertising Clubs 
of the World, as a departmental, it being 
winted out that window display was the 
mly form of advertising not yet represented 
a a departmental of the Associated Adver- 
tising Clubs movement. 

It was decided to hold the first annual 
convention and exposition the latter part 
of Septmber, 1924, the dates and city to be 
selected by the board of directors, after the 
submission of invitations by cities desiring 
‘o entertain the meeting. 

Membership in the association will include 
manufacturers of nationally advertjsed prod- 
ucts; producers and manufacturers of win- 
dow display material; distributors, or dis- 
play service firms; trade paper executives, 
who devote some space to the subject of 
window display; dealers or display men di- 
rectly interested in the subject of window 
display, 


play 
the 


In addition to establishing a bulletin serv- 
ce and other benefits for the members, the 
sociation adopted the following standards 
ot practice: 

Every 
way with 


individual, or executiv e, connected in any 
iB hag the field of window and store display ad- 
advertising - at ractive winds Ww and store display 
hit yo ang efficient aid to his business and 
"id pledge himsel f— 

te gaanselishly raise the efficiency of method in 
sti ' window and store display advertising, 
reticular p imtrusion of the selfish interests of any 
ais anufacturers, or users of window and 

¢ display material. 


To study carefully his proposition and his field, 
to determine what kind of display advertising best 
applied. The only forms of window advertising 
which are best suited to any purpose are the ones 
which produce the most sales and the most sales 
produce the most profit. 

To bring window display advertising to the at- 
tention of concerns who have never realized its pos- 
sibilities, and others who have permitted their dis- 
play windows to remain only a place to put some- 
thing in, without regard to the advertising value of 
such space. 


To determine the different methods that may be 
employed to link up window and store display ad- 
vertising with other forms of advertising, such as 
newspaper, direct mail, billboard, sign, etc., thereby 
gaining a maximum result from concerted effort, 
and to so study other forms of advertising that 
window and store display may become a component 
part and factor of the entire publicity plan. 


To study carefully the advantages of window 
display advertising as it affects sales. The show 
window is the point-of-purchase, and displays must 
crystallize the sentiment and desire sufficiently to 
bring about the ultimate purchase inside the store. 

To offer counsel, advice and co-operaticn to the 
manufacturer or user of window and store display 
material, to the end that only such material as may 
be desirable and has the assurance of actual use 
for display purposes will be produced. 

To use efforts to make the service of installing 
window and store displays a recognized medium of 
dissemination of display material by manufacturers, 
and to raise the standards of honesty and efficiency 
in the field of display service firms and similar dis- 
tributing methods. 


To urge and practice TRUTH in window and 
store displays at all times, so that the actual article 
will ccrresnond perfectly with the price and ap- 
pearance of the article displayed in the show win- 
dow and to bring about the creation of show cards 
that will portray a truthful stery, or description of 
the article, or articles displayed. 

To encourage the beginner and embryo displa-- 
man in his efferts, so that eventually he may take 
his place among the more experienced display spe- 
cialists, thus advancing the merit and _ result-pro- 
ducing ability of window and store displays in 
general. 


To aid the trade papers and trade press devoting 
space to the subject of window and store displays, 
in publishing of articles and photographs of window 
displays of merit, thereby not only raising the 
standard of displays but providing an exchange of 
ideas that will result in more efficiency in the en- 
tire field. 

To champion window and store display advertis- 
ing at all times, and to do any and all things to 
make window and store display advertising a direct 
factor in the general field of advertising, taking its 
proper place alongside the other recognized adver 
tising mediums of today and the future. 
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Jewelers’ Gold Bars Withdrawn and Ex. 
changed at New York 
Week Ended April 5, 1924. 
The U. S. Assay Office reports: 


$990,478 


Gold bars exchanged for gold coin. . 53 
98,663.72 


Goldbars paid depositors............ 
$1,089,142.25 


Of this the gold bars exchanged for gold 
coins are reported as follows: 
Date E-xchange 


LO es 1 a a $366,611.42 
PRIS Gave hd Ce aes 128,709.09 
|e a a ee 138,346.83 
LD Sinn cps Nain ka ees 112,712.76 
MR) econo sid dels ae ae 147,147.87 
Ba Siooescae:s 96,950.56 


6 CEI ee TIER SAE $990,478.53 
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Swiss Watch and Clock Manufacturers Form 
Association 

WasuinctTon, D. C., April 2.—Five hun- 
dred of the largest Swiss watch and clock 
manufacturers recently organized a union 
known as the Federation of Swiss Associa- 
tions of Horology in an attempt to restore 
the watch and clock market, which has been 
affected seriously by increasing production 
costs and decreasing selling prices, to its 
pre-war status. The headquarters of the 
federation are at Bienne, Canton and Berne, 
according to consular advices received by 
the Department of Commerce. 

The aim of the federation is to examine 
all questions of production and sale, to fix 
uniform conditions for marketing and ex- 
port, and to effect agreements with manu- 
facturers of separate pieces and semi-manu- 
factured products. The federation hopes 
that the 300 unorganized smaller manufac- 
turers eventually will join and thus form 
one of the strongest of Swiss professional 
organizations. Until this occurs it is claimed 
that the fixing of selling prices will be prac- 
tically impossible, as the small home fac- 
tories manufacture at very low cost and cap- 
ture many orders at low prices. 








The Hanau Jewelry and Diamond Industry 

WasuinctTon, D. C:, April 2—The United 
States and England are the best markets 
for the Hanau, Germany, jewelry industry. 
The chief exports are half-finished ‘articles, 
such as brooches, pins, lockets, etc., ready 
to be set with stones. Consul General F. T. 
Dumont, at Frankfort-on-Main, reports to 
the Department of Commerce that there has 
been a marked improvement in the industry 
this year as compared with last. The do- 
mestic market is good and the majority of 
the manufacturers have resumed full work- 
ing hours. High-priced articles of fine 
quality are most in demand, customers being 
the new rich, while the middle classes are 
no longer able to buy even the medium 
quality jewelry purchased in former years. 

The diamond cutters of Hanau, of which 
there are about 1,500, are fully occupied, 
chiefly with contract work for Dutch com- 
panies. The kind of work performed by 
the Hanau cutters has changed gradually 
in the past 10 years. Before the war the 
German cutter was considered more reliable 
and thorough than the Dutch, Consul Gen- 
eral Dumont advised, and the most valuable 
stones were given to him to cut. During 
and since the war highly skilled labor has 


been scarce in Germany and cheaper stones. 


are being cut by men trained in the: eight 
facet but who cannot be trusted with the 
32 and 36 faceting. 








Business Troubles 

An involuntary petition in bankruptcy has 
been filed against Mrs. H. Keil, New Or- 
leans, La. 

A voluntary petition in bankruptcy has 
been filed by the J. Friton Jewelry & Gem 
Co., St, Louis, Mo, 

Loken Bros., Inc., Madison, Wis., have 
given a deed of trust for the benefit of 
creditors and stockholders, 








Ray W. Nelson has opened a jéwelry store 
at Madison, Wis. 









































































at 


pen eS 


ere: 


, 
- 
eo 
4 
* 
z 
at 
4 














a 
i 


* 


" 
' 
oe 








a 
; 
‘4 
4 
tes 
¥, 
ae 
ea 
fa 
i 


= 
6 ordi 


RS 








THE JEWELERS’ CIRCULAR 


April 9, 19%, 








Walter Eitelbach & Co., Inc. .““"" 


576 Fifth Ave., 


Ludwig Nissen & Co, NEW york 

















Specialists in Genuine Oriental Pearl Necklaces 


Finest Selection Rare Gems 



































FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


Loose Pearls for Additions 


Pearl Ropes BlacK Pearls Button Pearls 
Fancy Cut Diamonds and Precious Stones 

















a Ss a SS 


= 


_2 = ss “bo Cc 


=a a oS Tt 


4, 


«also after them for taxes. 





April 9, 1924 


cURB BROKERS IN TROUBLE 





sgsom Street Business Men’s Association 
Drives Them Away—Federal Tax 
Agents Make Investigations 


PHILADELPHIA, Pa., April 5.—Woe has 
escended upon the scores of “curb brokers’ 
dw have infested Sansom St. sidewalks, for 
he Sansom Street Business Man’s Associa- 
on has declared war upon them and issued 
ders to the police guard it maintains to 
gater them far and wide. As a result, it is 
«ow possible for persons having business 
a “Diamond Row” to make their way along 
se thoroughfare in comparative peace and 
ihout having to fight “puller-out” tactics 
athe part of the “curb brokers.” 

Eviction from Sansom St., however, is 
dy one of the present troubles of the 
curb,” for what disturbs them more is 
se knowledge that the Federal Government 
It has be- 
ome known that special field agents for the 
Jnited States Revenue bureau have been in 
Philadelphia for several days checking up 
n the activities of the “curbists” and that 
tive steps to collect unpaid taxes on busi- 
uss these merchants are said to have done 
ior several years, are in progress. One agent 
tas been unobtrusively busy for several days 
n Sansom and S. 8th Sts., noting the sales 
mde on the curb, while others have been 
aterviewing wholesalers and others on the 
wurces of supply for these dealers. 

Revenue agents say “curb” dealers have 
ior years evaded payment of every tax im- 
posed on legitimate dealers as well as the 
come tax and they promise a general 
und-up of offenders and imposition of 
vere financial and possibly criminal penal- 
ties in the Federal courts. Jewelry auctions 
ae said to be the chief source of supply 
for these dealers and Federal agents are 
wow checking up on recent auction sales to 
establish this, 

The “curb” dealers have lined the side- 
walks on both sides of Sansom St. and when- 
ever a dealer appeared on his way to a 
wholesale house, it is claimed, he was ap- 
proached by one or more of the “curb” mer- 
chants, whose stock is carried in their 
wekets, and offered “bargains.” Quite often 
‘e “fell” for the low price and consequently 
me wholesaler lost a sale, it is said. 

Curiously enough, many of the merchants 
~~ the street are not in sympathy with the 
TWe against the “curb” and say the volume 
d business they do is so small as to be 
amost negligible in its effect on legitimate 
business, They also say the “curb dealers” 
*€ not getting rich, as their individual 
vansactions are so small and the profits so 
“mute that they just about make a living. 
_ Officials of the Business Man’s Associa- 
ne deny any personal or business animus 
ute drive, but say the hawkers themselves 
= to blame, because of their noise and lan- 
wage. The latter is the chief offence, ac- 
ording to the Business Man’s officials. 
a buyers come to Sansom St. 

they have complained of the alleged 
profane and indecent language which greets 
em as they et 
ante og Pass a knot of “curb” mer- 

a a e, if they refuse offers to buy, 
lost of th om met with insults, it is charged. 
na he curt men are now on 5. Stn St, 
he ote ants say it will not be long before 

ee get orders to scatter them from 


the 
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that section. Meantime, they are very much 
more worried over the action of the Federal 
authorities than over their eviction. 











MUST FACE TRIAL 


Alleged Bandits Who Are Charged With 
Robbing Denver Jeweler Now in Jail 
But Police Fail to Locate Loot 
Denver, Colo. April 3.—Even thougn 
“Slippery Dell” Hanlon and Herman Her- 
bert, alleged to have robbed A. Christiansen, 
clerk for Arthur Jacobson Co., jewelers, 534 
16th St., of jewels valued at $8,000 on Jan. 
11, are in the Denver county jail awaiting 
trial on a charge of aggravated robbery, the 
Denver police have been unable to find any 

trace of the stolen diamonds, 

The Pinkerton National Detective Agency 
has been retained to aid the Denver police 
in locating the gems, and operatives have 
been working on the case for several weeks, 
it was learned. Police advance the theory 
that after the robbery the stolen jewels were 
shipped to confederates in other cities. 

Trial of Hanlon and Herbert is scheduled 
to begin in the West Side criminal court 
here on April 14. Christiansen has been 
subpoenaed as a witness. Meanwhile the 
police say they have been successful in con- 
necting Hanlon with the $1,000 robbery of a 
Piggly Wiggly collector, and a charge has 
been filed against him and Herbert in this 
case also, Herbert previously had been iden- 
tified as one of the bandits in this holdup. 

The Denver police also have received a 
warrant from Minneapolis, Minn., charging 
Hanlon with the $10,000 robbery of the 
establishment of Melin & Co., clothing mer- 
chants. It is believed also that the police 
of many cities want Hanlon, and the local 
officials express the opinion that before they 
are through with him that they surely 
will have other blots against his reputation. 











SUFFERS FIRE DAMAGE 





Loss Estimated at $10,000 Caused by Fire 

Which Sweeps Building Occupied by 

G. M. Harris Curio Co. 

Denver, Colo., April 3—The jewelry and 
curio stock of the G. M. Harris Curio Co., 
519 16th St., was damaged by smoke from 
a fire of undetermined origin which swept 
the establishment on the night of April 1. 
Damage done by the fire, most of it from 
smoke, is estimated at $10,000. The loss is 
covered by insurance. Because of the fire, 
the company has been compelled to close 
the store temporarily, 

Discovery of the fire in the basement of 
the Harris company was made by a woman 
employe, whe had the presence of mind to 
carry a large can of gasoline up the stairs 
and out of danger. She then notified other 
employes and the fire department was sum- 
moned. Before its arrival, the flames had 
spread through the Harris company store 
and smoke penetrated to the upper stories 
of the Kittredge building. 

Mrs. R. M. Mann, an employe of a real 
estate firm in the Kittredge building fainted 
and was overcome by smoke when she at- 
tempted to escape from the structure. She 
was carried out of the building by firemen 
and removed to a hospital. Mrs. Mann will 
recover. 
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A JEWELERS’ HOME 





Members of Jewelry and Allied Trades 
of Chicago May Have a Forty-Story 
Building in Which They Can 
Concentrate 


Cuicaco, April 5.—The jewelry and allied 
trades of Chicago will have the opportunity 
in a very few days to decide whether they 
are to have a building for the convenient 
grouping of those engaged in the manufac- 
ture and distributing of jewelry and allied 
lines in this city. 

A meeting of all those interested has been 
called for the evening of Tuesday, April 15. 
The meeting will be preceded by a dinner 
and will be held at the La Salle Hotel, and 
from the interest already manifested in the 
project, a large attendance is expected. 

In a letter from Callistus S. Ennis, presi- 
dent of the real estate firm that has been 
selected to negotiate for the Chicago Jewel- 
ers’ Association, addressed to the association 
yesterday, he states that a very desirable 
corner in the downtown district has been 
assembled into one unit, comprising an area 
of about 26,000 square feet, with light on 
four sides. Plans have been dfawn for a 
steel constructed terra cotta building. This 
site occupies a most commanding position. 
The plans are drawn for a fireproof building, 
modern in every respect; and the same is de- 
signed by an architect to meet the require- 
ments of those engaged in the jewelry busi- 
ness. The building will be handsome in ap- 
pearance, well designed and laid out, with 
excellent elevator service, and will be the 
last word in a building to be used for com- 
mercial purposes. The main part of the 
building will be 26 stories high, and a 14 
story tower will rise above, making 40 sto- 
ries in all. The location is said to be very 
desirable and the high standing of the archi- 
tects insures most desirable plans. It is not 
expected that jewelers will occupy the entire 
bui‘ding, but that the balance of the space 
will be rented to high-class tenants in allied 
industries and other industries of a high 
type. 

A drawing of the elevation will be shown 
at the meeting to be held on the night of the 
15th, as well as floor plans and complete in- 
formation on all details. 

On account of the very low price at which 
the land has been secured, and the minimum 
expense of financing the project, due to the 
class of tenancy and the amount rented in 
advance, very low rental terms will be avail- 
able on a known basis for from 10 to 15 
years. The building will be under the man- 
agement of Callistus S. Ennis & Co., thereby 
assuring the tenants that the building will be 
properly managed with the same interest this 
firm has shown in the preliminary arrange- 
ments. 

If the plans and location are accepted, so- 
liciting of tenants will begin immediately and 
leases will be made for occupancy on April 
30, 1925. 

Members of the committee named by the 
president of the Chicago Jewelers’ Associa- 
tion to investigate and submit a proposition 
for consideration, express themselves as 
highly pleased with the favorable location 
and arrangements they have been able to 
secure and are very optimistic for the suc 
cess of the movement. 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18 K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 
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JEWELER SHOOTS BANDIT 
\nempted Hold Up Lands Crook in 
Hospital With Two Bullet Wounds 


4 Jone bandit armed only with a billiard 

igll came to grief on Tuesday afternoon of 
st week when he attempted to hold up and 
ob Henry Kiel, a retail jeweler at 122 E. 
Houston St., New York, Instead of falling 
ig the floor unconscious after being hit with 
the billiard ball, the jeweler turned on his 
sailant and whipping a gun from his 
pocket, shot the bandit in the neck and 
doulder, The hold-up man made a desperate 
attempt to escape but collapsed severat 
blocks from the store, where he was found 
wy detectives who had come to the jewelry 
gore in response to Mr, Kiel’s alarm, The 
man, who claimed to be Abraham Berko- 
witz, of Driggs Ave., Brooklyn, is now a 
prisoner in Bellevue Hospital, 

In telling of the incidents which lead up 
to the attempted hold-up, Mr. Kiel whose 
face is virtually hidden behind bandages 
asa result of being hit with the billiard 
all, told a JEWELERS’ ‘CIRCULAR reporter 
that his assailant made his first cal] at the 
tore several days previous to the attempted 
robbery. He made a number of visits and 
on one occasion displayed a roll of bills and 
requested to be shown some rings. The 
landit was evidently disappointed in this 
visit as the jeweler was conversing with a 
traveling salesman in the store. From the 
number of visits which the bandit made at 
the store, it was apparent that he was 
merely waiting for the opportunity to find 
the jeweler alone. On one visit, the man 
purchased a ring for $75 and on two other 
visits left chains to be repaired. He also 
purchased a few other miscellaneous articles 
end on Tuesday afternoon when he called, 
he asked for his chains. Mr. Kiel placed 
the chains on the counter and the man then 
went to the other end of the counter and 
told the jeweler that he wanted to purchase 
acameo pin, and pointed to the case. The 
jeweler told the man that he had no cameo 
pms at that end of the case but the man 
msisted. It was apparent that the stranger 
wanted Mr, Kiel to lower his head and look 
mo the case but when the jeweler, who 
"4s somewhat suspicious, refused to do this, 
the man suddenly pulled his hand from his 
meket and struck Mr, Kiel on the side of 
the ace with a billiard ball. The ball fell 
‘0 the floor and the bandit apparently ex- 
pected the jeweler to follow suit. Mr. Kiel 
"as dazed for a moment but regained his 
femtes quicker than the bandit had expected 
= began shooting at the man who ran to 
i tear of the store. The jeweler still con- 
iy hiring and as the man reached the 
i run into the street, Mr. Kiel fired 
*% fifth shot, emptying his gun. The 
leweler, who was shooting at close range, 
somewhat surprised to think that the 
_— had not dropped as he was certain 
hy hit his man. He, at first, thought 
ca e bullets he was using were no good 
; wae found that he had broken 
_ mall glass case containing pens, and that 
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vas a hole in the wall, and the win- 
the door had also been smashed. 
, however, was able to run to the 
and after going several blocks ran 
> athed doctor’s office where he told the 
~ an to fix him up until he could get 
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to a hospital. After being given medical 
attention the man left the doctor's office but 
was found later by detectives in a hallway 
of a tenement house several blocks from the 
jewelry store. The man was in a serious 
condition and was rushed to Bellevue 
Hospital where he was later identified by 
the jeweler, 








DECLARED TO BE SOLVENT 





Court Dismisses Bankruptcy Proceedings 
Started Against J. W. Richardson 
& Co. 

Provipence, R. I., April 5.—Proceedings 
in bankruptcy against Harry H. Butts, of 
New York, doing business as J. W. Richard- 
son & Co., manufacturers of solid gold em- 
blems at 92 Westfield St., this city, and 
with an office at 1 Maiden Lane, New York, 
have been discontinued and dismissed on 
petition of the creditors who began the pro- 
ceedings, it having been proven that the con- 
cern was solvent. 

Suit was begun when a petition that the 
firm be declared bankrupt and a receiver 
appointed, was filed in the clerk’s office in 
the city on Nov. 15, 1923, by Charles R. 
Haslam, acting as attorney for Thalia N. 
Butts, individually and as guardian of Effie 
N. Butts. Milton Sulzberger was appointed 
receiver Nov. 16, by Judge Brown in the 
Rhode Island District Court and he was also 
appointed ancillary receiver for the United 
States District Court for the District of 
Southern New York and for the District of 
Eastern New York. On the return date 
attorneys for Harry H. Butts entered a re- 
ply denying that the business was insolvent 
and asking for a hearing. 

On March 6, Mr. Sulzberger filed his 
report as receiver in the Rhode Island Court 
showing that the business was solvent and 
summarizing the assets and liabilities as 
follows: Assets—Jewelry out on consign- 
ment inventoried at one-fourth its selling 
price, $28,232.12 ; jewelry out on daily memo- 
randum at one-fourth selling value, $2,- 
307.49; jewelry in New York office, at one- 
fourth selling value, $137,932.03; factory at 
Providence, including machinery, stock, tools, 
fixtures, diamonds and other precious stones, 
$50,163.23; cash and accounts receivable, 
$42,614.04, and estate on Montgomery Ave., 
Jersey City, N. J., $18,500, making total 
assets of $533,840.19. 

The total liabilities, including bank debts, 
accounts payable to all creditors and notes 
held by Thalia N. Butts (plus interest) in- 
dividually dnd as guardian of Effie N. Butts, 
amounting to $196,763.76, when deducted 
from the above left a balance of $282,927.94. 

The receiver’s report in conclusion says: 
“That although it is problematical as to 
what the proceeds of the sale of the large 
amount of jewelry on hand by the alleged 
bankrupt would be, yet it is my opinion that 
the said Harry H. Butts was as of Nov. 15, 
1923, solvent and that he had sufficient assets 
with which to pay his creditors.” 

The following day after the receiver’s re- 
port had been filed, Mr. Haslam as attorney 
for the petitioners, filed a motion to dismiss 
the bankruptcy proceedings, in accordance 
with which all creditors were notified to ap- 
pear to object to such action. No one ap- 
peared to oppose the dismissal of the bank- 
ruptcy petition and Judge Brown has entered 
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a decree dismissing the bankruptcy and dis- 
solving the receivership. 

E. C. Mulligan, attorney for Mr. Butts, 
stated Monday that at the time of the filing 
of the petition Mr. Butts was confined to 
a hospita! in Brooklyn, as a result of acci- 
dental injuries, and was unable to attend to 
his affairs. Accordingly, in his behalf, an 
answer was filed in the bankruptcy court 
denying the charge of insolvency and asking 
for a trial of that issue. Said he: 

“On March 6, 1924, Mrs. Thalia N. Butts, 
on her own motion and having become con- 
vinced that Mr. Butts was not insolvent as 
previously charged, made application to the 
bankruptcy court at»Providence, R. I., to dis- 
miss her petition, and secured an order 
vacating the bankruptcy proceedings and dis- 
charging the receiver. 

“This action, terminating all bankruptcy 
proceedings against Mr. Butts, at her own 
instance, is a vindication of the financial 
condition of Mr. Butts, an exoneration of 
his conduct, and a justification of my 
representations, published in your issue of 
Nov, 21, 1923 (page 73).” 








“YANKS” GET WATCHES 





Specially Engraved Time Pieces Given to 
Members of World’s Champion 
Baseball Team 
Cincinnati, O., April 4.—A_ pentagon 
watch was given to every member of the 
New York American World’s Champion 
baseball team as an added honor for winning 
the award in baseball. The watch, which 
is shown herewith,- was manufactured at 

















WATCH PRESENTED TO “YANKS” 


Time Hall by the Gruen Watch Co. for the 
Frank Herschede Jewelry Co., 124 E. 4th 
St., Cincinnati. This jewelry firm has been 
awarded the manufacture of trophies for 
World’s champion teams during the past 
score of years with one or two exceptions. 

The model, it is said, is practically ex- 
clusive, although the Herschede firm is given 
permission to distribute a few others in addi- 
tion to those given the ball players. How 
ever, those which are sold will not bear the 
inscription of “Yankees, World’s Champions, 
1923,” which is on the timepieces given to 
Baseball Commissioner K. M. Landis, and in 
turn given to Yankee players. 
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—MAZER VALUES— 


are better values—they must be, in order that our customers may dispose of the Diamond 
Mounted Single Stone Rings they select from our line, and then reorder as they do. 




















Better service is one of the real fundamental reasons why we have grown in a comparatively 
short time, to our present size. Our Loose Diamonds and Single Stone Diamond Rings 
are exactly as represented by us, and we know that our business relations will be as satis- 
factory as those already established with other reputable concerns, if you will reciprocate 
our endeavor in kind. Write us for an appointment. 


JOSEPH MAZER CoO., INC. 


DIAMONDS 
170 BROADWAY -- :- NEW YORK 


We know that The Jobber must have special consideration —we have planned it for him. 
We are panes to i it. 
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SAPPHIRES — EMERALDS 


As long as we continue to uphold the good standard of service, quality and work- 
manship, our price will remain the cheapest. 


Every stone in our stock has its purpose—to have it all ready for you when you 
need it. We have on hand shapes of colored stones which you would never suspect 
we would have the foresight to have ready. 


YOKELSON - COOPER, Inc. 


Importers, Cutters and Setters of PRECIOUS STONES 
Special Service for Out of Town Work 


106 Fulton Street NEW YORK 
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Senate Amends Proposed Jewelry Tax 





Finance Committee Reduces Exemption on Sales to Jewelry Worth $25, Instead 
of $40, as Proposed in the House Bill—Watches Up to $60 Still Exempt 

















WasuincTON, D. C., April 7.—Senators, 
ss liberal than Congressmen, in the matter 
of exempting jewelry from the rigorous 
regulations of the revenue Dill, reduced on 
Saturday last the exemptions on such arti- 
des. In completing its consideration of the 
bill now in the Senate, to which it had been 
referred by the House, the Senate Finance 
Committee came to an agreement to exempt 
from the jewelry tax of five per cent. only 
aticles selling up to $25. As voted in the 
House, jewelry up to $40 would be exempt, 
yt this provision was not allowed to stand. 
Watches selling for less than $60 are ex- 
empt from the tax, the same as the provision 
passed by the House. 

A less liberal view was also taken in the 
higher body towards eyeglasses and spectacles 
which are handled by a good percentage of 
jewelry stores and optical.shops which often 
combine the two classes of merchandise. The 
Senate committee agreed to exclude these 
atticles from total exemption. In the case 
of articles that were definitely destined for 
religious use, however, the Senators allowed 
these complete exemption from the tax. 

Approval by the Senate Finance Commit- 
tee was given the action of the House in the 
matter of repealing taxes on knives, dirks 
and daggers, as well as on certain other arti- 
des, Many other changes were made in the 
Revenue Bill which will delay the final re- 
port of the measure to the Senate on account 
of the activities of the members in making 
these important alterations, but it is expected 
that it will be presented some time this week. 

Due to the revision of certain provisions, 
inluding the jewelry items, the restoration 
of other taxes, and those changes to the bill 
elected in the lower branch of the Federal 
Legislature, several millions of dollars will 
be added to the government’s revenue. But 
it has been stated that the measure will be 
over $40,000,000 short of securing sufficient 
revenue for the next fiscal year. 





Work on the tax reduction bill was con- 
tinued last week by the Senate Finance Com- 
mittee, whose chairman, Senator Smoot, 
frst expressed the hope early in the week 
that the bill would be reported by Saturday 
night, but this hope could not be realized. 
Late last week the committee adopted the 
House provisions relative to theater tickets, 
repealing the tax of 10 per cent, on admis- 
ons costing 50 cents or less. On Monday 
the committee approved without dissent the 
5 Per cent, reduction on income taxes paid 
this year on last year’s income. It also re- 
‘tored the taxes of 2 cents per $100 on drafts 
and promissory notes and on produce ex- 
change sales, the former of which the House 
nad repealed and the latter cut in half. The 
committee also voted to repeal the special 
4x on capital stock of $1 per $1,000 and to 
Nerease the corporation tax of 1214 per cent. 
7 14 per cent, except in the case of in- 
‘urance companies which pay no capital 
‘tock tax. The provision giving access to 
mcome tax returns was modified so as to 
make them available to the House Ways 


and Means Committee, the Senate Finance 
Committee and standing or select commit- 
tees of either house when authorized by 
resolution, 

The committee placed a 10 per cent, tax 
on radio sets costing more than $15 and on 
Mah Jongg sets costing more than $5, and 
exempted from taxation automobile bodies 
costing less than $200 made by independent 
manufacturers, 

According to a_ statement by Senator 
Smoot, April 1, the committee had not at 
that time determined whether the tax or the 
bonus bill should be reported first. Chair- 
man Smoot told the Senate on Tuesday that 
the tax reduction bill would be passed be- 
fore the adjournment of Congress even if 
it had to be called back after the convention 
recess, 





Providence Jewelers Contribute to Safety 
Council Fund 


ProvipeNcE, R. I., April 5—The Provi- 
dence Safety Council conducted an intensive 
campaign the past week to raise a fund of 
$75,000 with which to finance the council’s 
operations for the next three years in cor- 
recting various phases of traffic problems 
that directly affect the saféty of the com- 
munity, rather than its convenience. Like 
all drives that have been for the welfare of 
the community, the campaign went over the 
top with a surplus of more than $7,000 above 
the goal aimed for. 

And, as has always been the case in all 
movements for the benefit of the public wel- 
fare, or in all drives for charitable or phil- 
anthropic purposes, the manufacturing jewel- 
ers of this city, as firms and individuals, as 
well as those affiliated through co-ordinate 
lines, were prominent as workers and con- 
tributors, assisting materially in making the 
campaign successful. Arthur L. Aldred, of 
Gladding’s, and Henry D. Sharpe, of the 
Brown & Sharpe Mfg. Co., are members of 
the auditing committee, while Jerome M. 
FitzGerald and Harvey J. Flint were divi- 
sion commanders in the drive. 

Among the subscribers to the fund were 
the following: 


$1,000—Henry D. Sharpe. 

$900—Brown & Sharpe Mfg. Co. 

$450—Gladding’s. 

$300—-Ostby & Barton Co., B. A. Ballou 
& Co., Inc., Miss Ellen D. Sharpe, D. M. 
Watkins Co., William L, Mauran, 

$175—Belcher & Loomis Co. 

$150—George F. Berkander, Callender 
McAuslan & Troup Co., J. C. Hall Co., 
Lederer Realty Co., George H. Cahoone & 
Co., Jacob Ernstof, Blanding & Blanding, 
Tilden-Thurber Corp., Arthur Henins. 

$105—Cook-Dunbar & Smith Co. 

$100—Nicholson File Co. 

$75—Silverman Bros., William A. Viall, 
Harvey Flint, Frederick Hamilton, T, W. 
Lind Co., Fugene A. Eddy, Rueckert Mfg. 
Co. 


$60-—Gorham Mfg. Co., Theodore B. 
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Pierce, Frederick W. Aldred, William H. 
Draper. 

$50—Martin-Copeland Co., Mrs. Paul C. 
Nicholson. 

$45—Ellis W. MacAllister, Pease & Cur- 
ran, 

$40—Otis Bros. Co., Mrs. Walter Hidden, 
Albert Pfeifer Co., The Hadley Co., The 
Williams & Anderson Co., Westcott-Slade & 
Balcom, Sigmond Rosen. ~ 


$30-—-V, E. Black Co., Joseph B. Leeman, 
Mr. and Mrs. Jerome M. FitzGerald, Young 
Bros., S. B. Champlin Co., Walter Lederer, 
John M. Dean Co., J. J. White Mfg. Co., 
James C. Doran Sons, The C. J. Fox Co., 
N. Darrell Harvey, The Brown & Dean Co., 
E. A. Eddy, Jr., Frederick V. Hussey. 

$25—George L. Claflin Co., Meyer Hars- 
berg. 

$15—Theodore W. Foster & Bro, Co., Vic- 
tor H. King, ‘Mrs. Barton A. Ballou, James 
A. Roosa, William K. Potter, John J. Col- 
lins, Mrs, Russell Grinnell, A. T. Wall, Jr., 
Wallace L. Pond, Joseph Krasnow, Joel J. 
Pincus, W. Clark S. Mays, Baird-North Co., 
John A. Straight, B. Zetlin, T. Clyde Foster, 
Daniel Donig, Ernest W. Lakey, Harvey F. 
Payton, Eric E. Berkander, Woodward 
Booth, Edgar M. Docherty, -William G. 
Thurber, Rex Mfg. Co., Theodore A. Droz, 
Lyons Mfg. Co., O. W. Geer, J. Henry A. 
Moultrop, Ned C. Stiles, Norman L, Silver- 
man, Irwin N. Silverman, Mrs. Archibald 
Silverman, Emery J. San Souci, Louis 
Lyons, George R. Lucas, Frederick A. Boss, 
Wade W. Williams, Henry G. Thresher, 
Dolan & Bullock, John S. Holbrook, Charles 
E. Hancock, Thomas McGrath, William J. 
Feeley, Robert I. Durfee, Joseph H. Lancor, 
George M. Baker, John C. Wolstenhoulme, 
Edward C, Stiness, Thomas A. O’Gorman, 
Mrs. William G. Lind, H. Harold Price, 
Christopher D. Pease, Dean Thresher, How- 
ard L. Carpenter, Alfred B, Lemon, F. Ma- 
jor Graham, Samuel Steiner, J. Arthur Clem, 
T. J. Pollard, E. Irving Rogers, Jr., Mrs. 
‘Alfred K. Potter, Artistic Leather Novelty 
Co., J. O. San Souci Co., Arthur L. Young, 
Abraham P. Workman, Max Deutz, J. Ber- 
berian Co., S. S. Kresge Co., Eugene Speidel, 
Eugene T. Abbott, Mrs. William E. Aldred, 
George Van Benschoten, Charles S. Bush, 
Martin S. Fanning, Bernard M. Goldowsky, 
Marcus Crahan, Leander C. Belcher, Stowell 
B. Sherman, Ernest H. Gaunt, Samuel Kap- 
lan, Patrick H. Conley, Kesterman Bros. 
Mfg, Co., Peter W. Ochs, Paul B. Paris, 
Louis W. Dunn, Lewis S. Darling, Ralph 
L. Griffith, H. Nordlinger’s Sons, Inc., M. 
S. Rodeberg Co., Morgan Rogers. 








New Enterprises 





Ray W. Nelson has opened a jewelry store 
at Madison, Wis, 

T. M. Mangau has opened a watch shop 
at Fond du Lac, Wis. 

R. H. Croft has opened a jewelry store at 
217 S. Grand Blvd., San Francisco, Cal. 

Kolman’s is the name of a new jewelry 
establishment at 104 S,. Jefferson St., 
Roanoke, Va. 








C. H. Hartman, Hanover, Pa., will oc 
cupy one of the new store rooms on Balti 
more St. when it is completed. 
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Cleveland Jewelers Expect Proper Auction Ordinance 





Judiciary Committee of City Council Finally Approves Regulations to Stop 
Abuses in Public Auctions 

















— 

CreveLAND, O., April 5.—As a result of 
the deplorable conditions that existed in 
Cleveland for some time in connection with 
the abuses suffered by the trade and public 
from practices of unscrupulous auctioneers, 
an effort has been made by the jewelers and 
other interests to get through the City Coun- 
ci] an ordinance that would properly regu- 
late the auction business. As a result, the 
Juliciary Committee of the Council has now 
approved an ordinance that the jewelers feel 
will ameliorate if not eliminate a large num- 
her of the abuses that existed in the past. 

In this fight, the members of the Wagner- 
Gilger-Cohn Co. and the H. W. Burdick 
Co, acted as a special committee for the 
jewelers’ interest, and under advice of coun- 
se] made a vigorous fight to curb the illegiti- 
mate action. Some time ago they submitted 
an ordinance to the Council which was not 
approved and the ordinance which did get 
approval was somewhat in the nature of a 
compromise, : 

The City Council, at first, seemed to have 
heen reluctant to enact a measure of this 
kind and the Judiciary Committee was be- 
lieved to have “stalled” on the subject, but 
the jewelers enlisted the aid of the press 
and the Cleveland Plain Dealer yesterday 
published a very strong editorial which seems 
to have had some effect. Messrs. Wagner, 
Burdick and others appeared before the 
Judiciary Committee today and finally had 
thm approve the ordinance with two 
changes. Originally it required that a dealer 
be in business for one year to get a license 
and this was changed to six months. Where- 
as the original ordinance provided that a 
sale could be had for only 30 days with a 
30 days’ extension, it has now been changed 
to read 60 consecutive days except Sundays 
and holidays. 

The ordinance as approved and which the 
jewelers hope will be soon enacted reads as 
follows : 

ORDINANCE NO. TO REGULATE THE SALE 
OR OFFERING FOR SALE AT PUBLIC AUCTION 
OF ANY GOLD, SILVER, PLATED WARE, 
PRECIOUS STONES, WATCHES, CLOCKS OR 
JEWELRY, 

BE IT ORDAINED by the Council of the 
City of Cleveiand, State of Ohio: 

Section 1. That it shall be unlawful for any 
Person, firm, corporation or association, by him- 
elf, themselves or itself, or by or through any 
agent or servant, except an officer, person, firm, 
Corporation or association executing a process 
o order of any court having jurisdiction within 
the state of Ohio for selling property directed 
y law or court order or legal process to be 
‘ld at public auction, and except licensed pawn- 
wrokers selling or offering for sale unredeemed 
Pledges in the manner provided by Jaw, to sell 
% offer. for sale at public auction any gold, silver, 
plated Ware, precious stones, watches, clocks or 
lewelry, whether the same be his property, or 
whether he sells or offers the same for sale as the 
agent, servant, or employe of another, unless such 
vetson, firm, corporation or association shall first 


Procure « ° 
ina a license so to do, as hereinafter pro-- 
ide 


Sect; ; nee 
ection 2, That any person desiring to hold 


oe sale of the goods hereinbefore de- 
eo shall file a sworn written application 
ra license, stating the name and address of 


the arplicant. the place where the sale is to be 
conducted, the name and address of the person, 
firm, corporation cr asseciation, who for at least 
a year previous to this sale shall have owned the 
gods propesed to be sold, and shall attach to it a 
sworn inventory of the stock on hand, setting 
out the quality, quantity, kind or grade of each 
item, and the wholesale market value thereof, and 
shall file with the Commissioner of Licenses and 
Assessments a certified copy of the license re- 
quired by the laws of Ohio. 

Every such applicant shall execute and file 
with the Commissioner of Licenses and Assess- 
ment a bond in the sum of Two Thousand Five 
Hundred Dollars ($2,500.00), with the surety 
thereon being an accredited surety company that 
shall be approved by the Commissioner of Li- 
censes and Assessments, and shall be conditioned 
upon faithful observance of all the conditions of 
this ordinance, and shall also indemnify any 
purchaser at such public auction who suffers any 
loss by reascn of misrepresentaticn in said sale. 
Any purchaser claiming to have been damaged by 
misrepresentation in said auction sale may main- 
tain an action at law against said licensee, mak- 
ing such representation, and may join as_ party 
defendant the surety or sureties on said bond as 
herein provided. 


Provided, however, that no license shall be 
issued for the sale or offering for sale at public 
auction of the stock on hand of any person, firm, 
corporation or association that shall not for the 
pericd of six months next preceding such sale 
or offering for sale, have been continuously en- 
gaged in the city of Cleveland in the business of 
a wholesale or retail merchant, of gold, silver, 
plated ware, precious stones, watches, clocks or 
jewelry, nor for the sale or offering for sale at 
public auction of the stock on hand or any addi- 


tion thereto, as hereinafter provided, by any pur- ° 


chaser thereof from a person, firm, corporation or 
asscciation that shall not for the period of six 
months next preceding such purchase, have been 
continuously engaged in and upon the same prem- 
ises wherein said sale or offering for sale is to be 
held, in the business of a wholesale or retail mer- 
chant of gold, silver, plated ware, precious stones, 
watches, clocks or jewelry; and provided further, 
that no license shall be issued if a sale at public 
auction of such stock shall have been conducted 
within the period of six months next preceding 
such sale; and provided further, however, that 
such sale or offering for sale at public auction by 
such merchant or purchaser shall be held on 
successive days, Sundays and legal holidays ex- 
cepted, and shall not continue for more than a 
total of sixty (60) consecutive days except Sun- 
days and holidays within the period of any one 
year, 

Section 3. That in addition to the stcck on 
hand as hereinafter defined, such licensee may 
sell and offer for sale at public auction additional 
gold, silver, plated ware, precious stones, watches, 
clocks or jewelry, hereinafter described as “fill in,” 
provided that the total wholesale market value 
thereof shall not exceed fifty per cent of the 
wholesale market value of the “stock on hand” 
set forth in the sworn inventory filed with the 
application for license as hereinbefore provided; 
provided further, that no such ‘fill in’ shall be 
sold or offered for sale until there be filed with 
the Commissioner of Licenses and Assessments a 
sworn statement setting out the quality, quantity, 
kind or grade of each item together with the whole- 
sale market value thereof, and until the Commis- 
sioner of Licenses and Assessments shall have 
first granted his written permissicn so to do. 

Section 4. That it shall be unlawful for any 
licensee, his agents or employes to make any 
statements which are false in any particular, or 
which have a tendency to mislead or to make any 
misrepresentations whatscever with reference to 
any article sold or offered for sale during said auc- 
ticn, and it shall be unlawful to sell or offer for 
sale any article heinbefore described as “fill in” 
unless in each and every advertisement of what- 
soever kind with reference to said -auction, there 
he contained a clear and unequivocal statement 
of the fact that goods and merchandise herein 
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described as “fill in’ have been added to the 
“stock cn hand,” together with a statement of 
the total wholesale market value thereof, and 
provided such statements shall be in type or 
writing of equal prominence with each and every 
other statement of said advertisement. 

Section 5. That it shall be unlawful for any 
person acting as auctioneer to sell or offer for sale 
any article hereinbefore described as “fill in” 
without first stating such fact in a clear and 
audible tone of voice to any and all persons 
present at said auction. 

Section 6. (Definitions). That a sale, or offer- 
ing for sale, to the highest bidder of any gold, 
silver, plated ware, precious stones, watches, clocks 
or jewelry in any building, or in any of the 
streets or alleys, or in any other public place, 
where any and all persons who choose are per- 
mitted to attend and offer bids, shall be deemed 
to constitute a public auction within the meaning 
ef this ordinance. 

That by the words “stock on hand” as herein 
used is meant such gold, silver, plated ware, prec- 
ious stones, watches, clocks or jewelry which a 
merchant usually and ordinarily carries through- 
out the year, and dces not include gold, silver, 
plated ware, precious stones, watches, clocks or 
jewelry ‘purchased or otherwise acquired espe- 
cially and purposely for sale at public auction; 
and by the term “fill in’ is meant such other 
gold, silver, plated ware, precious stones, watches, 
clocks cr jewelry as may be added to the stock 
on hand as above defined and intended to be sold 
at public auction, 

Section 7. 
or asscciaticn convicted of a violation of any of 
the provisions hereof shall be fined not less than 
$25.00 nor more than $100.00 for first offense, and 
for each subsequent offense not less than $100 nor 
mere than $300, and may be imprisoned in the 
work house for not more than 30 days or both. 

Each separgte sale or offering for sale at public 
auction of any article of gold, silver, plated ware, 
precious stones, watches, clocks or jewelry in vio- 
lation of the provisions hereof, shall constitute a 
separate offense hereunder. 

Section 8. The Commissioner of Assessments 
and Licenses may revoke the license of any li- 
censee under the terms of this ordinance who is 
found guilty of violating any of the provisions 
hereof. Any person whose license is revoked shall 
not be issued another license before the expira- 
tien of one year from the date of the revocation. 

Section 9. Each section of this ordinance and 
every part of each section is hereby declared to 
be an independent section or part of section, and 
the holding of any section or part thereof to be 
void or ineffective for any reason shall not be 
deemed to affect any other section or part of 
section. 








Last week marked an anniversary for 
Waltham’s leading industry, for on the 
morning of April 4, 1854, ground was broken 
on the bank of the Charles River for the 
foundation of the Waltham Watch Co.’s 
plant. Not a vestige of the original factory 
building remains but the start that was made 
70 years ago led to the development of the 
largest factory for the manufacture of 
watches in the world and gave the city of 
Waltham a world prominence. The watch 
company was engaged’ in manufacture in 
Roxbury but it wanted to find a new loca- 


» tion away from a noisy district and in a 


locality where the factory would be free 
from the dust of traveled streets. The ex- 
ploring committee found a point on the south 
bank of the river in a section of the town 
that had been shortly before set apart from 
Newton and that is the present site of the 
Waltham plant. The original building was 
of concrete construction and it was demol- 
ished years ago in making room for the mod- 
ern factory plant. In the period of 70 years 
the mammoth factory plant has developed, 
spreading over the large area that is many 
times the size of the original factory build- 
ing. In that period the process in the man- 
ufacture of watches has changed materially 
and the product of the company perfected. 


That any person, firm, corporation | 
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American Gem & Pearl 


Company 


6 West 48th Street, New York 
LONDON 





Miners, Cutters and Importers 


Gems of Every Description 





We specialize in 
Rubies, Emeralds, Sapphires 
Of all sizes for all purposes 
and Carry a Particularly Well Assorted Stock of 
Aquamarines, Chinese Jade, 
Black Opals 


and Other Semi-Precious Stones 











When Tiffany =) 


at Union Square 


Frank C. Osmers 


2 West 47th St. 
New York City 


Specialized Then as Now in 
Seed Pearl Repairing, 
Remodelling 


and Renovating 








STONES 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Co,, Inc. 


51 Maiden Lane New York City 






































SAPPHIRES 


ORIENTAL—AUSTRALIAN—SYNTHETIC 








EMERALDS 


GENUINE and SCIENTIFIC 








RUBIES 


GENUINE and SYNTHETIC 


S. NATHAN & CO. 


Importers and Cutters of 
Everything in the Stone Line 


New York 











71 Nassau Street 


The Jewelers’ Circular Publishing Compaay 
13 John St., corner Broadway New York 











Columbus Memorial Bldg. 
31 North State St., CHICAGO 
Fifth floor corner offices 
desk room 


For Rent 








Attention—Manufacar@ 
ONYX RING STONES 
Furnished for Ang Sie 

jamond 


Di 
EARRING STONES 
ONYX and AMBER STONES 


THE DOUBRAVA co. 
61 Beekman St. New Yet 

















LAPIDARY 


Cutter of Precious and Semi-Preciow 


Stones, Fancy Onyx and Drilling. 
QUICK SERVICE 


* 
M. ROODER “newt 
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DEATH OF M. L. BOWDEN 





Prominent New York Ring Manufacturer 
Passes Away After a Long Period 
of Poor Health 


Martin Luther Bowden, head of the firm 
{ J. B, Bowden & Co., ring manufacturers, 
15 Maiden Lane, New York, and one of the 
yest known members of the trade in the 
metropolis died shortly after midnight Sun- 
day, at his home, 405 Clinton Ave., Brook- 
yn, N, Y. Mr. Bowden had been in poor 
health for some time, causing him to be 











THE LATE MARTIN L. BOWDEN 


confined to his home. Funeral services will 
be held this afternoon (Wednesday) at 2 
o'clock, at his late home with the Rev, J. 
Howard Mellish, of Trinity Church, Brook- 
lyn, officiating. After services the body will 
be interred in Greenwood Cemetery. 

Mr. Bowden was a prominent and well 
known member of the trade and had been 
associated with the industry for half a cen- 
tury. He was affiliated with many organi- 
vations and took an active part in trade 
movements and on many occasions was 
honored by being elected an officer or 
director of various associations. 

Martin Luther Bowden was born in 
Flushing, L. I., on Jan. 24, 1857. He spent 
his boyhood days in the town of his birth 
Where he received his early education in 
the Fairchild Institute. At about the age 
of 17 years, he ‘became affiliated with his 
lather, Joseph Bowden, and his brother, 
Joseph B. Bowden, the former being the 
lounder of the business of » & 3owden 
& Co, in 1843. 

The business was first started on Dey St., 
and was later removed to Cortland St., then 
‘011 Maiden Lane, and thence to 1 Maiden 
lane. For a while the firm had _ head- 
‘uarters in the building at 11 John St., but 
returned to 1 Maiden Lane and finally went 
0 13 Maiden Lane, where the business is 
now located. 

Pope Bowden continued the business 
, Is two sons, Joseph B. and Martin 

Aither until the death of the former, in 
rr wa Joseph B, Bowden’s death occurred 
~ Years later and Martin Luther had been 
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nead of the firm since that time retaining 
the old style of J. B. Bowden & Co. In 
1901, M. Luther Bowden, Jr., joined his 
father and in 1913, another son, Gardner S., 
was admitted to the firm. 

The firm of J. B. Bowden & Co. is one 
of the oldest ring houses in the country and 
is known from Coast to Coast. Naturally 
through his 50 years of service in the trade 
Mr. Bowden was widely known and enjoyed 
a host of friends. 

Mr. Bowden was affiliated with many 
trade organizations, serving some as an 
officer and others as a member of the execu- 
tive committee. At the time of his death 
he was third vice-president of the Jewelers 
Security Alliance, a vite president of the 
Maiden Lane Historical Society, second 
vice-president and member of the executive 
committee of the Jewelers’ Protective Union, 
director and member of the executive com- 


mittee of the Jewelers’ Safety Fund Society 


and a member of the Jewelers’ 24-Karat 
Club. During the years 1908 and 1909 Mr. 
Bowden served as a diretcor of the National 
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1914, there was a voluntary liquidation of the 
bank accompanied by its merger with the 
Irving National Bank, Mr. Earl for a time 
being vice-president of that institution, 

His only connection with the trade was 
that with the Richardson firm where he 
represented the interests of the widow of the 
late Frank H. Richardson. He held this 


office until the time of his death. Mr, Earl 
was also vice-president of the Richardson 
Mfg. Co., Newark, N. J., president of the 


Jewelers Board of Trade and also a member 
of the board’s arbitration committee. He 
was also a member of the Order of the 
Golden Seal (formerly the Jewelers’ League 


of which he was a director). 
The deceased is survived by his widow, 
two sons, one daughter and one sister, 








DEATH OF EDWARD EARL 


Vice-President of Enos Richardson & Co., 
New York, Passes Away in His 
55th Year 


After an illness of almost one year, 
Edward Earl, vice-president of Enos 
Richardson & Co., 21 Maiden Lane, New 
York, and formerly the president of the 
National Nassau Bank, died last Friday in 
the Memorial Hospital, New York. Funeral 
services for the late Mr, Earl were con- 
ducted on Monday afternoon in the First 
Presbyterian Church, Elizabeth, N. J., 
Masonic services under the auspices of St. 
John’s Lodge, No. 1, F. & A. M., were also 
conducted, after which the remains were laid 
at rest in Evergreen Cemetery. 

During his 17 years affiliation with the 
jewelry trade, Mr, Earl gained the reputa- 
tion of being one of the best known men in 
the industry. Since his connection with the 
Richardson concern, following the death of 
Frank H. Richardson, he had been active 
as vice-president of this house and traveled 
to the extent that he was acquainted with 
most of the concern’s customers, 

Mr. Earl was a native of Elizabeth, N. J., 
where he was born on July 22, 1870. He 
was educated in the public and high schools 
of that city and at the age of 16 years 
became connected with the Nassau Bank as 
assistant bookkeeper. In 1908 he was 
elected president of this bank and a year 
later headed its successor, the National 
Nassau Bank, 

His first connection in the jewelry trade 
was with the Richardson firm when he be- 
came vice-president after the death of Frank 
H. Richardson in 1907. Mr. Earl was 
closely affiliated with Mr. Richardson during 
the time the latter was president of the Nas- 
cau Bank which counted among its depositors 
many of the jewelers of New York. In June, 
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Nicholas Power Co., 
Ilsley-Doubleday & Co, 

The deceased is survived by a widow, one 
daughter and two brothers. 


and president of 








Death of Florence M. Keane 

A boil on the face, which developed into 
blood poisoning, caused the death on Tues- 
day, April 1, of Florence M. Keane, for 14 
years in charge of the New York office of 
the Manufacturing Jewelers Board of Trade, 
15 Maiden Lane. The funeral services were 
held on Thursday night at the Boyerstown 
Chapel on Lafayette Ave., Brooklyn, ‘with 
Rev, Winans of the Central Congregatioanl 
Church officiating, and on Friday the body 
was interred in Cypress Hills Cemetery. 

Miss Keane was born in Brooklyn, N.:Y., 
on Aug. 19, 1888. She was educated inthe 
public schools of Brooklyn and after gradu- 
ating from grammar school attended Girls’ 
High School, Pratt Institute and Brown’s 
Business College. For a number of years 
she was with the Caluagraph Co. at 9 Maiden 
Lane. When the Manufacturing Jewelers 
Board of Trade opened a New York office 
14 years ago Miss Keane was placed in 
charge and held that position until her death. 

Through her affiliation with the Board and 
the fact that her father, who until his death 
was with the Ostby & Barton Co., Miss 
Keane was well known to the trade. Her 
brother, John A. Keane, is also resident 
manager of the Sessions Clock Co. in the 
Woolworth building, New York. 

The Crescent Ciuapter of the Eastern Star 
is the only organization with which she was 
affiliated. 

Deceased is survived by her mother, three 
sisters and one brother. 
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THE PATTERN THAT APPEALS! 


—SOLID STERLING SILVER— 


VERY jeweler is. vitally interested in this subject. Broadly speaking, his 

patrons demand a variety of patterns that can be resolved into three different 
groups—First—the perfectly plain patterns—Second—the | slightly decorated 
patterns and Third—the patterns with beautifully designed arabesques. 
Study the above selection of Heritage Solid Silver designs. [ach of the groups 
mentioned is strikingly exemplified. he first group includes the John Alden, the 
John Adams, the Wentworth and the Marlborough. The second—the Rocham- 
beau and the Martha Washington, and the third—the Lady Wellesley, the Martha 
Hilton and the Queen Louise. 


Write for Illustrated Booklets that Will Show These Patterns in Detail. 
By the Makers of Colonial, Paul Revere and Old English Solid Sterling Silver. 


THE WATSON COMPANY 


NEW YORK: 347 Fifth Ave. Attleboro, Mass. CHICAGO: 37 So. Wabash Ave. ( 
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DEATH OF VICTOR D. BRENNER 





Noted Medalist and Sculptor and Former 
Worker in Jewelry and Silver Trades 
Succumbs to Long Illness 


It was with deep sorrow and regret that 
the many friends in the jewelry trade of 
Victor D. Brenner, the well-known medalist 
and sculptor, heard the news that he had 
massed away, Saturday, at the Montefiore 
Hospital, in New York, at which place he 
tad been a patient ever since Feb. 18. The 
fyneral services were held Sunday at Salem 
Fields Cemetery in Long Island and were 
private, only the members of his immediate 
family being present. 

Mr. Brenner, who was noted for his won- 
derful work in medals and die work and 
was often referred to as the “American 
Roty,” was a graduate of the jewelry trade 
and worked in the jewelry district of New 
York for many years before he became fa- 
mous. He made hosts of friends and ad- 
mirers who rejoiced at his success as an 
artist. 

Born in Shavely, Russia, in 1871, he 
learned seal cutting from his father and 
was started on this work at the age of 13. 
Coming to this country at 19, he landed in 
New York almost penniless and for a time 
worked at peddling or anything else that 
would bring in a few dollars. Later he ob- 
tained employment in an Ivssex St. shop as 
a die cutter and engraver of badges and it 
was a small head of Beethoven which he 
executed for a badge for a singing society 
that first brought him to the attention of the 
world, particularly when this came under the 
eyes of the members of the American Nu- 
mismatic Society, who realized that a master 
hand had guided the work. Brenner’s ability 
was at once recognized and he started to get 
orders from jewelers and silversmiths and 
his reputation in these trades grew very 
rapidly. 

For some years, Mr. Brenner had a shop 
in Fulton St., where he executed many in- 
teresting pieces. While working in this line 
he created a number of important designs 
which attained special prominence, among 
these the Cullum Medal given by the Ameri- 
can Geographic Society to Nansen and Peary 
lor their work in the Arctic. 

This was in the early 90's, but about 1898 
though he built up a fairly prosperous busi- 
ness, he decided he would perfect himself in 
the art in which he had shown so much ability 
and with the savings he had accumulated he 
went to Paris to study at the Academie Ju- 
lien under the tutelage of Roty, the leading 
medalist of Europe. Altogether he spent 
bearly 10 years abroad, coming back about 
1M8, and from this time on his fame as a 
medalist and sculptor grew. He specialized 
in plaques and medallions in which he strove 
‘0 present the American type as a mixture 
. all races as well as other subjects of a 
fistinctly American character. Among the 
Most famous of these subjects were those of 
Emerson, William M. Evarts, John Hay, 
— Trask, Lyman Abbott, and Dr. 

elch of Johns Hopkins. 
Yon in 1899 that Brenner produced a 
v at caused his fame to spread all over 

a. This was the Lincoln penny, 
- rom the time of its introduction met 

8eneral admiration. The selection of 

' Brenner for this work was largely due 
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to the efforts of President Roosevelt, who 
had sat for him when he was modeling the 
Panama medal in 1908. At that time Bren- 
ner showed the President a design for a 
Lincoln plaque which so impressed Mr. 
Roosevelt that he suggested to the Secretary 
of the Treasury that it would be a good 
choice for the Lincoln penny then in contem- 
plation. This was finally decided on and 
Brenner was given the order for the model. 

The first Lincoln pennies contained the 
artist’s initials, “V. D. B.,” and this caused 
considerable controversy, all of which tended 
to attract public attention to Brenner and 
to his work. It was finally decided by the 
Treasury Department to allow the “B.” 
alone, although over 23,000,000 of those with 
the three initials had been put in circulation 
before the change was made. 

But ‘Mr. Brenner did not get his fame by 
such publicity—he got it by the intrinsic 
value of his work, which always showed: ar- 
tistic inspiration even when he was doing 
the most ordinary commercial work for the 
jewelry and silverware industry. Though 
fame and fortune came to him, it was not 
this that he seught so much as his own 
artistic development and he ever strove for 
better and finer conception and creation. 

Among many other important works by 
Brenner were the medallion for the Aero 
Club bearing the heads of the Wright broth- 
ers, the John Fritz medal of the United En- 
gineering Societies of America, a plaque for 
the memorial exhibition to Whistler, the seal 
of the University of Wisconsin, the Carl 
Schurz medal, the bas-relief portraits of 
Washington in the Federal Court Building 
at Pittsburgh and of Lincoln in the Wash- 
ington Irving High School, this city. The 
last two are said to sum up his interpreta- 
tion of the American spirit. 

Mr. Brenner had received awards from 
many expositions here and in Europe, in- 
cluding the Saltus medal of the American 
Numismatic Society. 

Deceased is survived by a widow, Anna 
Reeb Brenner, whom he married in 1913, 
when she was in charge of the Settlement 
House at 186 Chrystie St. Mrs. Brenner is 
ow secretary of the Survey Associates. He 
is also survived by a mother, a sister and 
three brothers, one of whom, Michael Bren- 
ner, is a sculptor in Paris, 








SENT TO WORKHOUSE 





Crooks Arrested in New York On Charge 
of Breaking Into Jewelry Factory 
Get Light Sentences 


Albert Fine and Samuel Cohen, who were 
arrested on Tuesday evening, March 25, 
charged with breaking into the jewelry 
manufacturing plant of MacPherson, Morton 
& Schmitt, Inc., 37 W. 57th St., New York, 
were sent to the workhouse last Thursday 
to serve terms of six months. The pair who 
have long criminal records were indicted 
on Tuesday, April 1, on charges of burglary 
in the third degree but when they appeared 
before Judge McIntyre in Part 1, Court of 
General Sessions, they pleaded guilty to un- 
lawfully entering the building. 

Fine and Cohen, as reported in these 
columns last week were discovered in the 
washroom of the building at 37 West 57th 
St., by Irwin Morton and Carl A. Schmitt, 
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members of the firm, who were closing the 
shop shortly before 6 o'clock on Tuesday 
evening, March 25. After the members of 
the firm reached the ground floor of the 
building, they became suspicious of the man 
and while Mr. Schmitt went for a police- 
man, Mr. Morton returned to the shop 
where he found the two strangers. The 
burglars after being discovered began run- 
ning downstairs while Mr, Morton went to 
the ground floor by elevator. As the pair 
ran from the building, one was arrested by 
a policeman, while the other was caught after 
a chase by Mr, Schmitt. 

After it was found that the men had 
criminal records, they were placed under 
heavy bail and on April 1, an indictment 
was returned against them. In view of their 
previous records, it was believed that the 
men would get long sentences but when 
they pleaded guilty to a lesser crime than 
the one charged in the indictment they were 
sent to the workhouse for only six months. 








Found Against New York 
Jeweler in Connection With the 
Schoellkopf Pearls 
An indictment charging him with crimi- 
nally receiving stolen property was filed in 
the Criminal Court, last Thursday, against 
Maurice Gincig, jeweler, 170 Broadway, 
New York. The specific charge in the in- 
dictment alleges that Gincig on Nov. 3, 1923, 
purchased a quantity of pearls valued at 
$200,000 belonging to Irene M. Schoellkopf 
who, it will be recalled, was robbed of thou- 
sands of dollars’ worth of gems at a New 
Year’s Eve party in New York. With the 
consent of Assistant District Attorney 
Hastings, who is handling the case, Gincig 
is now out on $5,000 bail. He will be for- 
mally arraigned on the indictment this 

week, 

In an interview with a JEWELERS’ Circu- 
LAR reporter, Assistant District Attorney 
Hastings reviewed the robbery of Mrs. 
Schoellkopf, who is the wife of a prominent 
suffalo business man. The loot, he told 
the reporter, numbered about 300 pearls and 
these, it is claimed, were disposed of by the 
thieves to Henry Hirsch and John Mahan, 
who, he stated, did a jewelry business in 
the Loew Theater building, 

Mahan, it is alleged, extracted 63 pearls 
from the loot and sent them out of the city 
and just about this time was stricken with 
paralysis. It is claimed he placed the gems 
in his safe im the office which he occupied 
with Hirsch and while recuperating Hirsch 
committed suicide. When Mahan returned, 
it is alleged he discovered that the Schoell- 
kopf gems had been removed from the safe 
and he suspected Hirsch. As Hirsch had 
killed himself, Mahan sought out some of 
the people with whom it is claimed, he was 
friendly or did business with, 

According to Assistant District Attorney 
Hastings, Mahan went to Gincig who, it is 
claimed, had $200,000 worth of the Schoell- 
kopf gems. Gincig, however, claimed that 
he was holding them as security on a loan 
of $15,000 which he had made to Hirsch. 
Mr, Hastings claims that Gincig must have 
known that these were the Schoellkopi 
jewels and the fact that he took them as 
collateral does not absolve him from the 
charge of criminally receiving stolen property 
as set forth in the indictment. 


Indictment 


ar ee 





THE JEWELERS’ CIRCULAR April 9, 19% 
































CUE 


a 
OL IO 


" 


eat ; = = 
OMe! Jos y/ 
\ \) 


sts 2 1” YX 7H ANY YY 
: ZA i LQ H(i t XY 
EY FROIO: LAF | \ ( WY 
ie OLY (J Dig tin. } a a (lf \ i i 
“ c 


DIEL WATCH CASE COMPANY 








LNICUM Watch Cases are made from 
a new white metal, the result of many 
years of Laboratory work. This metal, 
unique in color and wearing quality, imparts 
to the watch case a charm and beauty un- 
surpassed. 
Unicum 2-piece watch cases are made in all 
sizes, all shapes, and set with sapphires and 


rhinestones. 


Genuine Unicum Watch Cases are stamped 


with the name “UNICUM.” Beware of 


imitations. 


A large stock of Unicum cases insures imme- 
diate delivery. 


Send for a selection of our cases 
through your wholesaler. 






































THE DIEL WATCH CASE CoO. 


309 GRAND STREET NEW YORK, N. Y. 
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April 9, 1924. 
gANDITS BELOW “DEAD LINE” 





isan St. Jeweler and His Salesman Bound 
a Gagged by Gunmen Who Escape 
with Loot Valued at Over $10,000 


Morris Rothenberg, owner of the Normal 
Trading Co., 64 Nassau St., New York, has 
reported to the police that two hold-up men 
uiled at his office Monday evening, and, 
ater binding and gagging him and his trav- 
der, Harry Meyer, robbed the place of 
valuables worth between $10,000 and $15,000. 
The men called at the office several days 
fore the robbery posing as customers and 
it was apparent on this visit that they came 
merely to make observations. 

Mr. Rothenberg told a JEWELERS’ Circu- 
uz reporter that during his absence last 
friday, the same two men called at the 
ofice and were attended to by his salesman, 
Vr. Meyer. They wanted to purchase a 
watch but finally left without making a 
glection. On Monday evening Mr. Rothen- 
berg and his salesman were sorting out mer- 
andise and putting it in cases in prepara- 
tion for a road trip when the two men who 
had called the previous Friday came to the 
fice and asked to be shown some more 
watches. Before Mr. Rothenberg or his 
salesman could get the timepieces the strang- 
ers drew revolvers and ordered them to walk 
tehind a partition which divided the office 
from that of the New Model Watch Case 
Co. When the thieves noticed that their 
victims could be seen from other buildings 
in the vicinity, they ordered them back to 
the front office, where they gagged them 
and then bound them to a chair. 

The thieves then put their loot in a satchel, 
and two cases in which the salesman’s 
samples were being placed. The safe was 
tied of watchcases, diamond set watches, 
platinum and platinum trimmed cases and 
\8karat gold rings. Some of the loot was 
owned by the New Model Watch Case Co. 
and was in the safe of the Normal Trading 
Co. when the robbery occurred. After warn- 
ing their victims, the robbers left and as 
the elevator was not running, they were 
compelled to walk to the ground floor to 
make their escape. Mr. Rothenberg told a 
JeweLers’ CircuLAR reporter that he and 
his salesman finally released themselves and 
while he telephoned to the police station, 
his salesman went to the window and 
shouted for help. 

The bandits are both described as young 
men, one appearing to be an American while 
the other is believed to be of Swedish birth. 


They are both tall and heavy set and were 
well dressed, 








KIDNAPPED AND ROBBED 
New York Diamond Dealer Overpowered by 
Bandits and Relieved of Diamonds 

- Worth $28,000 
p.pumuel Seldin, a diamond dealer at 1267 
“a Ave., New York, was kidnapped on 
yp morning of last week by a band 
strange men who, after robbing him of 
famonds worth about $28,000, threw him 
a an automobile. Mr. Seldin, as a re- 
ut of his injuries, is now confined to 
's home, 


Although the robbery happened on Mon- 


‘ay, March 31, it was not made public until 
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a week later. It was learned that on Mon- 
day morning shortly after Mr. Seldin had 
left the house, a taxicab drew up to the curb 
and before the diamond dealer realized what 
had happened, he was grabbed and thrown 
into the machine. The car sped away and 
after Mr. Seldin was beaten and robbed of 
his gems, he was thrown out at 72nd St., near 
the East River. The robbery was reported 
to the police and they are now working on 
the case. 








Creditors Committee Suggests That Offer 
of 40 Per Cent Made By Jeffery & 


e Harris, Minneapolis, Minn., Be 


Accepted 


The committee appointed at a meeting of 
creditors held in New York recently to in- 
vestigate the affairs of Jeffery & Harris, 
Minneapolis, Minn., is suggesting to credi- 
tors the acceptance of the offer of 40 cents 
on the dollar payable in cash being made by 
the Minreapolis firm. Since the creditors 
meeting, which took place at the Hotel 
Astor on March 25, the committee held 
several meetings and also went over the 
detailed report of W. A. Flatley & Co., 
the accountants, who made an exhaustive 
audit of the concern’s affairs. The creditors 
committee consists of David Shiman, of 
Shiman Bros, & Co., Inc.; R. T. Collett, 
of the International Silver Co., Nathan G. 
Stone, of the Helbein Stone Co., Inc., Le 
Roy Present, and Frederick B. Carr, of 
Ostby & Barton, 

In the letter being sent to creditors, the 
creditors committee says: 

“Although on paper the assets exceed the 
liabilities, yet the committee is unanimously 
of the conclusion that even under a long ex- 
tension there would be no chance of these 
debtors paying in full. It seemed best to 
the committee to obtain a cash offer, Messrs. 
Jeffery & Harris stated to the committee 
that the best proposition that they felt that 
they cculd make was 40 per cent. cash, net 
to creditors, and these debtors further stated 
that even this would be difficult for them to 
raise. 

“In the opinion of the committee (Mr. 
Carr absent) these debtors because of their 
previous good record, are entitled to some 
consideration and it was also the feeling of 
the committee that the creditors in general 
were desirous of having them continue in 
business rather than forcing them out. 

“In view of the above considerations and 
the nature of the assets on hand, the amount 
of merchandise held as collateral security, 
the frozen nature of many of the outstand- 
ing accounts and the condition of most of 
the stock, a great portion of which is ob- 
solete, the committee suggests the accept- 
ance of the aforesaid offer made by the 
debtors of 40 per cent, cash, net.” 

It is stated that the concern owes about 
$159,000 and that the creditors are confined 
mostly to the metropolitan and eastern dis- 
tricts of the country. It was also reported 
that a considerable number of the concern’s 
creditors have assented to the proposed 
statement, 








A show window in the store of A. A. 
Fournier, Fall River, Mass., was recently 
smashed and about $100 worth of goods 


taken. 


91 
TUNNELED TO JEWELS 





Yeggs Enter Chicago Jewelry Store by 
Strange Route and After Blowing a 


Large Safe Leave with Loot 
Valued at About $50,000 


Cuicaco, April 6—Yeggmen took the tun- 
nel route last night to secure entrance to 
the Empire Jewelry Store at 649 N. Clark 
St., and after blowing open a large safe 
in the establishment left by the same route 
with approximately $50,000 worth of jewelry 
and diamonds. 

For some reason which Herman Cohen, 
manager of the store, police and detectives 
are unable to explain, $200 in cash and 
$100,000 worth of diamonds and precious 
stones were overlooked by the thieves, who 
apparently worked undisturbed for several 
hours before blowing open the safe. From 
an arrangement of boxes and chairs the 
police believe that the burglars divided their 
loot before entering the alley from the base- 
ment. 

Entering through the rear basement of 
the East End drygoods store, which occupies 
the entire first floor of the old Brand’s 
hall, except the corner, the robbers tunneled 
through two walls to the pawnshop cellar. 
There they cut away a section of the floor 
directly in front of the safe in the rear of 
the jewelry store. Entering the store 
through this hole, a cabinet containing many 
burglar alarm wires was removed and a 
charge of “soup” (nitro-glycerin), according 
to the police, was inserted to blast open the 
large doors of the safe. Inside the safe a 
number of drawers were systematically 
emptied, but by some oversight the burglars 
failed to open one drawer containing a 
fortune in unset diamonds. 

Herman Cohen discovered the robbery 
shortly after 9 o’clock. Several trunks and 
a quantity of hand luggage had been used 
to bar the door leading from the store 
proper into the cage surrounding the vault. 
After calling the police Cohen removed the 
obstruction and found one door of the safe 
had been removed. All drawers in the safe 
had been removed, and it was only after a 
careful check that Cohen was able to esti- 
mate his loss. 

Escaping through the basement, police 
traced the thieves through a regular tunnel, 
drilled through the brick retaining walls. In 
a small room in the basement police found 
a set of burglar’s tools. 

Two suspects have been picked up by 
police and are being questioned, but the de- 
tectives and police have little clue except the 
manner in which the job was done. Finger 
print experts have made a thorough examina- 
tion but have been unable to find a trace. 
It is believed the burglars wore gloves, 
which they took with them, while leaving 
the crowbar, chisel and other tools. 

The precision with which the yeggmen 
worked betrayed a remarkable knowledge of 
the store and the elaborate burglar alarm 
system was not touched. Apparently the 
safeblowers did not go near it. 

The merchandise taken consisted mostly 
of pledges and was covered by a blanket 
insurance policy of $25,000. 








N. M. Cohn, Ashland, Ky., is reported to 
be in bankruptcy. 
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Mr. Jeweler: 


Your one and only foundation for the start, present and future 
of your business is your WATCH LINE. The public knows you 
best by the watch you have sold them. NOW is the time to sell 
reliable watches ONLY. 

Insist upon getting the IMPERIAL line of WATCHES. Com- 
pare them, buy them, sell them, and the complete success of your 
entire business is assured. Imperial bracelet watches are 
unquestionably the most practically made, absolutely serviceable 
and reliable time pieces. 

IMPERIAL WATCHES are made in all sizes and best of styles. 
IMPERIAL WATCHES sold thru jobber only. 


Bayer, Pretzfelder & Mills Co., Inc. 


Importers of 


WATCHES 
15 MAIDEN LANE for the Jobber NEW YORK 

















New Sample Lines Replace Lost Stock 


As soon as we were reasonably certain that our samples and stock, which disappeared in 

Chicago, might not be recovered, our factory began at once to design and produce new 

pieces in the latest and most up-to-date conceptions. 
We ask your consideration of our new product in Platinum Mountings and Diamond 


Mounted Jewelry, ready for your inspection in the near future. 


Write us and permit us to advise you when our representative will be in your 


— JULIUS WODISKA 


MANUFACTURER OF 


IRIDIO—PLATINUM 
Mountings and Mounted Diamond Jewelry 


182 and 184 Broadway New York 





— 





THE BUYERS’ DIRECTORY 


Price, $1.00 


The Jewelers’ Circular Publishing Company, 11 John St., New York 































\r, and Mrs. Thomas H. Tarbox have re- 
wmed from a few weeks’ stay in Florida. 






Walter H. Durfee. of this city, has been 
wanted a patent on a mechanism for chimes. 
“A patent on a cigarette holder has been 
yanted to Alessandro Taraborrelli, of this 






ay 
frank M. Graham, of the Gorham Mfg. 

», was in New York the past week on a 
ysiness trip. 

\ mortgage for $49,000 against property 

of John C. L. Shabeck has been discharged 

: Edward T. Davis. 

‘Vr. and Mrs. Ferderick V. Kennon, who 
twve spent the Winter at Clearwater, Fla., 
have returned to their home. 

Mr. and Mrs. Harris Fellman, of Woon- 
wcket, have returned from several months’ 
visit to Florida and Bermuda. 

Everett L. Spencer, of the FE. L. Spencer 
(o, has been re-elected a member of the 
ward of trustees of the Barrington Public 
Library. 

Arthur Henius, Edward B. Hough and 
Mrs. Edward B. Hough were elected mem- 
hers of the Lakeside Home committee the 
past week, 

E. J. Steele has joined the sales forces of 
the John T. Mauran Mfg. Co. He was for- 
merly traveling representativés of the Walt- 
ham Watch Co. 

The Martin-Copeland Co., of this city, 
have recently opened a Boston office at 387 
Washington St., which will be in charge of 
Wesley C, Martin. 

The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers’ Board 
of Trade will be held at the Turks Head 
ilding on Friday, April 11. 

Percy A. Harden has been nominated as 
me of the commissioners for the erection of 
the new $5,000,000 Providence County court- 
house to be built in this city. 

manager for the 
who has been visit- 
the past 


Louis Green, Chicago 
Charles EF, Hancock Co.., 
mg the factory at .7 Beverly St. 
month, has returned to his field. 

Henry P. Fox, 73 Rugby St., this city, 
has been awarded the contract for 10 new 
stained glass windows for the St. Charles 
Baromeo Church at Woonsocket. 

The J, & R. Mfg. Co. is the style of a new 
irm that has started manufacturing a gen- 

‘ral line of plated jewelry and novelties at 
) Calender St. John J. Noriarty is the pro- 
prietor, 

The engagement was announced the past 
week of Lawrence A. Wells, who is associ- 
ated with his father, W. A. H. Wells, in the 
ewelers’ findings business, to Miss A. Irene 
Richter, of Rehoboth, Mass. 

ao ip Bouchard, Horace A. Durand 

id Ovila Lavoie are members of the firm 

Nat ing commenced business at 21 Congress 
“to manufacture optical goods and sup- 
_ under the name of The PD. L, Optica! 
i the Municipz al Court on Friday, the ex- 

itrix of the estate of the late Gustave J 
Vester, of A. Ve ster & Sons, having failed 
rn an account, was charged with $27,- 
“04 and interest. and 


vs certain shares of 


ock, 
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T. Dawson Brown, sales manager for the 
Wolcott Mfg. Co., addressed the Salesman- 
ship Club of Northwestern University on 
“What the Sales Manager Expects from His 
Salesmen,” at a banquet Saturday evening at 
Hotel Dreyfus. 

Leonard Levin, who was associated with 
the Lady-Fayre Jewelry Co. at its formation, 
has withdrawn from the business, and a gen- 
eral mail-order business is now being con- 
ducted by the firm, of which Maurice Kess- 
ler is the sole owner. 

J. H. Hershoff Mfg. Co., which has been 
conducted by Joseph Hershoff, has discon- 
tinued business, having been succeeded by the 
Deutz-Hershoff Co., 101 Sabin St. The new 
firm is composed of Arthur T. Deutz, son 
of Max Deutz, and Joseph Hershoff. 

Foster M. Blakney has resigned as a mem- 
ber of the sales forces of the Chapin & Hol- 
lister Co. and will devote himself to another 
line of business. He is succeeded by Joseph 
J. Rolleston, who will cover the territory in 
Pennsylvania, New Jersey and New York 
State. 

Andrew R. Chester, 43 years of age, em- 
ployed by V. E. Black & Co. as an engraver, 
died under such circumstances last Wednes- 
day night that the police are making an in- 
vestigation. He was taken ill in a saloon 
and was taken in a taxi cab by friends, but 
died in the vehicle. 

Simon Morrison, treasurer of the Rhode 
Island Vanity Case Co., 226 Eddy St. has 
reported to the police that early Tuesday 
afternoon there were stolen from their shop 
two rolls of high-grade low brass stock. 
Each roll contained about 35 pounds and 
were valued at $6 each. 

Frederick Hamilton was the speaker at 
the annual ladies’ night dinner of the Provi- 
dence Kiwanis Club at the Crown Hotel on 
Thursday night. Mr. Hamilton, who has 
just returned from a trip to the Pacific 
Coast with Mrs. Hamilton, related interest- 
ing incidents of the trip. 

A meeting of the officers and members of 
the executive committee of the Manufactur- 
ing Jewelers’ Golf Association will be 
called in a few days by President Samuel 
Levy, for the purpose of electing officers and 
arranging plans for the coming season and 
to decide whether three or four meets will 
be held during the Summer. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Miss Lawler, of Rothschild 
& Co., Chicago; Mr. Blank, of the Famous 
Barr Co., St, Louis, Mo.; Messrs. Lisner, 
Muller and Greenberg, of D. Lisner & Co., 
Inc., New 'Yerk city. 

Shehadi A. Shehadi, formerly of the firm 
of Faris & Shehadi, dealers in Oriental 
jewelry and art goods in this city, has been 
appointed president of the Alumni Associa- 
tion of the American University in Beirut. 
Syria, and manager of the college’s publica- 
tions, according to information contained in 
a letter just received by Mr. and Mrs. Adeeb 
Faris, of this city. 

“Jack” Schreiber, of the Sterling Silver 
Mfg. Co., in which he is associated with his 
father, Samuel Schreiber, was married last 
Wednesday to Miss Esther Lippman, of this 
city, at the synagogue in Attleboro. They 
left at once for their honeymoon at Atlantic 
City, and upon their return Mrs. Schreiber 
will resume her studies at the Women’s Col- 
lege at Brown University. 
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Charles H. Fuller, president-treasurer 
of the George H. Fuller & Sons Co., Paw- 
tucket, and Mrs. Fuller, who returned from 
their Winter home in Daytona, Fila., last 
week, were pleasantly surprised on their ar- 
rival Wednesday evening at Eastwood, their 
home in South Attleboro, by a large number 
of friends, to welcome them and to observe 
Mrs. Fuller’s birthday. 

The safe in the office of Philip L. Voelker, 
manufacturer of jewelers’ brushes at 2 Buck- 
lin St., resisted the efforts of thieves, be- 
lieved by the police to be amateurs, but was 
badly battered Tuesday morning. The at- 
tempt was discovered when the workday be- 
gan Wednesday, a broken window and torn 
screen disclosing the means of entrance, 
while a breast drill, hack saw and tools were 
found on the floor. The combination knob 
and handle had been knocked off the safe, 
but the thieves had evidently been frightened 
away. 

Persons sending special delivery letters to 
Canada from Rhode Island or other points 
in the United States must place, in addition 
to the regular two-cent stamp, two special 
delivery stamps, according to orders from 
the Post Office Department in Washington, 
announced the past week by Postmaster 
Walter A. Kilton, of the local office. Letters 
intended for special delivery in Canada, and 
bearing only the regular postage and one 
special delivery stamp, will be delivered like 
ordinary mail. Special delivery letters from 
Canada to this country must also bear 22 
cents in stamps. 

When seven out of 12 young women bowl- 
ers win prizes, even if one was won by keep- 
ing behind everyone else in the matter of 
strikes, spares and totals, the other five do 
not show a single sign of envy. At least 
that’s the way girls in the Irons & Rus- 
sell Co.’s Ladies’ Bowling League seemed to 
feel when they held their annual dinner and 
presentation of prizes at the Hotel Dreyfus 
on Monday evening. The only serious thing 
they did was to pass a vote of thanks to 
Albert I. Russell for supplying the prizes. 
Betty Barry was toastmistress, and, al- 
though admittedly scared, presented the 
prizes. Miss Ronnie Briggs received the 
award for the high average, with Miss Lil- 
lian Simpson second. First for the best 
three-string total went to Mrs. Edna Leach, 
with Miss Ruth Stanwood, second. Miss 
3arry presented the prize for the high single 
to herself and handed the second to Miss 
Ethel Johnson. The seventh prize was car- 
ried off by Miss Martha Manning. 

Governor William S. Flynn on Friday 
signed requisition papers on the Governor 
of New York for the return to Providence 
of Patrick J. Lally, who is wanted here in 
connection with alleged embezzlement of as- 
sets of the Anglo American Manufacturing 
and Exporting Co., of which he was receiver 
in 1920. He has been missing since August, 
1922, and his whereabouts were only discov- 
ered last week, and his arrest in Brooklyn, 
N. Y., followed. The grand jury of the Su- 
perior Court for Providence County in Oc- 
tober last returned a secret indictment against 
Lally, and it was upon this that the Provi- 
dence police made a demand on the New 
York police for Lally’s arrest. Inspectors 
from the Providence department will go to 
New York in a few days to take the man, 
if the requisition is honored by the New 
York executive. 











Sidney Prague, assistant manager of W. 
E. Taylor Co., Inc., is on a two weeks’ trip 
through Alabama and Florida. 

Harold Morais, son of Adrian J. Morais, 
was married April 3 to Miss Ollie Silva, one 
of the charming young ladies of New 
Orleans. 

L. Chasse, for years conducting a gold and 
silver plating establishment in this city, has 
sold out, with the intention of moving to 
Los Angeles. 

Louis Foto, having completed his training 
with Robert Roesler, at the Vocational 
Training School, will open a jewelry shop 
at Jena and Cadez Sts. Sometime ago Mr. 
Foto’s residence was destroyed by fire, re- 
sulting in the loss of all his tools. 

Louis Hausmann, president of Hausmann, 
Inc., will be home by April 8. Alterations 
and improvements are being hurried on the 
A. B. Griswald building that the consolida- 
tion may become effective on or about May 
8, when the Hausmann’s will move in. 

Robert H. Keil, of F. H. Noble & Co., 
Chicago, has been in town for a few days 
as has also William Moore, of Wm. Dixon, 
Inc., New York. Mr. Moore has been the 
guest of W. E. Taylor Co., Inc., at his fish- 
ing club, South Point, Lake Pontchertrain. 

Adrian J. Morais intends going east April 
10 to make purchases for the wholesale 
establishment he will open here shortly. 
During his absence Mr. Morais will visit 
Providence, Newark and other points of in- 
terest. He has many friends connected with 
the trade and is popular as a business man. 
His friends wish him well in his new 
venture, 

Fitzgerald Bros., of which John P, Fitz- 
gerald is the president, have leased 309 
Baronne St. for a period of 25 years and 
will occupy the premises Oct. 1. The new 
establishment is to be a very much more 
commodious structure than the one the firm 
at present occupies, and much handsomer. 
John P. Fitzgerald has been connected with 
the jewelry business for the past 20 years, is 
well known to the trade and his house enjoys 
a fine patronage, 

Mrs. Alphonse Mandot, for years con- 
nected with Hausmann, Inc., will re-enter 
the matrimonial state. The “fausmann’s, 
while congratulating Mrs. Mandot on the 
change she is about to make in her domestic 
affairs, regret her loss, she having been in 
charge of the firm’s pearl department, hav- 
ing made a study of pearls for years. Her 
late husband had also been connected with 
this firm for a long time as manager of the 
sales department, 








. 


Richmond, Va. 


Stanton Pilcher, Daisy D. Smith and H. 
R. Jordan, all of Petersburg, Va., have ob- 
tained articles of incorporation for The Pil- 
cher Jewelry Co., Inc., Petersburg, Va. The 
company is capitalized at $50,000, and Stan- 
ton Pilcher is president. The company’s 
purposes are set forth as “a general jewelry 
business.” 

Leo ITeneby and O. F. Russow, president 
and secretary of the Virginia Retail Jewel- 
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ers’ Association, will be in Richmond April 
9 to participate in the formation of a cen- 
tral council] of retailers. The jewelers’ 
assciation is one of the four associa- 
tions in Virginia invited to join this body, 
the other three being the Virginia Hard- 
ware Dealers’ Association, the Virginia 
Clothiers’ and Furnishers’ Association and 
the Virginia Retail Merchants’ Association. 

Hundreds of souvenirs, congratulations 
and great bouquets of flowers were received 
last week by the J. F. Kohler & Sons Co. 
on the occasion of its 68th anniversary. The 
firm is the oldest in the city to operate under 
the same name continuously. Many cus- 
tomers of the company called at the store 
during the day of April 1, “anniversary day,” 
and told the firm of purchases made many 
years ago. One woman called to tell of an 
engagement ring purchased 50 years ago this 
month by her husband, a wedding ring 
hought from the same company 49 years ago 
in April, a set of spoons purchased 45 years 
ago, and a clock 42 years ago. The First 
National Bank sent a handsome bouquet of 
flowers with a letter from its president, 
John M. Miller, Jr., in which he stated that 
an examination of the bank’s files showed 
that J. F. Kohler, now dead, made his first 
bank deposit as a customer just 50 years 
ago. Members of the firm stated that be- 
fore this period he dealt with a bank which 
has since ceased operation. 
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Louis Pollock returned with Under Sheriff 
William G. Stallknecht from Florida last 
week. Pollock was wanted here to answer 
a charge of grand larceny. 

A meeting of the New York State Retail 
Jewelers’ Association executive committee 
was held at the Onondaga Hotel, Syracuse, 
‘Monday, April 7. ‘C. E. Sunderlin, secretary, 
and E. J. Scheer, vice-president, were pres- 
ent from this city. It is expected that the 
annual convention will be held some time in 
July this year. 

A. Weinberg and W. Levinson, of Morris 
Rosenbloom & Co., left the city April 1 on 
a business trip west. Mr. Rosenbloom, who 
is interested in intensive farming, has bought 
a flock of fine sheep, anticipating a rich har- 
vest from the wool of these gentle animals. 
He has sold a herd of fine cattle and retired 
from the dairy business. 








A jury in Judge Thornton W. Sargent’s 
room decided that Mrs, Bernice Miller’s 
$1,800 diamond ring was not injured by 
louis Pohlman, jeweler, 110 E. Douglas St., 
Wichita, Kans., but it did decide that Mrs. 
Miller must pay Pohlman $22.30 for work 
done on her jewelry. Mrs, Miller declared 
she took her ring to Pohlman for repairs to 
the mounting, and that when it was returned 
he had chipped it so badly that it had no 
value at all, whereupon she asked for $1,800. 
It was brought out that Mrs. Miller did not 
discover the alleged defacement until 26 days 
after the ring was returned to her, and the 
jurors took the view the defense offered that 
Mrs, Miller must have injured the ring her- 
self after it was returned to her by Pohlman. 


CIRCULAR 


April 9, 1994, 


Work is progressing on the new two. 
story brick store building for Burnett § 
Johnson, on Fifth Ave., near 20th St, This 
building will be completed during the Sum. 
mer and it will be occupied by the owners 
as a jewelry store. 

Phil Tichman, late of New York, noy 
president of Brackin’s, one of Birmingham's 
newest jewelry stores, was recently elected 
to membership in the Retail Credit Men's 
Association, and also to membership in the 
Junior Chamber of Commerce, 

Birmingham newspapers for some tim 
have been carrying one, two and four-page 
advertisements in almost every issue, con- 
cerning the business houses of Ensley, 
These advertisements also tell of the ad- 
vantages of Ensley as a manufacturing city, 
Jewelers and other merchants of Ensley, 
a suburb of Birmingham, have abandoned 
the old time custom of “knocking” their 
competitor and trying to “outsell the other 
fellow.” Instead of pulling against each 
other, Ensley jewelers and other merchants 
are working harmoniously together for the 
upbuilding of the entire community, and 
for the stimulation of the trade of all lines 
of business, as one man. Ensley jewelers 
and other merchants are co-operating in ad- 
vertising and in giving talks before the 
various rural schools in which they are tell- 
ing the school children something of the 
stores of Ensley and what they have to 
offer. One of the leaders in this movement 
is P. H. Tyler, president of the Tyler 
Jewelry Co. and vice-president of the 
Alabama Retail Jewelers’ Association. 
“The co-operation of the jewelers and other 
merchants has stimulated trade greatly in 
Ensley,” said Mr. Tyler. ‘Co-operation has 
increased the trade of every Ensley merchant 
to a considerable extent, 

“I am anticipating the largest attendance 
ever known at any meeting of the Alabam 
Retail Jewelers’ Association, at the annual 
meeting at Montgomery, May 14-15, when 
the association meets in annual session,” said 
John G. Apsey, president of the association. 
Mr. Apsey went on to say that heretofore 
the sessions of the association had been held 
in North Alabama, making the distance @ 
long way for the jewelers of Mobile and 
southern Alabama to travel, and for this 
reason the attendance from the southern part 
of the State at the annual meetings here 
tofore has been rather slim, He pointed 
out that due to the fact that Montgomery 
is located in the center of the State he be 
lieved that the attendance this year from 
southern Alabama would be large, and thus 
the total attendance at the convention wou 
be the largest in the history of the associa 
tion. The year book and the program of 
the State meeting will be out and ready 
for distribution among the jewelers of the 
State about April 15. It will be quite @ 
extensive booklet, containing the program 0 
the State convention and other matters of 
interest to Alabama besides @ 
liberal amount of advertising. It 1s 
nounced that some of the officers of the 
A. N. R. J A. will attend the Alabama 


meeting this year. 
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J. S. Bentley, Boulder, Colo., jeweler, 
motored to Denver last week and called on 
the local wholesalers. ~ 

Jay Merrill, of the Merrill Co., San Fran- 
isco, passed through Denver last week en 
ute to New York city on business. 

0. M. Artes, east Chicago sales manager 
ior the Keystone Watch Case Co.; called 
on the W. W. Hamilton Jewelry Co. during 
the past week. 

Sam Mayer, veteran Denver jeweler, has 
turned to Denver after several weeks at 
Mineral Wells, Tex., where he enjoyed his 
Spring vacation. 

H. P. Adams, traveling representative of 
Martin-Copeland Co., Providence, R. I., ex- 

to call on the Denver trade during the 
yeek of April 11. 

John Hartsburg, New York city, is spend- 
ing a few days at the Broadmoor Hotel, 
Colorado Springs. He stopped in Denver 
to call on his local friends before going to 
Colorado Springs. 

Window smashers got busy in Denver 
during the last week and after tossing a 
brick through the window of the U. S. Loan 
Co, 1536 Larrimer St., escaped with $183 
worth of jewelry. The police are without 
aclew to the culprits. 

Lectures on the color blending of nature 
as applied to the jewelry trade are to be 
delivered in Denver by David Stirling, scenic 
artist of Estes Park, Colo. A class of de- 
signers and those interested in kindred arts 
is being formed here to study under Mr. 
Stirling, who does color studies for the 
National Geographic Magazine and similar 
publications. 

S. Bowley, old-time Denver jeweler, 1626 
Welton St., is exhibiting a highly prized 
document to his friends, It is an indenture 
covering his watchmaker apprenticeship en- 
tered into in 1873 at Melton Mowbray, Eng. 
Mr. Bowley served a five-year apprentice- 
ship under his brother, William Bowley, 
who is still in the jewelry business at 
Melton Mowbray. 

After he had pawned a wrist watch on 
which he had sold chances, William McCoy, 
a guest at a Denver hotel, was arrested by 
the Denver police and charged with running 
‘ gambling game. The police contended 
that the sale of chances on the watch con- 
stituted a lottery. Police action was taken 
after persons who had bought chances 
earned the watch had been pawned for $3. 
After a severe reprimand in police court, 
— was released on his promise to be 

. 

Mrs, Marion F. Joslin, widow of Jervis 
Joslin, manager of the Joslin & Park Jewelry 
a old-time Denver jewelry firm, which 
ater became the Boyd-Park Jewelry Co., 
ad of Salt Lake City, died in the Rock 

untain Hospital, Degwer, March 32 A 
/acture of the hip, inctwrred two weeks be- 
ore her death, when she slipped and fell 
cI an icy sidewalk near her home, 1082 
em St. caused her death. She was 
Y Years old, and had lived in Denver many 







fra 


"ly Her husband died here 20 years 
ago, Mrs. Joslin left an estate valued at 
$35,000 


: , which was divided equally between 
‘er nephew, Carl D. Smalley, aad two broth- 
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ers, John A. C. Hastings and Charles J. 
Hastings. 

The Denver Optical College Association 
gave a dinner dance at the Alpine Rose 
cafe ballroom last week in honor of the 
1924 graduating class. Lectures were given 
by O. H. Door, A. M. Rankin and J. C. 
Bloom, of the Colorado State Board of 
Optometry. George W. Masten, president 
of the college, and William C. Hammack, 
secretary, were the guests of honor. Mem- 
bers of the graduating class were E. J. 
Brinkhaus, Arthur C. Brocha, Louis Sun- 
shine, E. C. Swanson, Charles R Van Zant, 
Joseph Volosin, William C. Weiss, Mrs. 
Gertrude DuVall, William A. McGill, A. D. 
Woods, N. H. Glass, F. E. Goehring, P. H. 
Dexter and B. L. Brannan. 











TRADE CONDITIONS 


Optimism prevails throughout the jewelry trade 
of Seattle as regards business prospects for the 
remainder of the Spring and Summer. The wed- 
ding season, now approaching, gives premise of 
much larger volume of business than the corre- 
sponding period of last year, it is stated. The 


first two months of this year show an average - 


for the trade of 16 per cent. advance in the dollar 
volume of business done over the same two months 
of last year. Prices remain steady with no ad- 
vance apparent over those of last year, making 
the increase in dollar sales a genuine gain. Silver 
demand is strong, it is reported. Leading jewelers 
believe that the swing to silver, especially sterling, 
is going to be more pronounced this season in 
Seattle. Platinum continues supreme for articles 
of personal adornment with white gold second. 
Collections are reported to be satisfactory. Credit 
houses continue to report growth in the business 
vclume. That departures from the customary 
method of conducting the jewelry business in Seat- 
tle is believed sufficiently well grounded to remain, 
is the general belief. Rather than detracting from 
the business volume of those not accepting it, 
their statements reveal a stimulation of trade re- 
sulting from the calling of public attenticn to the 
general line of wares. Business prognostications 
made by retailers and manvfacturers for the whole 
year are entirely optimistic. The twelve-month 
period is expected to outdistance last year’s 
volume by considerable margin. March business 
was a bit slack, due to the payment of income 
taxes and the first week in April showed a notice- 
able rejuvenaticn. 





Albert Hansen has returned from his an- 
nual sojourn in California and is again at 
his store on Second Ave. 

I. Bolton, Port Orchard, Wash., is in the 
city buying fixtures to use in his enlarged 
store which is now in the process of rebuild- 
ing. 

Mrs. William C. Wright left Seattle last 


week to join her husband in Juneau, Alaska, - 


where he went some time ago to open a re- 
tail jewelry store. 

George Stone, salesman in the materials 
department of the I. Lachman & Sons Co., 
and assistant to Mr. Clark, has resigned to 
go with a local manufacturing company. 

Business in plated flatware and hollow 
ware continues very good and dealers report 
that the special displays of silver proved con- 
siderable stimulus to this line of business. 

Albert Hansen’s jewelry store is display- 
ing in the Second Ave. windows this week 
a daily paper of the date of Jan. 26, 1889, in 
which appears an advertisement for that store 
which was located at that time in the Yesler 
Block, the third location held by that store 
since its opening here. 

Visiting salesmen included 


last week 
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George E. Smith, of the Keystone Watch 
Case Co.; C. W. Jacobs, of the J. Jacobs 
Co., and Charles Miller, of the Elgin En- 
gine Turning Co. 

John Hawthorn is opening a store in Cle 
Elum, Wash., in the new building of the 
Fraternal Order of Eagles. Mr. Hawthorn 
was formerly employed as watchmaker of 
the Nobel Jewelry Co., Yakima. 

Dr. O. Taylor has opened a new optical 
department at Burnett Bros.’ store on Second 
Ave. The optical department will be con- 
ducted on the same credit basis as the rest 
of the store has recently adopted. 

Simon Golub, diamond merchant, has 
moved from the Yale building to the Holland 
building on Fourth Ave. in the uptown dis- 
trict. He will have much larger quarters on 
the third floor of the new building for job- 
bers. 

Ed Sultan, salesman for Joseph Mayer, 
Inc., is back from a trip through California 
and will leave next week for a trip to Alaska 
which will keep him out of the city for 
about eight weeks. He reports business in 
the south exceptionally quiet. 

Among the out-of-town retailers who 
visited the city this week were Ed C, Nor- 
ris, Raymond, Wash., formerly in the em- 
ploy of Albert Jones. He reports business 
conditions in that section very good; E. M. 
Brindle, of Snohomish, Wash., and C. H. 
McClain, of Bremerton, Wash. 

Mr. and Mrs. I, Lachman, of the I. Lach- 
man & Sons Co., wholesale jewelers, have 
returned from a two-months’ trip through 
Los Angeles, San Francisco and Honolulu. 
They visited the famous Hilo volcano and 
report a very pleasant trip. Business in the 
south is very slack, according to Mr. Lach 
man. 

Due to the failure to dispose of the lease 
of the building immediately, the “retiring 
from business sale” of L. W. Suter will con- 
tinue for a short time. It was scheduled to 
close on April 1. The store was closed for 
one day this week for final reductions on 
merchandise. Announcement was made that 
the store would close and the building be 
vacated on or before May 1. 

Dr. W. J. Hindley, educational director of 
the Washington Retail Merchants’ Associa- 
tion, has been appointed executive secretary 
of the annual convention of the Washington 
Retail Jewelers’ Association to be held in 
Wenatchee, Wash., in May. He will appear 
on the program on one of the two days of 
the convention. A large number of local 
jewelers are planning to attend the conven- 
tion. 

George H. Davis, in charge of the Seattle 
office of A. I. Hall & Son, Inc., San Fran- 
cisco wholesalers, has jast returned from 
two weeks in the home office and is enthusi- 
astic over the comparative business activity 
of Seattle. “Conditions in California are 
not as good at present as those in Seattle,” 
he said. “The drouth and the embargo on 
stock, due to the prevalence of the hoof-and- 
mouth disease, have made business very quiet 
in the south. While business here during 
March was slack, it was still considerably 








ahead of last year for the same 
period.” 

The jewelry store of William IF. Parsons. 
Lynn, Mass., was badly damaged by fire last 
week which gutted a four-story building at 
235 Union St. 
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For tiny hands 


ATCH any child's delight im his porringer, bus 
cup, bus tray. What a symbol of crue affection — 
a gift of sterling — a gift of babyhood to endure through 
life 
Gorham offers many varieties for your selection, each 
beautifully wrought, each carefully planned co be just 
tight for uny bands 
These pieces are sold singly or in sets All moderately 
priced, some represent most wnuswal values, as examina 
uon of the designs and workmanship will prove 
Your jeweler will show youa wide range of Gorham s 
silver for babies. Ask, too, for the booklet, «Silver for 
Babies.” 


THE GORHAM COMPANY 
roviDance wee yore 


GORHAM 


SILVERSMITHS TO THE NURSERY 


Protect your baby's silver wwsth Gorbam's Silver Polish 





- 


In 39 Newspapers— 


One angle of the 


GORHAM 
Baby Silver Campaign 


UNDAY, April 20th, the advertisement, shown above, will 

appear in the newspapers listed at the right... the second 
step in the campaign. At the same time, this advertisement will 
be appearing as a full page in 14 national magazines. 

Never before has such a drive been made to help the re- 
tailer sell Baby Silver. 

Here is a profitable line, with a year round appeal. Our 
campaign will give you a lift towards more sales and new 
customers, which will be invaluable to you—// you co-operate. 


Write the nearest Gorham representative and 
get further information on this campaign 


THE GORHAM COMPANY 


NEW YORK 
REPRESENTING WM. B. DURGIN CO. 
THE WILLIAM B. KERR CO. 


GORHAM MFG. CO. 
WHITING MANUFACTURING CO. 
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In Rotogravure 
Sections of 


Houston Chronicle 

New Orleans Times-Picayune 

Atlanta Constitution 

Memphis Commercial Appeal 

Boston Herald 

Boston Transcript* 

Providence Journal 

Springfield Republican 

New York Herald 

New York Times 

New York Tribune 

New York World 

Buffalo Courier 

Rochester Democrat & Chronicle 

Hartford Courant 

Philadelphia Ledger 

Detroit Free Press 

Cleveland Plain Dealer 

Baltimore Sun 

Pittsburgh Gazertte-Times* 

Washington Star 

Cincinnati Enquirer 

Columbus Dispatch* 

Richmond Times-Dispatch* 

Norfolk Virginian Pilot* 

Chicago News 

Chicago Tribune 

St. Louis Globe-Democrat 

Milwaukee Journal 

Minneapolis Journal 

Kansas City Star* 

Indianapolis Star 

Denver News 

Louisville Courier Journal 

St. Paul Dispatch & Pioneer 
ews 

Los Angeles Times 

San Francisco Chronicle 

Seattle Times 

Portland Oregonian 


*Black and White 
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What is Right OR many years 
“a members of the 


trade, retailers, whole- 
What is Legal cajers and = manufac- 
turers have come to THE JEWELERS’ CiR- 
CULAR for advice and suggestions in regard 
to the proper representations under which 
certain products should be sold and also as 
to the marking of these products, but the 
inquiries of this kind, though they have in- 
creased as the years have gone on, have 
seldom if ever been as great in number as 
at present. Whether it has been due to the 
enforcement of the advertising and stamp- 
ing lays and the general education of the 
public as to quality on one hand, or whether 
it is due to the gradual elevation in business 
standards and the desire to conform to the 
highest standards, it is hard to say. But 
whatever the cause, more interest is taken 
in the subject of proper representation and 
proper marking today than ever before in 
the history of our trade. The jeweler, who 
does not give attention to these subjects and 
become conversant with the meaning of the 
terms used in our industry, as well as with 
the statutes relating to proper merchandis- 
ing, is distinctly behind the times, 

In analyzing the inquiries that come to us 
from day to day, we find they fall into two 
distinct classes; one of these is from manu- 
facturers and distributors who ask us 
whether such and such a condition will vio- 
late the statutes of such and such States, 
while the other class of inquiries comes 
from those who seek knowledge as to what 
is the proper marking or method of repre- 
senting the quality of certain merchandise. 
In other words, the inquiries come first 
from those who do not wish to disobey the 
law and, second, from those who want to 
do the right thing irrespective of whether 
the law requires them to do it or not, 

It 1s the large number of inquiries that 
we receive from the last named class that 
makes us realize jewelers, as a whole, are 
not only legaily honest but morally honest 
as well: that the ethics of their business 
lictate their actions as much or more than 
do the laws of their State. These men in 
no way will permit the penal code to be 
their code of honor. They want their con- 
duct in their business as well as that of 
their employes to be above suspicion and 
reproach. They realize that the strongest 
foundation they can lay for a_ successful 
business in the jewelry trade is a reputation 
for absolute honesty and integrity that will 
permit, their customers to rely on every 
representation they make and accept their 
word, 100 per cent., without cash or trade 
discount, 

Such men are building up a business not 
for a month or a year or even a decade 
but for all time in which their names shall 
be known to their community and we are 
proud to feel that the number of these 
people is increasing as the time goes on. 
These men are real jewelers and have the 
traditions of their craft at heart. Their 
actions are the examples which should be 
followed by the younger members of the 
trade growing up in the business. For in 
the long run, their policy is the policy that 
will win out even in these days of keen 
competition. 

The laws of no State are perfect and 
nowhere can fraud be always punished. 
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There are many ways in which customers 
can be deceived without contravention of 
any particular criminal statute. There may 
be industries in which a business can be 
built by the merchant who thinks only of 
the law and who takes advantage of every 
trick the law does not forbid him to try 
upon his customer, but the jewelry business 
is not such an industry. Fundamentally the 
customer has to-.rely upon the jeweler’s 
word for the quantity, quality and other 
elements of value in the merchandise he 
purchases. The jeweler who betrays such 
confidence by the use of misleading or 
ambiguous terms, or by half truths or 
improper representation, sacrifices the good 
will of those who, under proper treatment, 
become his clients, his friends and the 
greatest asset to his business. And this is 
true whether his treatment toward the cus- 
tomer is honest from a legal standpoint or 
not. 

The prosperity of our industry lies in 
developing men whose mental attitude 
causes them to seek the right thing to do 
rather than the legal thing to do and it is 
for this reason, we reiterate, that we are 
so glad to see such an increase in the 
number of morally as well as legally honest 
merchants and manufacturers, as is mani- 
fested by the questions that come to this 
office, 





HE recent editorial 


Bills to agi ; 
Permit Price Gacy tng 
I R e 1€S- 

Control q 


tion of price mainte- 
nance legislation now in Congress, has 
brought us many letters from jewelers, 
stating that they are heartily in favor of 
some form of legislation that will make 
possible the continuation of the protective 
selling price on standard and trade-marked 
articles as it existed in years gone by. Many 
of these dealers seem to feel that their only 
hope of properly marketing a nationally ad- 
vertised article with success and profit will 
come through the ability of the manufac- 
turer of the same to establish a reasonable 
price to the consumer and maintain this 
price absolutely. These people feel that 
otherwise the national advertising given to 
the merchandise affords the price cutter an 
unusual opportunity for getting in on their 
trade because the price cutter will relinquish 
the profit on these articles about which the 
quality is known, and make up his profit on 
the articles about the quality of which the 
customer knows nothing. Some of these 
dealers seem to feel that national] advertis- 
ing of products can only be effective for 
the jeweler if the manufacturer can maintain 
a price that will give the dealer a living 
profit under conditions wherein he will not be 
forced to meet illegitimate competition. 
Several of those who have written to us, 
including both those for and against price 
maintenance legislation, do not seem to 
understand the scope of the bills now in 
Congress attempting to accomplish that end. 
None of the legislation proposed as far as 
we know, if enacted, would give the manu- 
facturer the rights and privileges in price 
maintenance which formerly existed to those 
who had patented articles. For in the old 
days his monopoly on such articles was 
considered absolute, and he made such re- 
strictions that he wished when he sold the 
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WRIST WATCHES 
Albium White Metal 


Wrist Watches made of Albium represent the maxi- 
mum in Refinement. 

They will wear white and retain original grayish 
white color. 





Actual Size 


All the above cases fitted with fully guaranteed 15 
Jewel Lever Movement. 


Price Subject to Jewelers’ Circular Key 


CROSS & BEGUELIN 


Wholesale Jewelers 


21-25 Maiden Lane, New York 


On or before May Ist, 1924, we shall 
be located at 15 MAIDEN LANE 
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merchandise. This theory was upset by 
the decisions of the Supreme Court, which 
has practically declared that any aitempt to 
enforce restricted selling prices upon the 
dealer, particularly if the article has passed 
through the hands of the wholesaler, is yn- 
lawful, 

The idea of the new legislation js simply 
to make lawful such contracts made be. 
tween a manufacturer of a standard product 
and his customer as prescribe a_ uniform 
price at which the article is to be sold to 
all purchasers in like circumstances, But 
the contract is to be legal only in cases 
where the manufacturer shall not have any 
monopoly or a control of the market for arti- 
cles belonging to the same general class of 
merchandise, and where he shall not be a 
party to any agreement, combination or un- 
derstanding with competitors in the produc- 
tion or sale of any such merchandise. These 
proposed statutes also provide that if the 
purchaser shal] in good faith, be unable to 
sell such merchandise at the published price, 
he shall first offer such goods to the seller 
at the purchase price before he may sell the 
same to the public at a less price, 

As far as we can see the proposed laws 
seek in no way to re-establish the old 
monopoly possessed, or the drastic control 
exercised by manufacturers a decade or s0 
ago. They simply seek to make the voluntary 
contract between manufacturer and seller 
which involves price maintenance, a lawful 
and enforceable contract where no monopoly 
exists or is created thereby. Two of the most 
prominent measures in Congress which seek 
to establish the legality of such contracts 
are the bills introduced in the lower house 
by Representative Merritt and Representa- 
tive Kelly (a bill similar to the latter’s hav- 
ing been introduced in the upper House by 
Senator Stephens). Both these bills have the 
approval of the American Fair Trade League 
and a host of other organizations in various 
industries. They differ in some _ respects, 
the differences between them being well 
pointed out in the letter published in another 
column above the text of the measures which 
ire printed in full. 








Jewelers Survey Bureau, Inc., Now in 
Operation 

The Jewelers’ Survey Bureau, Inc., has 
been formed for the purpose of furnishing 
information about jewelry houses applying 
for insurance of their stocks, : 

The Bureau will function without making 
a profit and hopes that its activities will 
eliminate certain abuses that have crept into 
the jewelry insurance field and will enable 
the jewelers to obtain insurance at reduced 
rates. 

The personnel of the Bureau is made up 
of representative men in all branches of ’ 
industry. The Bureau will be located at 1) 
Maiden Lane, New York city (on the 
floor) and will be under the management of 
E. M. Sellon, as secretary and treasurer. 
The Bureau is now in operation. 








A show window in the store of the Le 
manda Park Jewelry Co., Lamanda Park, 
Cal., was recently broken and a number 0 
watches stolen, The local police authorities 
have been notified of the robbery. 
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On or about April 15, 1924, 1. R. Pereira, 
utter of diamonds, 64 Fulton St., will re- 
move his factory and office to 105 Fulton 


Tie Brooklyn Ring Co, will move its 
hysiness on April 15 from 457 Fulton St., 
to its new home at 3J3 Livingston St., 
Brooklyn. 

D. C. de Lara, of the D. C. de Lara Co., 
importer and cutter of diamonds, 262 Pearl 
St, returned from Europe recently on the 
steamship Berengaria. 

G. M. Braham, of A. & J. Plaut, Cincin- 
mati, O., is an out-of-town visitor in this 
city and while here is making his head- 
quarters at the Hotel Empire. 

On and after May 1, Edward Kittay & 
Co. diamond cutters and importers, 87 Nas- 
sau St., will occupy new and larger quar- 
ters in Room 716 in the same building. 

Robert B. Steele, president of Steele & 
Gorn, Inc., manufacturers of diamond 
jewelry, 7 W. 45th St., sailed for Europe 
on Saturday aboard the steamship Belgen- 
land. 

At the Anderson Galleries, this city, last 
Friday and Saturday the entire collection 
of Edward G. Getz, dealer in antique 
Chinese works of art were placed on sale. 
The principal articles offered at the sale 
were porcelains, 

Edward Goldstein, of Goldstein Bros., dia- 
mond importers, 93 Nassau St., sailed for 
Europe last Wednesday on the Paris. Mr. 
Goldstein will be abroad about three months 
and will visit the diamond markets of Ant- 
werp, Amsterdam, Paris and London. 

Mr. and Mrs. A. Wald, of Brooklyn, an- 
nounced on Sunday, March 30, the be- 
trothal of their daughter, Thelma Vivian, 
to Nathan FE. Martin, of Stamford, Conn. 
Miss Wald is the bookkeeper for the firm 
of Yeblon, Mahler & Schuster, 15 Maiden 


Lane. 





An exhibition and sale of sculpture and 
paintings will be held on April 14 and 16 
at 8 Pp. M, at the galleries of the National 
Arts Club in this city. The affair will be 
held under the auspices of the National 
Association of Woman Painters and 
Sculptors, 

An error was made last week in re- 
porting the schedules of Joseph Schwartz, 
alcrupt New York diamond dealer, when 
he firm of Atlesberg & Kleinman, 12 John 
*t, was listed as a creditor for $12,195. 
ee schedules show only $4,733 and the 
total indebtedness of Schwartz to the firm 
rhaperd $4,000, according to members of the 
itm of Atlesberg & Kleinman. 
mee Photograph of Lieutenant Colonel 
teen es J. Dieges, of Dieges & Clust, manu- 
lished 10 Jewelers, 15 John St., was. pub- 
The a week under the caption “Men 
whi ' on Success in Business After Forty,” 

‘A appears periodically in the New York 
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Lvening World. There also appeared some 
advice on attaining success in business and a 
brief sketch of the jeweler’s life. 

Nathan Anusweitz, 37 Clinton St., has 
opened another branch store at 411 Fulton 
St., Brooklyn, N. Y., where he has pur- 
chased the business, fixtures and good will 
of the firm heretofore known as the Law- 
rence Jewelers. Jack Anusweitz, the pro- 
prietor’s son, will manage the Brooklyn 
store while another son, Albert, will be in 
charge of the establishment at 731 Sixth 
Ave., this city, which is conducted under 
the style of Nathals Jewelry Shop. 

£. Stanley Solomon, dealer in watch- 
makers’ tools and supplies, 21 Maiden Lane, 
received many inquiries from his friends 
recently owing to the note in the Lancaster 
news to the effect that the brother of Saul 
L. Solomon, of that city, had died in New 
York. S. Stanley Solomon is a brother of 
Saul L, Solomon but could not understand 
the note because no member of his family 
had passed away in that time. The above 
should have been’ published in THE 
JEWELERS’ CIRCULAR on April 2 but was 
inadvertently omitted. 

Saul Kershman, of Sandsman & Kershman, 
manufacturing jewelers of Fort Worth, 
Tex., is visiting the markets in New York 
in search of platinum and white gold mount- 
ings for home consumption. Mr. Kershman 
is stopping at the Hotel Pennsylvania, and 
will be in New York for about four days 
longer, Mr. Kershman, who was among 
the visitors at the offices of THe JEWELERS’ 
CIRCULAR last week, stated that business in 
his part of Texas is keeping up very well 
and that Texas as a whole is developing at 
a rate of which few people of the north 
have any idea. The larger ranches of the 
State he said are being divided up into 
farms and this is bringing back hosts of 
young men who had previously left for the 
big cities, as well as a large number of 
peonle from the north and east. 

The officers and executive committee of 
the Maiden Lane Historical Society held a 
meeting Friday afternoon at the rooms of 
the Jewelers 24-Karat Club, President John 
W. Sherwood presiding. It was decided 
that the annual luncheon of the society 
would be held either April 19 or April 26 
at 12:30 p. M., the matter being left in the 
hands of a committee to find out if accom- 
modations were available for either of these 
dates. The committee in charge of the 
luncheon is headed by Harry C. Larter and 
consists of the following: Leo Wormser, 
W. T. Gough, Albert Ulmann, A, L. Brown, 
Herbert Reichman, Harry P. Dickinson, W. 
P. Sackett, L. J. Mulford, W. I. Rosenfeld, 
W. H. Tarlton, G. H. Niemeyer, T. Edgar 
Willson, Leopold Stern, Joseph D. Little, 
Charles Jung, and Bartley J, Doyle. It is 
hoped to be able to arrange for the luncheon 
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at the Chamber of Commerce but if it is not 
possible to have it at this place the committee 
will endeavor to have it either at the 
Machinery Club or at the Bankers’ Club. 
The question of erecting a tablet on the 
Federal Reserve Bank was dropped tem- 
porarily owing to the differences between the 
directors of the Federal Reserve Bank and 
the directors of the society, the former 
wishing the inscription to be cut in the stone 
while the society wishes to erect a bronze 
tablet. Matters relating to other tablets 
were also discussed and left in the hands 
of the tablet committee. 

If there is trouble in the post office de- 
partment and our post offices are burned 
and many of the officials kidnapped, tarred 
and feathered, some of our jewelers will 
know the reason, because through some 
mistake, delay or delinquencies in the postal 
service, a number of members of the 
Jewelers 24-Karat Club have not received 
the formal notice of the big event that is to 
take place, Tuesday, April 22, despite the 
fact that these notices were sent out by the 
committee in charge. It may turn out that 
the notices were stolen in the mail by people 
who hoped to sneak in on the jewelers’ 
names. But full preparations have been 
made to see that all imposters are detected 
and prosecuted to the fullest extent of the 
law. For this will indeed be a gala night 
in the history of the Jewelers 24-Karat Club 
and as the committee in charge describe it, 
‘a big bargain event for members only.’ It 
is the annual beefsteak dinner of the organi- 
zation, an event looked forward to by 
hungry jewelers for many months before it 
takes place. This year, it will be held at 
the Hofbrau, Broadway and 3%th St., and 
on April 22 at 6:30 p. M., and the member 
who is absent or late on this occasion will 
be punishing himself very severely. Chair- 
man Julius Kaufman in charge of the affair 
with Charley Conant, Newt Rogers, George 
Whitehead and Charley Marx, who are his 
co-conspirators in producing the fun, have 
planned a program that will not only sur- 
prise the members by the quality of the 
eats and drinks but in the entertainment as 
well. The surprises are a secret which none 
of the committee dare let out. All mem- 
bers of the club were notified last week to 
make a memorandum of the date of the 
event and reply at once to the committee 
whether or not they would be there, and this 
applies to those who received the little 
blue notice as well as those who did not. 

A public sale of jewelry and silverware 
which constituted the former stock of the 
firm of Theo, B. Starr, Inc., 578 Fifth 
Ave., was opened last Wednesday at the 
Roof Garden of the Ritz Carlton Hotel in 
this city. The sale will continue for about 





(Continued on page 101) 


THE JEWELERS’ CIRCULAR April 9, 1924, 


ae 





mq) HE Title & Realty Safe Deposit Company vaults are in 
m4 the Maiden Lane extension of our building at 176 
Broadway. The vaults will be open to customers on 
May Ist of this year. The prices of boxes are $6, $10, 
$15, $20, $30, $40, $50 and $65 according to size. Sample boxes 
are on exhibition in our Banking Department at 176 Broadway. 





We shall be glad to have our friends among the jewelers and 
other trades look these boxes over and make their selection. 


Title Guarantee & Trust Company 
176 Broadway, New York 
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376 Grand St. 
NEW YORK 








H. C. RICHARD, President 
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Special Banking Service to the Jewelry Trade 


COMBINED WITH THE WORLD-WIDE FACILI- 
TIES OF A GREAT FINANCIAL ORGANIZATION 


at our Market and Fulton Office 
81-83 Fulton Street, New York 
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\2 days and among the merchandise being 
ofiered are pearl necklaces, diamonds, 
fexible bracelets set with emeralds and other 
precious stones, watches, novelties, silver- 
ware, etc. 

M. A. Merican has engaged in the whole- 
gle diamond, watch and jewelry business 
at 6 Maiden Lane. 

Milton West, son of Bernard West, 171 
Broadway, left Saturday to visit the trade 
in the south and on the Pacific Coast. 

Dudley T. Fagan, southern representative 
of the Barbour Silver Co., left this city last 
Tuesday for a trip through the south. 

Edward N. Schenkein, diamond importer, 
2 Maiden Lane, sailed last Wednesday on 
the Berengaria for the European diamond 
markets, 

The Lenall Watch Co., formerly located 
at 108 Fulton St., has moved its business 
to new and more spacious quarters to suite 
4 at 180 Broadway. 

S. C. Powell, of S. C. Powell & Co., im- 
porters and cutters of diamonds, 15 Maiden 
Lane, sailed for Europe last Wednesday, 
April 2, on the Berengaria. 

Abner Shaw, of the firm of Koch & Shaw, 
importers of diamonds, 20 W. 47th St., will 
sail on the Nieuw Amsterdam April 19 for 
the European diamond markets. 

B. Moskowitz, of the firm of B. & LI. 
Moskowitz, importers of diamonds, 71 Nas- 
sau St., has returned on the Veendam after 
atwo months’ purchasing trip abroad. 

Joseph Garmendia, connected with the ex- 
port department of the International Silver 
Co, is on a business trip to Porto Rico 
and will return to this city the latter part of 
April, 

Edward Israel, a jeweler at Connersville, 
Ind, was among the visitors in this city who 
called at the offices of THE JEWELERS’ Cir- 
CULAR on Monday, after visiting Washington, 
D.C. on his way home. 

Henry Greenwald, who is well known 
among the trade in Los Angeles and vicinity, 
will leave New York for the Coast on April 
12. During his stay of eight months in the 
east, Mr. Greenwald visited several of the 
largest cities. 

E. A. Spurling, representative of the Globe 
Watch Co., importer and wholesaler of 
Watches, 116 Nassau St., has left to call on 
the trade in Pennsylvania and will shortly 
visit the trade in New York State and the 
New England States. 

L. B. Hall, vice-president of the Inter- 
national Silver Co., left several days ago on 
an extended western trip with his wife. Mr. 
and Mrs. Hall will be gone for about three 
a. and during this period they will visit 
ry aciic Coast, returning the early part 

} 5 by way of the Canadian Rockies. 
"do Hy representative for J. B. 
middle & Co. in the larger cities of the 
weeks’ per has recovered after several 
the gaa illness and is now visiting 
iiiect, . Duke,” as Mr. Hutchison is 
friend y known, has a large circle of 
. S who will be glad to learn of his 
covery, 


The Morays Watch Case Co. has pur- 
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chased the building located at 27 Sixth Ave., 
Brooklyn, where the concern has been manu- 
facturing cases for the past few years. 
Plans for renovating this structure are now 
being formulated. 

Ferdinand T. Haschka, head watchmaker 
for Tiffany & Co., is confined to his home 
as a result of an accident which befell him 
recently in Central Park. Mr, Haschka 
was walking in Central Park when a 
youngster on roller skates collided with him 
and knocked him down. Mr. Haschka’s legs 
were badly bruised. 

Leonard H. Herskovitz and Moe S. 
Herskovitz, formerly of H. J. Herskovitz, 
85 Bowery, and Emanuel Magida, formerly 
with Philip Florin, 11 E. 26th St., have 
started in business on their own account at 
532 Broadway, under the style of the 
Leonardo Novelty Co. The new concern 
-will import pearls and jewelry novelties. 

G. F. Feinier, watchcase maker, will move 
on April 15 from 64 Fulton St. to 36 John 
St., where he will occupy quarters with 
Ernest Seymour. Mr. Feinier began his ac- 
tivities in the jewelry business on John St. 
in 1868 and except for a few years, when 
he was located on Fulton St., has been do- 
ing business on the former thoroughfare for 
over half a century. 

An involuntary petition in bankruptcy was 
filed Wednesday in the United States Dis- 
trict Court against the Vanity Silver Plate 
Mfg. Co., Inc., 125 Baxter St. The petition- 
ing creditors and their claims include: 
Philip Putterman, $311, Old Metal Stamp- 
ing Corp., $689, and Joseph Freedman, $400. 
The concern’s assets are placed at $4,000 
while the liabilities are said to amount to 
about $5,000. 

A man suspected of being one of the 
bandits who recently held up and robbed the 
pawnshop of Benjamin Gordon in this city 
was arrested several days ago. The prisoner 
was captured in a raid on a house on West 
103rd St. and describes himself as Robert 
Murphy, a chauffeur. As the result of this 
hold up one of the pawnshop clerks was 
shot and is now in a serious condition in 
Columbus Hospital. 

Attorneys handling the litigation in the 
United States District Court between David 
Belais, Inc., and the Goldsmith Bros. Smelt- 
ing & Refining Co., filed their briefs and 
argued the case last Wednesday before Fed- 
eral Judge Winslow. This action, as re- 
ported in these columns last week, was in- 
stituted by the Belais concern against the 
Goldsmith Bros. Smelting & Refining Co., 
and alleges the infringement of a patent 
covering the manufacturing of white gold. 
The case was tried in the United States 
District Court, this city, recently. 

Jack J. Felsenfeld, importer and manu- 
facturer of imitation pearls and bead cord, 


_ with offices in the Silversmiths’ building, 15 


Maiden Lane, is to be married to Miss Clara 
Pascal, daughter of Mrs. Saran Pascal, 
Thursday evening, April 10, at the Patrician, 
353 Riverside Drive, this city. Invitations 
have been sent out to relatives and friends 
of the prospective bride and groom. Mr. 
Kelsenfeld and his bride-to-be will sail on 
the Leviathan for Europe immediately after 
the ceremony, where they will spend their 
honeymoon touring the continent, 

At a meeting of the creditors of Hyman 
Kasinitz, wholesale jeweler, this city, held 
last Thursday an offer was made to settle 
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all debts on a basis of 25 cents on the dol- 
lar. According to the committee appointed 
to look into the jeweler’s affairs, Mr. Kasi- 
nitz has liabilities of approximately $60,000. 
The assets, consisting of stock claimed by 
the jeweler to be worth about $12,000, the 
committee reports, is probably not worth 
more than $5,000. The accounts receivable 
amount to $12,000. The above mentioned 
offer of settlement was unanimously accepted 
by the creditors present. All of the notes 
are to be endorsed by Mina Kasinitz, wife 
of the jeweler, and the three notes of 3% 
per cent each are to be endorsed by her 
uncle, Hyman Pullman, whose financial re- 
sponsibility, it is understood, is unquestioned. 
The offer is payable 10 per cent in cash and 
the balance in notes extending over a period 
of 14 months. 

On Friday evening, March 28, between 6 
and 7 o’clock, a young man called at the 
retail jewelry store of Harry Janowitz, 12 
FE. 125th St., and told the jeweler that he 
wanted to buy a wrist watch. The young 
man was alone and had with him a newspaper 
which he cautiously laid on the show case. 
Mr, Janowitz proceeded to show him a tray 
ot wrist watches and the man selected one or 
two from the tray and put them aside on 
the show case near the newspaper. Then 
apparently under the pretense of examining 
the remainder of the watches in the tray, 
the young man worked his wrist and the 
sleeve of his coat in such a manner, as to 
force one of the watches under the news- 
paper. Mr. Janowitz, conscious of what 
was going on, permitted the stranger to 
proceed, meanwhile, planning what to do 
under the circumstances. He thought of a 
hammer which he had under the show case, 
close to where he was standing. When the 
young man thanked Mr, Janowitz for his 
trouble, stating that he would call again, 
and picked up the newspaper together with 
the watch prepared to leave. Mr. Janowitz 
produced the hammer and threatened to 
strike him with it if he did not put back 
the watch. The young man, frightened and 
confused with the suddenness of the attack, 
put down the watch and hurriedly made for 
the door. Mr. Janowitz’s description of the 
young man is rather incomplete. He de- 
scribes the stranger as about 28 or 30 years 
of age, dark, clean shaven, and fairly well 
dressed. 
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Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U.S. Gov't New York 
Date Official Assay Bars Official 
Sf Sere 33% 66% 63% 
Fe naan 33% 66 63% 
Ye er errr es 3245 65% 63% 
MMos wcacas 32% 655% 63% 
Se ed, ce cakaes 332% 66% 63% 
Pee 3244 6 63% 








The public sales of a large quantity of 
smuggled jewelry confiscated by the Govern- 
ment was scheduled to be held on March 
27, at 2 o'clock at the office of Chief 
Deputy Marshall Woodbury B. Snowden, at 
the Federal building, Trenton, N. J. The 
jewelry consisting of diamonds, watches, 
rings, were recently seized by the United 
States customs officers while they were being 
fraudulently imported into the country from 
abroad. 








Dr. L. Berman has formed a connection 
with Lucios, jeweler at 1313 F St, N. W., 
where he has been receiving his friends. 

Edwin H. Etz is improving and repairing 
his optical and jewerly store at 1217 G St. 
Remodeling of this building in which the 
store is located will cost about $3,000. 

Dr, Wiliiam Perau has recently formed a 
connection with Oppenheimer & Shah, jewel- 
ers and opticians at 907 F St., N. W., where 
he is in charge of the optical work of the 
firm. 

R. Harris & Co. have received one of the 
first shipments of the new thin model Ameri- 
can watches and are having a first showing 
of these in the national capital in their watch 
department. 

One of the popular fads of the moment, 
the briliant set bracelet, is being featured by 
a loca) department store. These fads con- 
sist of celluloid bracelets set with 70 bril- 
liants, in assorted colors. 

Isadore Kahn, prominent jeweler of this 
city, was named last week to serve as a 
member of the public utilities committee of 
the Chamber of Commerce of Washington, 
and also asked to serve on the retail trade 
committee of the same body. 

The 30th anniversary of the Kahn Optical 
Co., jewelers at 617 7th St., N. W., is being 
marked this week. Although sales are not 
usually held at this establishment, the 30th 
anniversary is being marked by a large sale 
of diamonds, watches and silverware as a 
celebration of its birthday. 

New quarters are now being fitted up for 
the Schmedtie Bros. Co., at present at 1209 
G St. N. W. This old-established firm, 
which has been in business since 1864 in the 
national capital, is planning to move but 
three doors away from its present location 
into its new home. J. H. Duehring, presi- 
dent of the company, expects to be able to 
move by April 21. 

A jewel reminiscent of the old days of the 
Czar in Russia descends to an heir, accord- 
ing to a will probated in the national capital 
last week. This article is a diamond ring, 
which was given by the late Czar Nicholas 
of Russia to Admiral Beaumont, United 
States Navy. Mrs. Beaumont leaves the ring 
to her son, John C. Beaumont. Other 
jewelry was also willed by the widow. 

April is proving to be a real diamond 
month in the national capital. Emphasis is 
heing placed on this stone at present due to 
its special significance, and jewelers are call- 
ing attention to the fact that this is the 
birthstone for April. Special displays are 
being made and the dealers in these stones 
are showing special attention in the arrange- 
ment of their stock. Advice in the selection 
of diamonds is offered by some of the lead- 
ing diamond merchants, and facts of interest 
concerning the size and weight, color and 
cut of these valued stones are being dissemi- 
nated so that the public may be educated to 
choosing with care and discrimination their 
diamond purchases. 

Adding to the great success of the Pales- 
tine Fund drive in the national capital, which 
was brought to a close last week, Mrs. Isa- 
dore Kahn contributed a valuable string of 
pearls to the woman general whose team won 
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when reports were read on Wednesday eve- 
ning. This trophy of Mrs. Kahn was won 
by Mrs. George Goldberg, whose team was 
second. Mrs. Kahn was chairman of the 
women’s division of the drive. The trophy, 
given as the chief prize of the whirlwind 
campaign by Isadore Kahn, was won by 
Morris Garfinkle and his workers. The 
money raised locally among the merchants 
and citizens of the city will be spent in the 
interest of the Jewish immigrant to Pales- 
tine. 

The will of the late Henry C. Bergheimer, 
the general manager of the jewelry firm of 
Galt & Bro. until his death at Atlantic City, 
Oct. 15 last, was the basis of a large number 
of erroneous despatches to the daily papers 
from Richmond, Va., last week, which spoke 
of Mr. Bergheimer as a “Richmond jeweler 
and former watchmaker of Washington.” 
Mr. Bergheimer, by his will, left the bulk of 
his estate to Mrs, Woodrow Wilson, head 
of the firm of Galt & Bro., of which he haa 
been manager for so many years and the 
despatches commented on this fact as if it 
was something strange. The papers did not 
realize that Mr, Bergheimer had been asso- 
ciated with the firm of Galt & Bro., for 
nearly 50 years and that on the death of 
Norman Galt (the first husband of Mrs. Wil- 
son), he had become the practical head of 
the business and had been not only the man- 
ager for Mrs, Wilson but her intimate friend 
and associate and a frequent visitor at the 
White House during the incumbency of the 
late president, her second husband. Mr. 
3ergheimer was a native of Richmond, Va., 
but had separated from his family in early 
life when they would not follow him to New 
York. For 50 years he lived a life apart 
from his relatives and those who knew him 
intimately were not at al] surprised at the 
disposition he had made of his estate, which 
was variously described in the newspaper 
despatches as ranging from $100,000 down 
to $3,500. 








James Doyle, of the Doyle Mfg. Co., left 
last week on an extended trip. 

Alfred Riley, of the Evans Case Co., has 
been in New York the past few days on 
business. 

Walter Ballou, of R. Blackinton & Co., 
returned this week from Pinehurst, S. C., 
where he has been passing the Winter. 

The new firm which recently started in 
business in the Plainville shops will be 
known as the North Attleboro Mfg. Co. 

Elton Fisher, of E. I. Franklin & Co., 
is in charge of an art exhibit this week in 
the high school hall. Paintings valued at 
$40,000 are shown. 

J. J. Sommer, who is in charge of the 
solicitation of the local manufacturing 
jewelers for the publicity fund announced 
that North Attleboro jewelers will subscribe 
100 per cent. He expects to finish his work 
this week. 

The postal authorities notified the jewel- 
ers last week that all parcel post packages 
going to Canada must be accompanied by 
a custom declaration when weighing over 
four ounces. 
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William W. Winward, store director oj 
L. Bamberger & Co., has returned, after 
stay of eight weeks at Palm Beach. Mr 
Winward was with him. 

Mr. and Mrs. George A. Allsopp, of John- 
son Ave., will open their Summer home a 
Deal next week, and will close their regi. 
dence here about June 1, for the Summer, 

Mr. and Mrs. Philip Osborne Hoag are 
planning a dinner party on April 22 at 373 
Mt. Prospect Ave., where they are living 
temporarily with Mr. Hoag’s parents, Mr. 
and (Mrs. Chester RK, Hoag. 

A luncheon and bridge for Miss Josenis 
Elizabeth Larter, daughter of Mr. and Mrs 
Harry C. Larter, of 605 Mt. Prospect Ave. 
was given last week by Miss Alice Miller 
daughter of Mr. and Mrs. John M. Miller, 
of 214 Ballantine Parkway. 

Mr. and Mrs. Richard Krementz and their 
two children, Nancy and Wynne, have re- 
turned to their home in Elizabeth. after pass- 
ing the Winter at Pinehurst, N, C. Mr. 
Krementz is president of Krementz & Co, 
manufacturing jewelers of 49 Chestnut St. 

Louis Kamm, vice-president of Kresge De- 
partment Stores, Inc., was host at a lunch- 
con at the Newark Athletic Club last Thurs- 
day to a group of associates in L. S. Pla 
& Co., prior to his departure on a business 
and pleasure trip abroad. The guests in- 
cluded Col, L, §S. Plaut, Simon Herman, 
Sertram Palk, Joseph Garvey, James Mul- 
laney, George Hill,, Edward Bach, Harn 
Hibscher and Chester A. Brown. 

Solomon Schotland, 23 years old, of 9% § 
Orange Ave., was sentenced to serve from 
three to six years in State prison by Judge 
Stickel the jurist’s last day on the bench 
Schotland pleaded non vult to three charges 
of larceny and receiving. One of the thefts 
he admitted was the taking of a small bag. 
containing jewelry valued at $900, from an 
automobile belonging to Abraham Goodman, 
of 152 W. 25th St., New York, on Jan. 2 
while the car was parked in front of a Broad 
St. restaurant. Both other thefts confessed 
by Schotland were from automobiles. 

Samuel T. Morrow, Elizabeth, N. J., be 
gan his 54th Easter sale of jewelry this week 
ina store but a few doors removed from the 
one in which he established his business 1 
1870. Coming to Elizabeth from Lewiston 
Pa., Mr. Morrow started in business at 1% 
Ist St., in what was known as “the smallest 
store on the street.” It was 10 feet wide 
and 12 feet deep. The present establishment 
at 111 Ist St. is one of the most modem 
business places on the street, 24 feet wide 
and 90 feet deep. Mr, Morrow’s seconé 
Elizabeth store was at Broadway and Is 
St., opened in 1883. He remained there unt! 
1897, when he opened the store he now © 
cupies. 








A. L. Kullander, a well known Indepet- 
dence, Ore., jeweler, has enlarged the scope 
of his business activities by purchasing 4 
jewelry establishment at Vernonia, Ore. a 
has taken his brother, Ray L. Kullander, int 
the business. His brother will be in charge 
of the Independence store and will be a 
sisted by Charles Miller, who has spent ¢ 
last four years in the employ of Mr. Miller 
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M. Weisman, jeweler at 129 S. 8th St., 
is a victim of the grippe after his return 
from Atlantic City, 

B. Bress, a Vineland, N. J., retailer, was 
among the week’s callers on M. Roskov & 
Co. 719 Sansom St. 

George W. Leopold, of H. O. Hurlburt & 
Sons, has departed on a selling trip through 
Virginia and the Carolinas. 

L. M. McGrath, formerly active in the 
Philadelphia Jewelers’ Club, is recovering 
slowly from a serious operation. 

M. Lomis, manufacturing jeweler at 718 
Sansom St., has removed to quarters in 
the Washington Square building, 7th and 
Chestnut Sts. 

William Hurlburt, of H. O. Hurlburt & 
Sons, has returned from a pleasant vaca- 
tion trip to Hawaii but without bringing 
back a ukulele. 

Samuel Kaysen, representing Morris Kay- 
sen, wholesale and manufacturing jeweler 
at 701 Chestnut St., is back from a trip 
through western Pennsylvania and eastern 
Ohio. 

Among the week’s visitors at H. O. Hurl- 
burt & Sons were Joseph H. Shuler, Nor- 


ristown; Howard Fitzsimmons, West 
Chester, and E. C. Albertson, of Bridgeton, 
N. J 


S. S. Kaufman, a Fredericksburg, Va., 
jeweler, is in Philadelphia with his sister 
on a combined pleasure and business trip, 
and is calling upon friends in the whole- 
sale houses, 

Charles O'’Bryon, the veteran watch ma- 
terial dealer on Sansom St., is recovering 
from a severe attack of the grippe, which, 
owing to his advanced age gave his friends 
much alarm, 

Max Polak, southern representative of 
Morris Sickles & Sons is back from a two 
months’ trip through the region below the 
Mason and Dixon line and reports business 
conditions as fairly good. 

Mrs, Joseph Kern, wife of a well known 
Wilmington jeweler, is reminding her 
Philadelphia friends that she is a member 
of the program committee for the Mary- 
land-Delaware jewelers’ convention in June. 

Joseph Zablin, wholesale jeweler in the 
Washington Square building, has opened a 
retail store at 1848 N. 31st St., and will de- 
vote his personal attention to it for some 
time, leaving his wholesale business in 
charge of a manager. 

Charles E, Flinchbaugh, a retailer at Nor- 
wood, Pa., was a caller at H, O. Hurlburt 
& Sons during the week and sees an out- 
look for better business in that section with 
the resumption of work in the big Baldwin 
Locomotive plant there, 

L. Brenner, retailer of Richmond, Va., 
and Edward Spertner, jeweler of Norfolk, 
c. business callers upon I. Sagorsky, 
ms estnut St., during the week. Morton 
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for the balance of the amount over that 
already pledged. 

Walls & Clark, who have been associated 
as manuiacturing jewelers for several years 
at 711 Sansom St., have dissolved partner- 
ship amicably and will carry on individually, 
Mr. Clark retains the present location while 
Mr, Walls will move to another office in 
the same building, 


Joseph Gcodman, of Joseph Goodman & 
Co., diamond dealers at 731 Sansom St., 
wil] start for his first visit to the diamond 
centers of Europe this week, He will be 
abroad abkout two months. Mr, Goodman 
plans to make the trip a combined business 
and pleasure one and will be accompanied 
by Miss Shirley Goodman, his daughter. 

L, L. Dudevoir, salesman for Byard F, 
Brogan, of 805 Sansom St., will. start on 
April 20 for a two weeks’ trip through the 
New England States, for Mr. Brogan. 
Frank P. Steitz, southern salesman for the 
Brogan house, is making a _ short trip 
through nearby southern territory but will 
start about May 20 for his regular trip 
which will extend as far as Texas. 

The Edwards China Co. at 924 Filbert St., 
which deals in silverware, china and glass- 
ware, is among the 81 local firms which have 
been in business here for 100 years or more 
and wili be honored by the Chamber of 
Commerce at a dinner at the Bellevue-Strat- 
ford Hotel on April 9. The Edwards con- 
cern began business here in 1815, and its 
present trade-mark has been in successive use 
for more than 100 years. 


Clockmakers and dealers here are inter- 
ested in a story from Allentown concerning 
a small mantel clock that stopped 13 years 
ago, almost on the minute of the death of its 
owner, Jonas Brown, and refused to run 
since, although handled by the best repair 
men and clock experts of that city. Last 
Sunday, according to the story, the clock 
suddenly resummed work of its own accord 
and is ticking off the seconds, hours and min- 
utes as if it never had been interrupted. 

Two Philadelphia negroes received an un- 
pleasant surprise and are now in jail at 
Delaware City, Del., after they attempted 
to rob the jewelry and general store of Max 
Sainonisky at that place. Since the second 
robbery of the store within two years, 
several months ago, Mr, Samoninsky has 
kept the place lighted all night. Last Thurs- 
day morning he came down stairs from his 
home over the store to extinguish the lights 
about 4.30 and surprised a negro in the act 
of rifling a show case. He grabbed the in- 
truder and ejected him rather forcibly. As 
he did so another negro, on guard outside, 
fled. The men were captured a short time 
later and had several pieces of jewelry 
taken from the store in their possession. 
The police believe they are the men who 
robbed the store on the two previous occa- 
sions. 

A heavy police guard was placed to pre- 
vent thefts when firemen broke a display 
window owned by Aisenstein & Gordon, 
wholesale jewelers, filled with precious 
stones, while fighting a fire at 712 Sansom 
St., shortly after 7 o’clock on the evening 
of March 31. The structure in which the 
fire broke out is the A. & G. building, and 
is in the heart of jewelry row. Most of 
the employes had left for the day when the 
flames were discovered. The front half of 
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the structure is occupied by H. Frantz, a 
jewelry dealer, and the rear half by K. 
Kerkowitz, also a jeweler. The firemen 
confined the blaze to the rear of the build- 
ing, but in their efforts smashed the bulk 
window of the Aisenstein & Gordon firm. 
A large crowd, attracted by the clanging of 
fire engines, had gathered, and as a pre 
cautionary measure a cordon of police was 
thrown around the building. The fire dam- 
age was slight. 

The son of a wealthy Philadelphia con- 
tractor is under arrest at Annapolis, Md., 
charged with burglaring the branch store of 
the Bailey, Banks & Biddle Co., Philadelphia. 
The firm does a large business with mid- 
shipmen at the United States Naval Academy 
and carries at the branch a large stock of 
swords, class jewelry, rings, etc. A large 
number of articles of jewelry and some 
money taken from the store were found in 
the youth’s rooms and he admitted the theft, 
telling the police h: easily opened a rear 
window with a nail-puller and entered the 
Bailey, Banks & Biddle place and an adjoin- 
ing tailor shop. The boy’s father has gone 
there to extricate the lad, if possible. The 
boy says he was inveigled into the robbery 
by an older man for whom the police are 
searching. The Bailey, Banks & Biddle firm 
is angry, nut oriv cvec the robbery but the 
mischief done several valuable swords de- 
signed for presentation purposes. 

Creditors of Massimo Melchiorri, 130 S. 
Sth St., whose affairs have been in bad 
condition since his brother Louis absconded 
several months ago with $100,000 of the 
funds of the Melchiorri Brothers’ bank in 
West Philadelphia, have decided it is un- 
wise to make any further attempts to carry 
Mr. Melchiorri and will close out the busi- 
ness. Recently an involuntary petition in 
bankruptcy was drawn up and filed in the 
United States District Court here, but was 
withdrawn a day or two later when several 
creditors who had been “holding out,” 
agreed to come in on a composition basis. 
It was then supposed something might be 
done to permit Mr. Melchiorri to continue 
in business but this has been found impos- 
sibie, The creditors’ committee consisting of 
Max Gordon, Samuel Deutsch and Michael 
Ballin will make an initial distribution of 
assets within a few days, something like 
$10,000 being immediately available and will 
then proceed to sell out the stock and fix- 
tures for what they will bring. It is ex- 
pected that the creditors will receive from 
30 to 35 per cent. of their claims when all 
adjustments are made, The total liabilities 
were in the neighborhood of $65,000, ac- 
cording to the committee, 








Indiana Notes 


Charles Horrall, Terre Haute, Ind, 
watchmaker, filed a voluntary petition in 
bankruptcy in the Federal court, citing 
assets of $15 and liabilities of $9,789. 

Fire at Clinton, Ind., recently caused 
damage estimated at $17,000 to R. H. Sut- 
ton’s jewelry and clothing store. Part of 
the loss is covered by insurance. The fire 
is thought to have started in the furnace 
room of the Sutton store and rapidly spread 
through the basements of the other two 
stores, also burning through to the first floors 
of two other stores. 
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Tach Illinois Watch is subjected to a tempera- 
ture run for twenty-four hours in temperatures 


varying from 40° to 95° Fahrenheit. 


The fact that a watch has a compensating balance means little unless it is sub- 
jected to the proper temperature tests and sufficient time taken to make the 


proper adjustments. 
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Chicago } Notes 


Joseph Rifkin, of f Rifkin & Hart, New 

York, was in Chicago last week. 

“HLM. Sherrill, of Sinnock & Sherrill, is 
gending several weeks in Chicago. 

Fd Moore, representing R. F. Simmons & 
fy. leit for his southern territory last week. 
E Schoen, of Krueger & Co., is making a 
dort business trip through Illinois this 
week, 

John Braude, representing Arnstein Bros. 
& Co, was in the city last week calling on 
the trade. 

| B Crawford, of the A. Wittnauer Co., 
sailed on the trade in Louisville and Cincin- 
ati last week. 

|. B. Miller, of the Bruns-Mills Co., Co- 
umbus Memorial building, returned from an 
extended western trip last week. 

George Fleming, of the Wadsworth Watch 
(ase Co., left last week for the northwest 
ad will be gone for about 10 days. 

Claud Wallace, of A. E. Wuesteman, 
Champaign, Ill., spent the past two weeks in 
Chicago, taking up diamond setting. 

William F, Penfold, Chicago manager for 

H. Sadler & Co., is spending several 
weeks at Attleboro, visiting at the factory. 

Herman Nathan, auctioneer, is spending 
everal weeks in (Milwaukee conducting a 
tlsing-out sale for the Elgin Jewelry Co. 

). J. Hackett, representing the Rogers, 

lunt & Bowlen Co., left last week for the 
uth and will be gone for several weeks. 

Maynard Levy, of Marks & Levy, left last 
week for Cheyenne, Wyo., where he will 
oduct an auction sale for Dan. S. Park & 

Milton Felsenthal, of the Louis Manheimer 
‘on Co., will return this week from an 
‘tended business trip through the middle 
vest 

Al H. Greene, of Igomar Goldsmith & Co., 

New York, was in Chicago last week, calling 
the trade and visiting with old acquaint- 
ances, 

lo seph D. Posner, Chicago manager for 

he Lyons Mfg. Co., left recently on a three 
reeks’ business trip through the west and 
northwest. 

Earl Stamm, representing the Dueber 

Watch Co., left Sunday night for New Yerk, 
vuere he will call on the trade for the next 
lour weeks, 
oe Seebeck, Chicago manager for 
te Strandberg, returned last week 
_™ a trip through the west and reports 
usiness as fair, 
wa Ps president of the Keystone 

€ Co., spent several days last week 


\ 





in Chicago visiting their local office and call- 
ing on the trade. 

H. M. Stewart, representing the Alvin 
Silver Co., is making a business trip through 
the south and will return to Chicago in the 
course of six weeks. 

Guy V. Dickinson, of the Elgin National 
Watch Co., returned to Chicago last week 
from Miami, Fla., where he has spent the 
past month resting. 

Francis French, formerly connected with 
the W. E. Taylor Co., New Orleans, La., is 
now associated with the material department 
of Swartchild & ‘Co. 

Bertram Nordman, of Nordman & Aurich, 
San Francisco, Cal., is spending a couple of 
weeks in Chicago defending his rights on a 
patented jewelers’ saw machine, 

John T, Montgomery, of M. A. Mead & 
Co., returned last week with his family from 
California, where he spent several weeks 
visiting their Coast representative and rest- 
ing. 

Marvin Wexler, of Wexler Bros., left this 
week on a three weeks’ trip through the east. 
H. N. Freeman, of the same concern, is mak- 
ing a trip through the central and western 
States. 

George Weidig, of Joseph Fahys & Co., 
recently left on a Pacific Coast trip to visit 
the trade and will be gone for five weeks. 
Mr. Weidig was accompanied on this trip by 
his wife. 

Charles Spence, diamond dealer, has re- 
moved his office from the fifth floor to the 
seventh floor of the Columbus Memorial 
building, where he enjoys more spacious 
quarters. 

George Heidenrich, formerly in charge of 
the Gorham Co.’s hotel department at New 
York, is now connected with the Chicago 
office and has charge of the hotel department 
in Chicago and the middle west. 

G. Fred Perry, of the Ford-Perry Co., 
returned last week from Providence, where 
he spent several months at.the factory Mr. 
Perry expects to remain in Chicago for 
about seven weeks before returning east. 

F. E. Beuhler, Chicago manager for the 
Wm. L. Gilbert Clock Co., spent the past 
week in St. Paul and Minneapolis visiting 
the trade. A. Greenehill, also of this firm, 
is making a trip through Wisconsin this 
week, 

H. W. White, representing Despres. 
Bridges & Noel, returned recently from a 
business trip through the west, and after 
spending a couple of days in Chicago imme- 
diately left on a ten-day trip through In- 
diana. 

W. R. Neumann & Co., wholesale jewel- 
ers, located on the 10th floor of the Capitol 





‘ building, have leased larger quarters in the 


Butler building, 162 N. 
occupy room 1309, and 
May 1. 

“Gus” Weinfeld, Joseph Block, Bernard 
Drach and Harry Lossau, of the Block- 
Weinfeld Co., returned last week from their 
respective territories. They will remain in 
Chicago for about two weeks before starting 
out again on a trip. 

Fred Haller, Chicago manager of the 
Ostby & Barton Co., is making a trip through 
the south and will return to Chicago next 
week. T. J. Noonan, of the same firm, will 
leave this week on a southern trip and will 
be gone for three weeks. 

M. Krause & Co., wholesale jewelers, lo- 
cated on the 17th floor of the Kesner build- 
ing, have secured double the space they now 
occupy on the 12th floor of the same build- 
ing. They expect’ to remove their office 
within the next week or 10 days. 

B. O,. Hess, Chicago manager for the 
Frank Krementz Co., has removed his office 
trom room 709 to 707 Columbus Memorial 
building, where he has secured larger quar- 
ters. ‘Mr. Hess left Sunday night for his 
eastern territory and will be gone for three 
weeks, 

Louis Marcus, who recently entered into 
the watch repairing business for himself at 
2647 lowa St., is doing repairing for the 
trade. Mr. Marcus formerly was in the em- 
ploy of one of the large department stores of 
this city, berg connected with their watch 
repair department. 

Swarts Bros., who have been conducting 
an instalment jewelry business on the sixth 
floor of 7 W. Madison St. for the past five 
years, have leased the building at 156 N. 
State St. and will occupy the entire five 
floors about May 1. The building is being 
entirely overhauled and fitted up for their 
purposes. The first four floors will be de- 
voted to salesrooms and merchandise rooms, 
and a complete optical department will be 
installed. The fifth floor will be used for 
the production of syndicated instalment 
jewelry store advertising, a service which 
they installed a few years ago and has be- 
come an important feature of their business. 
Robert Swarts, who has formerly divided 
his time between this business and the Rob- 
erts Jewelry Co., will now devote his entire 
time as manager, in charge of the instalment 
business and all its branches. 

Harold K. Green, who formerly repre- 
sented the Dowd-Rogers Co., with headquar- 
ters in Chicago, has just returned from the 
east, where he spent several weeks. While 
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in Providence a company was organized, to 
be known as the Williams & Green Co. 
This new company will take over the manu- 
facturing of certain products formerly manu- 
factured by the Williams Co., Inc., and will 
add a complete line of salt and pepper shak- 
ers and other silver-plated ware and novel- 
ties. The New York office will be located 
at 358 Fifth Ave. and in charge of A. C. 
Hirsch. Chicago offices and western head- 
quarters will be located in 1102 Heyworth 
building and in charge of Harold K. Green. 
The Pacific Coast distribution will be han- 
dled at Los Angeles by the Novelty Import 
& Export Co. Mr. Green is well known to 
the silver buyers of the entire middle west. 

J. M. Heard, 5655 Lake St., retail jeweler, 
has sold out his business to FE. S. Heller. 
Mr. Heller for many years was connected 
with Mr. Heard as a watchmaker. Mr. 
Heard expects to resign from active busi- 
ness. 

The creditors’ committee in the Spatz- 
Rubin Co., bankruptcy matter recommended 
a settlement offer of 35 per cent., 25 per cent. 
of which is to be in cash, five per cent. in 
two months, and five per cent. due in four 
months. The note payment is to be secured 
by depositing corporation stock and officers’ 
resignation im escrow. 

Among the visitors in Chicago last week 
were: Benjamin Overstreet, Jr., of Ben 
Overstreet & Son, Paxton, Ill.; Mr. Will- 
jams, of Williams & Co., South Haven, 
Mich.: W. D. Hoover, Gibson City, Ill.; H. 
J. Lohmiller, Escanaba, Mich.; Robert Gla- 
sow, of the Glasow-Leitman Co., Fond du 
Lac, ‘Mis.; Joseph Hickman and wife, Cleve- 
land, O. 

A. S. True, diamond dealer in the Colum- 
bus Memorial building, has the honor of hav- 
ing one of his picture accepted by the Chi- 
cago Camera Club. The picture will be on 
exhibition at the Art Institute of Chicago 
until April 22. This is the annual exhibition 
of pictorial photography. For many years 
Mr. True has won honorable mention for 
his pictures, 

Sympathy was extended to W. W. Towne, 
‘manager of the jewelry department of John 
V. Farewell on account of the death of his 
wife, who passed away on Tuesday morning, 
April 8, after an illness of six months. Fu- 
neral services were held from her late resi- 
dence, 1420 Forest Ave., Wilmette, Ill., and 
interment was held at Rosehill Cemetery. 
Many in the trade attended the funeral to 
pay their last respects to the deceased. 

B. S. Felvey has been appointed manager 
of the Chicago office of Factory E (1847, 
Rogers Bros.), International Silver Co., to 
succeed “Con” P. Dungan, who is now man- 
ager of the Chicago office of the Interna- 
tional Silver Co. Mr. Felvey for many years 
has traveled out of this office as their west- 
ern jobbing representative. In addition to 
managing this office, Mr. Felvey will also 
perform other duties for this company. 

John Priezkwars, who was arrested sev- 
eral weeks ago on a charge of stealing $25,- 
000 worth of diamonds from the mails, was 
“sentenced to serve one year in the House of 
Correction by a Federal judge one day last 
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The judge gave him this lenient sen- 
tence on. the grounds that this is his first 
offense, and his record with the postal de- 
partment, having been very good for the 
many years he was employed by them. 

-¥ Buschsbaum & Co. have removed their 
gold jewelry and buckle department into 
their new building at Huron & Fairbanks St. 
Their buckle department formerly was lo- 
cated at 318 W. Washington St., and their 
gold jewelry department on the fourth floor 
of the Capitol building. Their platinum, en- 
graving and setting departments, as well as 
the general offices, will remain on the fourth 
floor of the Capitol building. 

Charles Westen & Co. have incorporated 
under the laws of the State of Illinois. The 
incorporators are Harry Lesch, of Lesch & 
Lewis; Martin Lesch and Charles Westen. 
They have incorporated for $30,000, all paid 
in, and are operating two stores, Chas. Wes- 
ten & Co. and Lesch & Co., both located on 
W. Madison St. The officers of the com- 
pany are Harry Lesch, president; Charles 
Westen, treasurer, and Martin Lesch, secre- 
tary. 

With the playing of the series of games 
on Monday of last week, the team represent- 
ing C. Borchers & Son, playing in the Chi- 
cago Jewelers’ Bowling League, still retain 
the honor of being in the lead, with 52 games 
won and 17 lost. The team representing A. 
Quint & Co. follow, with 45 won and 27 lost. 
W. R. Anderson Co. team follow next, with 
44 won and 28 lost; Norris, Alister-Ball 
team are next, with 43 won and 29 lost. The 
team representing Otto Young & Co. have 
42 won and 30 lost; A. C. Becken & Co., 38 
won and 34 lost; F. H. Noble team, No, 1, 
17 won and 52 lost; and F. H. Noble team, 
No. 2, with 4 won and 68 lost. The highest 
score made by individuals in three games 
were Luebke (Morchers), 656; Hilfer 
(Beckens), 633; and Lenke (Anderson), 627. 
The highest score made by individuals in 
single games are: Neiwirth (Borchers), 
257; Oeterson, 248; and Luebke (Borchers) 
and Wiler (Anderson) are tie, with 246. 
The highest score made by high teams in 
three games are Borchers, 2,925; Anderson, 
2,791, and Norris, Alister-Ball, 2,765. High- 
est scores made by teams in single game are 
Norris, Alister-Ball, 1,013; Borchers, 988, 
and Anderson, 967. 











S. J. Arnold, vice-president of the Gut- 
freund-Arnold Jewelry Co., departed April 
7 for a two weeks’ trip through the south. 

Roland Ungermann, a traveler for the St. 
Louis Jewelry Clock & Silver Co., has de- 
parted on a three weeks’ trip through 
Illinois, 

The following were visitors in St. Louis 
during the past week: A. Kliethermes, 
Linn, Mo.; George L. Hale, Benton, III; 
John C. Boyer and wife of Ziegler, Ill. 

Harry Kaye, a salesman for the Jno. 
Bolland Jewelry Co., who has been sojourn- 
ing at Hot Springs, Ark., for the past three 
weeks, returned to St. Louis on April 7. 

Jackson J. Hagen, of the Jno. Bolland 
Jewelry Co., was elected as one of the 
delegates along with the president of the 
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Kiwanis Club to attend the Nationa] Cp 
ig of the Kiwanis Clubs at ting 
( agen is s 
- pony June. Mr. Hagen is Secretary of 
The Heffern-Neuhoff Jewelry ¢) « 
holding a silver display at Hote] Chae 
this week, There are pieces of every ie 
scription, both antiquated and modern An 
imported and others of American make th 
cluded in the collection are famoys Danis 
pieces, to be shown in this country ete 
first time, and some of English design, The 
exhibit will be arranged in the lounge of 
Hotel Chase and will be open from 9 o’clog 
in the morning to 6 in the afternoon, Rach 
day from 4 o'clock until closing time tea 
will be served to the guests, 































Portland, Ore. 


Robt. Miller, of Miller-Steiner, has just 
returned from a trip to California. 

Portland jewelers are reporting excellent 
results in the National Jewelers’ Publicty 
Fund campaign, 

Seth French, of F. M. French & Son, 
of Albany, Ore., was in Portland the last 
of the month on business. 

L. H. Smith, manager of Hall & Son 
wholesale jewelers, in the Northwestemn 
3ank building, is just back from a business 
trip to San Francisco, 

Mr, and Mrs, J. Sevan, of the Keystone 
Jewelry Co., 4th and Washington Sts., have 
just returned from a combined pleasure and 
business trip to New York and other eastern 
cities, 

Benjamin S. Backman, who has been en 

gaged in business as a dealer in watches, 
diamonds and jewelry at 110 3rd St. for 
over 30 years, will retire temporarily from 
business. His address will be 852 Overton 
St. 
J. P. Jaeger, of Jaeger Bros., 131 6th St, 
is the chairman of the publicity committe 
of the Portland Chamber of Commerce, and 
in connection with this work, is now @ 
California observing the methods used there 
for taking care of large numbers of tourists. 
Oregon is spending much money to advertis 
the State and its resources, and expects mally 
people to visit here during the Summer 
from the east. 

The International Silver Co, is showing 
a magnificent display of its line in the 
Tyrolean room of the Benson hotel It 
is said to be the finest exhibit of the sot 
ever seen in the northwest. On the evening 
of April 2 a moving pitucre film was shows 
that depicted the various steps in the mak 
ing of hollowware. In addition, there will 
be a demonstration of the correct metho 
of setting a table for the different meals 
The display is under the supervision @ 
E. V. Saunders, -The territorial represemlé 
tives are E. S. Henry, O. H. Thors, J. & 
Venable, E. M. Bernard and Mrs. Juan 
Penniman, The exhibit is put on both # 
a selling and an advertising campaign, #® 
is proving a real stimulant to the jewel 
business. 
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Kolman’s, 104 S. Jefferson St, 
Va., is the name of a new store 
jewelry and leather goods, which open 
business recently. Charles Friedman '*° 
proprietor. 
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7. M. Mangan, formerly with the C. 
Ufienbeck jewelry store at Fond du Lac, Wis., 
has severed his connections with that con- 
cern and has opened a watch shop of his 
own in Fond du Lac, 

John M. Regner, Kenosha, Wis., has been 
named chairman in charge of the activities 
of the merchants participating in the annual 
Spring opening at Kenosha. Three cash 
prizes, aggregating $50 will be awarded to 
the three best window displays in the open- 
ing, while three ribbons will be awarded to 
the next three best. 

Among the Wisconsin retail jewelers who 
visited at the Milwaukee wholesale houses 
during the past week, were Schneider Bros., 
Burlington, Wis.; William F. Notbohm, 
Oconomowoc, Wis.; Mrs, F. A. Estberg, of 
Waukesha, Wis.; J. Brehley, Cudahay, 
Wis.; L. Cohn, Racine, Wis. and John 
Armbruster, of Cedarburg, Wis. 

The Boszhardt-Possin Co., wholesale 
jewelers of Milwaukee, have increased their 
capital stock to $75,000, at a recent stock- 
holders’ meeting. The additional funds thus 
made available will be used to expand the 
business, and provide for new facilities, 
which have become a necessity following the 
sustained growth of the concern, 

Schwanke’s Jewelers bowling quintet of 
Milwaukee, won a bowling match game from 
the John Jankowski’s Jewelers’ aggregation 
during the past week. The match was of 
considerable interest to the jewelry circles 
because of the many jewelry store employes 
on the competing teams, and also was im- 
portant in itself, a $50 purse being at stake. 

Masonic burial services were held over 
the remains of the late Piit H. Sperry, for 
many years a prominent jeweler at Mari- 
nette, Wis., who has been buried in the 
family lot at Neenah, Wis. The funeral 
was an exceptionally large one, and was 
attended by a host of Masonic officers and 
dignitaries, who paid touching tribute to the 
dead jeweler’s activities in behalf of the 
order. The services were made very im- 
pressive by the presence and participation 
of the Knights Templar. 

Henry Rank, of the retail jewelry firm 
of Rank & Motteram Co., Milwaukee, is 
prominently identified with the arrangements 
committee for the big surprise entertainment 
'0 be given by the Columbus Institute for 
the Milwaukee Pere Marquette Council at 
the K. of C. Auditorium and clubhouse, on 
April 21. The affair will be of a four-in-one 
nature, including a house-warming, a grand 
opening, a ball, and a reception, and will be 
one of the outstanding social events of the 
season. Mr. Rank’s appointment to the 
committee in charge of the event assures its 
‘uccess from the very beginning. 

Discussion of the best modern selling 
nod for retail stores, including jewelry 
a iments, was participated in by repre- 

Matives of 23 leading stores of La Crosse, 

ti under the direction of Instructor 
ettenion & of the University of Wisconsin 
pe > Ivision. The class, which is tak- 
being oe a course in salesmanship, is 

i co ucted on a discussion basis, bring- 

bem th many salient features illustrated 

€ experiences of the various mem- 
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bers. The success with which the class 
started its course at La (Crosse, is expected 
to lead to the organization of similar classes 
in other Wisconsin cities, 

John P. Hess, of Fond du Lac, Wis., 
president of the Wisconsin Retail Jewelers’ 
Association, has expressed his intention of 
coming to Milwaukee in the near future and 
to attempt to bring the local jewelers to- 
gether in the forming of a new friendly 
agreement concerning the sterling silver 
sales. It is Mr. Hess’ idea that in many 
cases unwarranted reductions in prices are 
the work of the salespeople rather than of 
the proprietors of the store. He will also 
make his visit to Milwaukee the occasion 
of taking further steps toward the elimina- 
tion of free engraving. A recent survey 
showed that the jewelers of the State were 
100 per cent against free engraving, while 
those in Milwaukee included five per cent 
that still wanted to do the costly work 
gratis. 

Complete rearrangement of the office and 
display rooms of the Reliance Silver Co., 
Milwaukee, has been undertaken, following 
the reorganization of the company after it 
had been purchased by John R. Montgomery 
and Ed Wals, long time employes. The 
changes that are being made are of a com- 
prehensive nature and greatly increase the 
available space. A private office of con- 
siderable dimensions, which was formerly 
used by J. W. Meacham, one of the retired 
members of the firm, as an office for the 
Loyal Legion, of which he was recorder, has 
been taken out, and the space will be added 
to the display room. New partitions have 
been erected in the other offices so as to 
greatly economize the space used. The 
company is embarking on a period of ex- 
pansion, according to Mr. Wals, and the 
improvements are being made so as to bring 
operation down to the very most efficient 
hasis, 








Omaha 


Mrs. S. E. Johnson, Genoa, Nebr., has 
been conducting an auction to reduce 
stock. 

Hugh Hallett, of J. O. Teters & Co., 
Lincoln, Nebr., called on the trade in Omaha 
last week. 

Wholesale jewelers in Omaha say their 
March business was better than March, 1923, 
which they look upon as a mark of en- 
couragement. 

The A’ F. Smith Co. has taken on the 
F. A. D. A. line of radio sets for distribution 
in this territory. Mr. Smith believes there 
are great possibilities in the radio line. The 
F, A. D. A. is a tube neutrodyne set 
and is meeting with favor among the radio 
fans. 

Among the out-of-town jewelers who 
were in Omaha during the week were Mr. 
and Mrs. W. A. Morey, Chadron, Nebr.:; 
Fred Gearhardt, Neola, Ia.; M. J. Klevjord, 
Persia, Ia.; Claude Myers, Logan, Ia.; 
Harle Williams, Tabor, Ia. 

H. C. Steiner, Albion, Nebr., has been 
conducting an auction to reduce his stock. 
Auctions in this section have been quite suc- 
cessful where a jeweler has sought to reduce 
his stock, as the public seems to be in the 
mood to follow auctions in the hope of find- 
ing bargains. 
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jewelers at Boonville, Ind., was a business 
visitor in Evansville a few days ago. 

William Blackman, well known local 
glassware dealer, and his wife, have taken 
rooms at the Melbourn apartment house on 
Upper 2nd St. 

Some of the pearl button factories at 
Shoals, Ind., have undergone repair recently 
and will be ready to operate on full time as 
soon as mussel shells start to arrive later on 
this Spring. 

It is said that Charles F. Artes, Jr., of 
the Charles F, Artes, Inc., 327 Main St., will 
act as the campaign manager of State 
Senator F, Harold VanOrman, of this city, 
who will seek the Republican nomination for 
lieutenant-governor of Indiana, before the 
coming State convention in June at Indian- 
apolis. 

Two men were arrested at Madisonville, 
Ky., a few miles south of here a few days 
ago in connection with the robbery of W. C. 
Hollinger & Son’s jewelry store in that city. 
The thieves who entered the store a few 
nights before stole more than $200 worth 
of merchandise and made their escape. Sev- 
eral other places of business were entered 
in Madisonville on the same night. 

What is believed to have been a well de- 
veloped plan to rob the Charles Willis retail 
jewelry store at Princeton, Ind., a few miles 
north of here, a few nights ago of valuable 
diamonds failed when the bandits evidently 
became suspicious of a trap and scattered. 
Several days before a man entered the Willis 
store and asked to see a valuable diamond. 
Nothing in the store suited him and he 
asked the proprietor to get a number of 
stones on approval, which Mr, Willis prom- 
ised to do. The latter, however, was sus- 
picious, and did not place the order. The 
man returned later, stating that his work 
was such that he could not reach the store 
during business hours and asked to be shown 
the diamonds when he arrived in the eve- 
ning. An appointment was made on a cer- 
tain evening. When the hour arrived, police 
officials were secreted in and about the 
building, and Mr. Willis waited for the 
arrival of the prospective customer. Short- 
ly afterward an automobile containing the 
stranger, two or three other men and one 
woman, stopped across the street. The men 
vot out of the car and the woman remained 
at the wheel. Instead of going into the 
store they walked past the door two or three 
times and finally scattered. It is believed 
they realized a trap had been set for them. 








Thieves smashed the show window in the 
jewelry store of T. Miller, 112 N. 2nd St. 
Muskogee, Okla., a short time ago and es- 
caped with loot valued over $750. By com- 
paring the observations of special watch- 
men, newsboys and other passersby, it has 
been established that the window was smashed 
some time between 5.30 and 6 o’clock in the 
morning. The thief is supposed to have used 
a heavy object padded so that it would not. 
cause a crash when hurled against the plate 
glass window. The articles near at hand 
were scooped up and the thief departed un- 


seen. 





H. E. Craver, formerly proprietor of the 
Watch Hospital at Augusta, Kans., is plan- 
ning to open a store at Russell, Kans. 

Charles P. Woodbury, secretary and man- 
ager of Cady & Olmstead Jewelry Co., left 
Kansas City, April 2, for New York, where 
he will buy Easter stock. 

The Retail Jewelers’ Association of Mis- 
souri will hold its convention in conjunction 
with the A. N. R. J. A. meeting in St. Louis 
at the Hotel Statler, on Aug. 25. 

The contract for making the class pins and 
rings for the seniors at the Kansas City, 
Kans., High School has been awarded to the 
Murray Gift Shop at 915 N. 7th St. 

George H. Edwards, president of the, Ed- 
wards-Ludwig-Fuller Jewelry Co., has been 
appointed by Elmer N. Powell, referee in 
bankruptcy, as one of the three appraisers 
to place a valuation on the Kansas City 
Speedway. The Kansas City Speedway 
Association went into the hands of receivers 
Oct. 31. 

The work done by the committee on the 
drive for the National Publicity Campaign 
Fund was excellent, according to Fred 
Sands, chairman of the committee. The 
men who were working on the subscriptions 
met with a splendid reception on the part of 
the jewelers, who were glad to co-operate 
with them, 

A. Winkler, a jeweler at 10th and 
Central Sts., Kansas City, Kans., had an 
interesting display during the “Open House” 
week, the Spring fashion show of that city. 
On the floor of the display window of Mr. 
Winkler’s store was a drapery of Royal Blue 
velvet on which was shown imitations in 
crystal of celebrated diamonds and other 
gems, 

The new “slave jewelry” is being dis- 
played in all of the jewelry shops in Kansas 
City. Slave bracelets are silver, gold or gold 
and silver combined, in long links joined 
together by smaller ones, and give the im- 
pression of being much heavier than they 
really are. The slave necklaces are long, 
massive appearing affairs that might well be 
used to chain a captive to his cell, 

Mr. Nieswander, who was formerly a 
watchmaker of the Meyer Jewelry Co., re- 
cently became associated with John Medni- 
kow at 117 E. 13th St. as a watchmaker. 
Mr. Nieswander decided, however, to go 
into business. for himself, so in the past week 
opened a shop in the building occupied by 
the Hutchason Pharmacy at 12th and Wyan- 
dotte Sts. This space was formerly the shop 
of W. O. Pardue. 

I. Hirschfield, diemaker and engraver, has 
moved into his new quarters in the Evans 
building at 1113 Walnut St. The place has 
been remodeled with partitions and office 
space arranged. New machinery has been 
installed and Mr. Hirschfield is ready for 
trade. His former quarters will be occupied 
by George Kern, who was formerly with 
Mr. Hirschfield as an engraver. Mr. Kern 
has decided to go into business for himself. 

M. & L. Dunn Jewelry Co., jewelers and 
opticians in business for many years at 12th 
St. and Broadway, will have to move tem- 
porarily to another location in the same 
block, while the building at 12th and Broad- 
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way is being rebuilt. The firm hopes to be 
in the new quarters within four months. 
Louis Dunn, senior member of the firm is 
contemplating opening a store in Topeka, 
Kans., as soon as furniture, fixtures and 
safe are installed and arranged. His brother, 
Morris Dunn, will be the proprietor of the 
store in Kansas City. 

All debts of the Cady & Olmstead Jewelry 
Co, have been paid as a result of the recent 
auction sale and a new lease for the duration 
of 16 years at approximately $392,000 has 
been given to the Marion Investment Co., 
owner of the building where the company is 
located, according to Charles P. Woodbury, 
president of the company. The work of re- 
modeling and restocking is going ahead 
rapidly and the formal opening of the store 
will be May 5. Mr. Woodbury said that 
the company had been able to start anew 
largely through the aid of Elmer N. Powell, 
referee in bankruptcy, who was willing to 
forego bankruptcy fees that the bankruptcy 
proceedings might be dismissed and a sale 
conducted. Although merchandise was sacri- 
ficed the sale was a great success and the 
firm has started business on a_ substantial 
basis. 








Notes from Ohio 


Leon Rubin, East Liverpool wholesale and 
retail jeweler, was a Canton visitor last 
week. He is interested in the retail jewelry 
firm of Rubin Fredland Co., Market Ave., N. 

Otto Jackson, wel] known Canton watch- 
maker, who established an office for general 
clock and watch repairing at Cleveland Ave. 
and 2nd St., Sw., has moved two or three 
doors north on Cleveland Ave., Canton. 

J. W. Pitkin, Norwalk, O., jeweler and 
watchmaker, and for many years’ connected 
with the Gilger jewelry store has opened 
offices in the Citizen’s bank building and will 
do a general line of watch and clock repair- 
ing. 

The remodeling of the retail jewelry estab- 
lishment of Myron C. Horton, Newark, O., 
has been completed. A balcony has been 
installed across the length of the store which 
will be given over to’ floor space. The 
lighting system has also been replaced. 

The Gift and Art Shcppe of Canton has 
been incorporated at Columbus at $25,000. 
G. Deveaux and C. M. Alford are named 
as the incorporators. The new concern has 
opened a store at 327 Market Ave. N. The 
shop will handle a line of the most exclusive 
ciftwares, 

George S. Dales has now completed all 
preliminaries to remodeling his retail jewelry 
store, ©. Main St. The building adjoining 
has been taken over by Mr. Dales and the 
partition will be removed, converting the 
two stores into one. The jewelry depart- 
ment will occupy the entire main floor and 
will be in charge of Raymond K. Porter, 

Alterations to the store of the Klivans 
Jewelry Co., 117 E. Federal St., Youngs- 
town, have been completed and formal open- 
ing of the new store was held recently. The 
entire interior has been remodeled; new dis- 
play windows installed and in the center of 
the store will be a newly remodeled jewelry 
department. Practically all the stock is new, 
according to the store proprietor. 

Announcement is made that plans have 
been completed for the April meeting of the 
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Canton District 24-Karat Club, which will 
be held today, Wednesday (April 9) in the 
dining room of the Canton Elks’ Club, This 
is the first time the meeting has been held 
in Canton in several months and according 
to those in charge the meeting should be one 
of the most successful] of the year, 

Eleven retail jewelers of Canton partici. 
pated in the annual Spring Style Exposition 
promoted by the Retail Merchants’ Associa- 
tion and which held sway three days, Wip. 
dows were ablaze with new creations jn 
jewelry. It was the first time jewelers took 
any great amount of interest in the style 
exposition, the affair being confined to re. 
tailers of men’s and women’s wear and foot- 
wear in previous years, 

At a meeting of the stockholders of the 
Vautrot & Myers Jewelry Co., Youngstown, 
O., the following officers were elected: 
President, Charles Myers; vice-president, 
Louis R, Vautrot; secretary, Jay Lewis; 
treasurer, Robert Baxter. Mr. Myers an- 
nounced this week that the Vautrot family 
which has been connected with the store for 
77 years will continue its interests and the 
same high standard of service and quality 
will be maintained as in the past. The 
Vautrot & Myers Co. is one of the oldest 
jewelry firms in this section of the State, 

Declared by police to have hurled a brick 
through a display window of the Hirsch 
Jewelry Co., Erie, Pa., and to have fled with 
three trays of rings, a city fireman is charged 
with the crime by E. A. Ruetter, manager 
of the store. According to police the fire- 
man was captured by Theodore Meier, a 
high school athlete, when he made a flying 
tackle as he saw a man pursued by police 
approaching. Two patrolmen who came up 
and arrested the fireman, declared they heard 
the crash, saw the prisoner fleeing and took 
after him. He was gaining when the athlete 
tackled. Police said that some of the rings 
from the jewelry store’s stock were found 
in the man’s possession. He has been com- 
mitted to the Erie county jail in default of 
$1,000 bail. 








Pacific Coast Notes 


W. R. Adams, in Sparks, Nev., is stated 
to have taken over the Davidson store, 


Sparks. This was of the chain of 
Davidson stores. 

Formal opening has taken place of. the 
enlarged and newly decorated establishment 
of Ben Lewis, Long Beach. The store 's 
at 119-121 East Seaside Boulevard. 

Seth E. Laraway has just purchased 
property in Eugene, Ore., with the intention, 
it is stated, of building a new store. Lara- 
way combines the business of dealing ™ 
jewelry with the sale of music goods. _ 

Mr. and Mrs, J. T. Colyer have arrived 
in Paso Robles, Cal., where Colyer has put- 
chased the jewelry establishment of Frank 
Frey, on 12th St., and where the Colyers 
Mr. Colyer ‘has dis- 
establishment ™ 


one 


posed of his jewelry 
Corona, Cal. 

F. M. French, Albany, Ore., who 1s known 
throughout the Pacific Coast has just cele- 
brated 45 years in the jewelry. business at 
Albany. In addition to building up 4 suc- 
cessful business, Mr. French has been watch 
inspector for the railroad companies ™ the 


Albany Division for a number of years. 
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An exhibition of jewelry from the Dreicer 
(o,, together with decorative textiles and 
porcelains from the Parish-Watson Co., is 
jeing featured for two weeks at 47 Watson 
St., headquarters of the Society of Arts and 
Craits. 

Two floors in the Liggett building, which 
are occupied exclusively by wholesale and 
manufacturing jewelry concerns, have been 
equipped with burglary alarm wires com- 
municating directly with police headquarters. 
The many recent hold-ups and robberies 
are making Detroit jewelers nervous. Every 
safeguard is now being sought. to prevent 
further raids. 

The Dreicer Co., of Michigan has been 
incorporated in Detroit with a capital stock 
of $1,000 for the purpose of dealing in 
watches and jewelry. The stockholders are 
viven as H. W. Paprocki, F. H. Butehorn 
and Frank C. Taylor, with 37 Wall St., New 
York, as their address. This is a selling 
corporation to handle merchandise sent from 
the New York house in compliance with the 
Michigan law. 

The police, thus far, have recovered only 
about $6,000 worth of the loot taken when 
bandits held up John Kay, jeweler, in the 
Bood building. No other arrests have been 
made than those reported last week. Also, 
no further progress is reported in running 
down the men who recently held up and 
robbed Harry Davidson, a New York 
jewelry salesman, of between $25,000 and 
$35,000 worth of diamonds, 

Eight boys ranging in ages from eight to 
13 years were arrested this week and taken 
from school to the Detroit Detention Home. 
It is claimed they have confessed to smash- 
ing the plate glass window of a jewelry store 
operated by Lewis Zellman at 55 Cadillac 
Square, in the downtown district, and flee- 
ing after filling their pockets with merchan- 
dis. In the loot is said to have been 44 
watches, together with bracelets and rings 
estimated worth about $1,000. None of the 
property has been recovered, as the boys 
say they gave most of it away. The police 
obtained information from them that may 


lead to the recovery of most of the mer-, 


chandise. 
_ Detroit jewelers report progress in plans 
‘or entertaining the State jewelers who will 
meet there from May 12 to May 14. E. A. 
Avery, of the W. F. Broer Co., and H. W. 
Himelhoch, of the H. W. Himelhoch Co., 
are laboring earnestly on a program of en- 
‘ertainment that will give the visiting jewel- 
‘fs 4 most delightful time every day they 
are in Detroit. The program will be filled 
with interesting events. It is expected the 
usinéss sessions will be of more than usual 
interest. Detroit is always at its best in the 
early Spring . 
At a recent meeting of the Retail Mer- 
chants’ Association a vote of thanks was 
extended and a letter of appreciation sent 
vi James R. Walsh, assistant corporation 
Counsel, for his active and tireless campaign 
> sp auction jewelers. This was done as 
re result of a report-from the secretary of 
nf nies held in Judge Shepard's court 
yt frmine the legality of the present or- 
nee prohibiting the sale of auction 
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jewelry. The secretary of the association 
reported that briefs will be filed in the case 
by the assistant corporation counsel in an 
attempt to show that the common council has 
the right to prohibit this kind of business. 
If the briefs submitted prove the point at 
issue, the association’s secretary believes, the 
ordinance will be upheld. ‘ 
Loretta Lee, 24 years old, who is serving 
a sentence of from eight to 20 years in the 
Detroit House of Correction for alleged 
complicity in the hold-up of the Meier 
jewelry store at Gratiot Ave. and E. Grand 
Zoulevard, Sept. 15, 1922, nearly lost 
her life in the prison one day last week, 
while leaning over the railing of a passage- 
way in front of the second story cell tier. 
She lost her balance and toppled over. An- 
other woman prisoner caught one of the Lee 
girl’s feet as she fell and held to it until 
help came. After the rescue the girl’s knee 
was found to have been broken. She is 
alleged to have been a member of a trio of 
bandits charged with a long list of robberies. 
According. to the police she drove the car 
and took an active part in the hold-ups. 
Practically every downtown jewelry store, 
in conjunction with retailers in other lines, 
have decided to follow the usual Detroit 
custom and close from 12 o’clock noon on 
Good Friday until 3 o’clock in the afternoon. 
This is done to permit store employes to at- 
tend the Good Friday services that are held 
in the downtown churches and theaters. This 
is an unusual feature in a city the size of 
Detroit, and is growing in favor from year 
to year. The congestion at these Good Fri- 
day services has become so great that this 
year the auditorium of the Board of Com- 
merce will be opened for speakers and ex- 


ercises. This will be exclusively for sales- 
people. Admission is to be by ticket. Each 


ticket must be indorsed by the holder and 
later is turned back to the store which issues 
it, In this way each employer will be able 
to check up on those who attend. 

Charles A. Berkey, wholesale jeweler at 
1424 Woodward Ave., has the honor of 
being the founder of the first Exchange 
Club, which developed from another organ- 
ization known as the Boosters’ Club exist- 
ing in Detroit as far back as 1896. There 
was no thought at first of extending the 
organization to other cities, but during the 
course of a few years three other exchange 
clubs were organized in nearby cities. Then 
in 1917 the National Exchange Club was 
incorporated. At no time was there a 
thought pf profit, and in fact never has been. 
From this grew the country-wide organiza- 
tion which has been extended to every State 
in the union, each club operating under the 
slogan, “Unity for Service.” Monday, April 
7, the exchange clubs in Michigan and other 
States celebrated the organization’s 13th 
anniversary, the first club being formed in 
Detroit, April 11, 1911, as an outgrowth of 
the old Boosters’ Club under the direction 
of Charles A. Berkey. 

Detroit jewelers, wholesale, retail and 
manufacturing, would like to see some ac- 
tion taken to relieve them of the tax burden 
that is now eating up a part of their profits. 
One retailer remarked to a JEWELERS’ CirR- 
CULAR representative this week that his com- 
pany is paying taxes annually of approxi- 
mately $16,000, exclusive of the regular in- 
come tax. This is too much of a burden, 
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he claims, and some action should be taken 
to relieve retailers not only in the jewelry 
business but in other lines as well. At a 
recent meeting of the board of directors of 
the Retail Merchants’ Association action 
was taken in favor of the coming tax re- 
duction week. It also was earnestly urged 
that all retail merchants emphasize in their 
advertising of that week the need for tax 
reduction so as to aid in educating the public 
along this line. The secretary was in- 
structed to mail a letter to every member of 
the Retail Merchants’ Association asking 
them to co-operate in this movement during 
the week of April 7 to April 12. 
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Willson, 11 John St., New York. Managing Ed- 
itor, none. Business Manager, H. A. Robertson, 
11 John St., New York. 

2. That the owner is: (If the publication is 
owned by an individual his name and address, or 
if owned by more than one individual the name 
and address of each, should be given below; if the 
publication is owned by a corporation the name of 
the corporation and the names and addresses of the 
stockhoiders owning or holding one per cent or 
more of the total amount of stock should be given.) 

The Jewelers’ Circular Publishing Co., 11 John 
St., New York. V. S. Mulford, 11 John St., 
New York; M. D. Mulford, Montclair, 5 
L. J. Mulford, 11 John St., New York. 
Day, East Orange, N. J. John A. 


Publishing 
Edgar 


<. Kenneth 
Philbrick, foot 


of 97th St., New York. H. A. Robertson, 11 
John Rw New York. C. W. Thornton, Jersey 
City, f 


3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per cent 
or more of total amount of bonds, mortgages, or 
other securities are: (If there are none, so state.) 
None. 

4, That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
holders and security holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon 
the books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given; 
also that the said two paragraphs contain statements 
embracing affhant’s full knowledge and belief as to 
the circumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as trustees, Bold 
stock and securities in a capacity other than that of 
i bona fide owner; and this affiant has no reason 
to believe that any other person, association, or 
corporation has any interest direct or indirect in 
the said stock, bonds, or other securities than a3 
so stateed by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the six months preceding the date shown above is 
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(This information is required from daily publica- 
tions only.) 
THe Jewelers’ CrrcutaR PuBLIsuHInG Co., 
L. J. MULFORD, President. 

Sworn to and subscribed before me this 25th 

dey of March, 1924. 
J. McDERMOTT, 
Notary Public Bronx Co., 6. 

Certificate filed New York County, 131. New 
York Ccunty Register, 5106. (My commission ex- 
pires March 30, 1925.) 








Utah Notes 


J. N. Crocker, of Rock Springs, Wyoming, 
has opened an optical office. He had pre- 
viously been in partnership with his brother. 

G. L. Llewlyn, of the railroad watch in- 
spection department of the Hubbard-Denn 
Co., has gone on an inspection trip into the 
south and southeastern parts of Utah. 

L. E. Hubbard, Hubbard-Denn Jewelry 
Co., gave an illustrated lecture last week 
before a Salt Lake City Masonic Lodge, on 
“The Story of the Watch.” 

W. B. Paulson, a Logan man, has been 
added to the watchmaking staff of the J. S. 
Lewis Co., of Ogden. This will make a 
total of six employes in this department of 
the pioneer store. 

John W. Peters, jeweler and optometrist 
of Brigham City and Utah State Senator, 
has been appointed by Governor Charles R. 
Mabey to head the Castle Gate Explosion 
Relief Fund in Boxelder County. 

E. E. Dahlin, of the traveling watch in- 
spection department of the J. S. Lewis Co., 
Ogden, has gone to the Pacific Coast in con- 
nection with his department. He will at- 
tend a conference of watch inspectors whilst 
away. 

W. D. W. Zeller, head of the optometrical 
department of the J. S. Lewis Co., Ogden, 
has been endorsed for district deputy grand 
exalted ruler of the Elks Lodge. Dr. Zeller 
has been prominent in the Elks’ organization 
for 20 years. 

The special prizes offered in Logan for 
the longest beards in connection with the 
centennial celebration this Summer, are on 
display in the window of S. E. Needham, 
prominent Logan jeweler. Mr. Needham 
is among the big prize donors himself. 

Raymond E. Boes, manager of the Boes 
Jewelry Co.’s store on S. Main St., Salt 
Lake City, is recovering, though rather 
slowly, from an eye trouble which kept him 
from the store for a few weeks. He is at 
his post daily now for a few hours at a time. 

James McKendry, Payson optometrist, was 
instantly killed last week while walking on 
the State highway at the north city limits 
of Salem, an adjoining town, an automo- 
bile being driven by a Provo youth striking 
him. Dr. McKendry was 60 years of age 
and had lived at Payson for about 30 years. 
He appears to leave few, if any, relatives. 

A man who has been living in great style 
in this city is charged with passing worth- 
less checks. One of his victims is William 
Schubach, S. Main St. jeweler. The check 
in this case was for $20, but the man ap- 
pears to have written a great many bogus 
checks since he commenced to operate. He 
is now in the County Jail, and is said to 
be a former inmate of the Maryland Peni- 
tentiary. 

A daring burglar, or burglars, succeeded 
in abstracting some valuable pieces of jewelry 
and a few other articles from the show cases 
at the State Capitol last week. The cases 
were maintained by the Daughters of the 
Utah Pioneers and the contents were relics 
of great historical interest in some cases. 
Several articles taken consisted of Indian 
jewelry. Officials have no clue to the thief 
or thieves. 

W. S. Petts, of the McConahay Jewelry 
Co.’s watch repairing department in Salt 
Lake City, has gone to the Pacific Coast. 
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He is succeeded by Abram F. Hieland, who 
has been with the Hamilton Watch Co. 11 
years as adjuster of high-grade watches. 
Prior to that he was with the Southbend 
Watch Co. for five years in charge of the 
finishing department. He is a former Salt 
Lake City resident. 








Funeral services for Joseph Brill, 55, 
diamond dealer, who died last week, were 
held at the residence 4070 Beechwood Ave., 
Avondale, Sunday, followed by services at 
the United Jewish Cemetery in Walnut 
‘Hills. Mr. Brill was widely known in 
sporting circles, 

The E. and J. Swigart Co., Merchants 
building, is listed as one of the smaller un- 
secured creditors in the involuntary bank- 
ruptcy proceedings filed in the United States 
District Court against the Cincinnati Art 
Bronze & Foundry Co. Liabilities are listed 
at $7,079.76 and assets $2,341. 

Arthur D. Jacobs, vice-president of the 
D. Jacobs Sons Co., has bought a new home 
at 12 Burton Woods Lane, Avondale. The 
home is of an English type of stucco and is 
surrounded by an abundance of trees and 
shrubbery. Mr. Jacobs bought the place 
from Victor A. Fletcher for approximately 
$25,000 and it includes a lot 66 by 160. 

Hugh L. Stewart, auditor of the Wads- 
worth Watch Case Co., Dayton, Ky., who 
with T. Wetterman finished 40th in the 
doubles event of the American Bowling 
Congress at Chicago and won a prize, was 
also accorded laurels in all-events of the 
tournament. Stewart finished in the 32nd 
position with a total of 1,882 pins for which 
he received a prize of $38.50. 

Walter Mayer, president of the Wallen- 
stein-Mayer Co., and also president of the 
Hillcrest Country Club, will lead a delega- 
tion to Chicago next week for the purpose 
of buying new furniture for the clubhouse 
that will be opened within a couple of weeks. 
The club contracted for a new clubhouse 
last year and it is expected that the new place 
will be thrown open to members at the open- 
ing of the golf season. 

After working for several months in New 
York city to acquaint himself with Ameri- 
can diamond setting methods, Eugene 
Letsche, formerly of Pforzheim, Germany, 
is now in Cincinnati where he is engaged 
by L. Litwin & Sons, 114 W. 6th St. 
‘Letsche came to this country from Germany 
last Fall. He is making his home tem- 
porarily with H. J. Huber, diamond dealer 
of Cincinnati, until he can locate per- 
manently. 

William F, Pohlmeyer, diamond dealer in 
the Palace Theater buildings, designed the 
past Exalted Ruler’s jewel that was pre- 
sented to Charles E. Bunning in the new 
Elks Temple Friday evening, The jewel fol- 
lows the usual make-up and design of 
jewels of that character and contains a 
fairly large diamond in the center with a 
run of smaller diamonds around the bottom. 
Bunning was Exalted Ruler at the time the 
new temple at 9th and Elm Sts. was opened 
and the fact is engraved on the observe 
side of the jewel. 

It was a gay carload of persons that left 


* with 
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Central Union station in Cincinnati jp a 
special car last Saturday, bound for Louis. 
ville, Ky. The special car bore Sam R 
Young, president of the Richter & Phillips 
Co. 114 W. 6th St., his relatives and q 
number of guests and the gayety was caused 
by the fact that Mr, Young was to be a 
bridegroom. He and Mrs, Edith Cahi 
2015 Bonny Castle Ave., Louisville, were 
married at the bride’s home Saturday eye. 
ning and after the ceremony the whole party 
adjourned to the ballroom of the Seelbach 
Hotel to more properly celebrate the event, 
After a wedding trip that will extend as far 
south as St, Augustine, Fla., the newly mar. 
ried couple will be “at home” in Cincinnati 
about May 1 

A new diamond setting concern opened in 
Cincinnati Monday when Walter H, Wilken. 
ing started a business of his own in the 
offices occupied by the Workum-Schumer 
Co, on the fourth floor of the Wiggins 
block, Fountain Square and Vine St. Mr. 
Wilkening, who for six years was super- 
intendent of the shop of Joseph Noterman 
& Co. is highly regarded as a stone 
setter as he established a reputation for 
himself in the 25 years he has been engaged 
in the trade. Mr, Wilkening, in all, spent 
25 years with the Noterman company, the 
last six of which he acted as superintendent, 
The resignation he submitted to the firm 
some time ago became effective last week. 
The firm that formerly employed him re- 
cently gave him a high recommendation in 
a letter sent to a Columbus firm which read 
in part: “We have never been able to re- 
place him in our factory as a setter for he 
is one of the best outside of the good ones 
in New York.” Mr, Wilkening, in estab- 
lishing his own business, will be setter to the 
trade. 

Following the meeting of stockholders of 
the Gruen Watch Co. last Saturday in which 
the board of directors was re-elected the 
directors reorganized by electing the follow- 
ing: Fred G, Gruen, president; Frank W. 
Gruen, vice-president, and George J, Gruen, 
secretary-treasurer. The board is made up 
of the three Gruens and O. W. Irvin and 
Charles W. Beiser. At the meeting also the 
board ratified an option held by the Gruen 
family on 10,000 shares of common stock 
of the concern. This action is in accord 
a resolution adopted by the board, 
Jan. 11, modifying the terms of the option 
which was taken on the stock by the Gruen 
family two years ago. Directors also de- 
clared dividends on the preferred stock for 
the year. Another addition is being built to 
the watchmaking plant on Time Hill. This 
1s the second improvement to be added to 
the original plant that was started by the 
Gruen concern on FE. McMillan St. some 
years ago. The second addition, like to the 
first, will increase the capacity of the plant 
but will be so built that it will not affect 
the Swiss: type of construction which is 4 
marked feature of the building. 








Luther O. Kitchen, who has been in the 
employ of Edward Israel, Connersville, Ind. 
for over five years, will open a watch, cloc 
and jewelry repair shop at Martinsville, II. 
Mr. Israel has secured the services of D. % 
Weaver, of Hinton, Va., who recently te 
signed his position with the A. J. Holmes 
Jewelry Store at Lumberton, N. C. 
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Ff. A, Perkins, diamond setter, recently at 
4) §. Broadway, has moved to 112 N. 
Curtis Ave., Alhambra, Ae 

Elston & Schwartz, manufacturing jewel- 
as, have moved from the Jewelers’ building 
» the Title Guarantee building. 

J. G. Talbott, formerly of the Meyer & 
Talbott Co., wholesaler, has opened a dia- 
nond business in room 601 Title Guarantee 
building. ; | 
1, J. Bruner, president of the T. J. Bruner 
Co, has gone to Omaha, Neb., to visit his 
pysiness there. He expects to be away 
about six weeks. 

Andrew Lerkwold, who has been with 
Viller & Clark, Van Nuys, has opened a 
new store at Zelzah, a small town in the 
San Fernando Valley, 

F.C. Plate, of the International Silver 
(o, and Geo. F, Hambright, diamond broker, 
went to Ventura recently to participate in 
the Shrine ceremonials held there. 

Harry A. Leckey, formerly in business for 
himself in Montana and recently with the 
Donavan & Seamans Co., of this city, has 
opened a new jewelry store at 122 W. 
Wilson St., Glendale, 

Walter Scheer, of Wm. Scheer, Inc., 
manufacturing jewelers of New York, is 
here on a business trip. Dory A. Smith, 
representing W. J. Johnston Co., a Pitts- 
burgh, Pa., wholesale house, is also here 
calling on the trade. 

B. Goodstein, San Bernardino, has been 
here visiting his brother and the latter’s wife 
who are here from their home in New York, 
The occasion was specially interesting be- 
cause of the fact that the brothers had not 
seen each other for 37 years, 

0. L. Whitaker, formerly at 103 N. Brand 
Ave, Glendale, and C. L. Winter, of the 
lewis Jewelry Co., of the same town, have 
opened a new place in the new Security 
Trust Savings Bank building, Glendale. 
They will conduct a retail as well as a 
manufacturing business, 

R. G, Simpson, San Diego, has opened a 
mw store on 6th St. near Pacific, in that 
aty. Harry Adams, formerly of the Adams 
& Abel Co., Los Angeles wholesalers, but 
for some time past with Mr. Simpson, will 
be manager of the new store. Mr. Simpson 
will remain at his old location. 

Herbert L. Gruber, diamond merchant, 601 
Title Guarantee building, made a quick trip 
by auto with a friend to Mexicali, just 
«ross the Mexican border, going by way 
of Salton Sea and returning via San Diego. 
Leaving Los Angeles at 7 a. M., he reached 
Mexicali, a distance of 246 miles, at 2.30 
?.M. the same day, 

a force in the Los Angeles office of A. 
| Hall & Son has been reorganized. Ben- 
ioe Cassiday is now in charge, with 
— a and Stanley F. Weston as 
tpn n, Mr. Klingele will be the travel- 
her mea and is just starting out 
he f siness. A. F. Huggins, president of 
tm, has been here recently. 

pod Bros, have practically com- 

ote for the opening of their 
rage department in rooms opposite 
Shean ee in which their store 
e department has been main- 
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tained in the Grant building, where the store 
was previous to its removal to 7th and Hope 
Sts., in the Union Oil building. 

The Armer & Brown Co. is suffering a 
considerable inconvenience during the exten- 
sive alterations that are being made in the 
company’s quarters, but the work is pro- 
gressing rapidly. The remodeled store will 
be not only much larger than formerly and 
more conveniently arranged, but will be 
much more attractive in appearance, 

Eacret & Rounsefell, the firm recently 
formed by Godfrey Eacret, president of 
Treat, Shreve & Eacret, San Francisco, and 
Mr. Rounsefell of the Ahlers Co., Oakland, 
and which took a concession in the Arcade 
of the Biltmore hotel, have closed out their 
business and removed their stock, evidently 
not finding conditions there satisfactory. C. 
Hubert Talbot has been the resident man- 
ager, 

Louis Levin, certified watchmaker, in the 
Jewelers’ building, has designed and is con- 
structing a set of clocks to be used to 
operate automatic — street-crossing signals. 
The clocks may be set so as to carry the 
traffic one way for any fixed period and 
then turn it the other way for the same or 
for a different period. The operation can 
also be controlled by the traffic officer to 
meet an emergency. It promises to be much 
more useful and much less expensive than 
the system now in use. It is being made 
for the Auto Club of Southern California. 


E. F. Saunders, Pacific Coast manager for 
the International Silver Co., with head- 
quarters in San Francisco, who has been in 
Seattle with the company’s traveling exhibit, 
was expected to be in Los Angeles about 
April 8 on his way to San Diego, where he 
will attend the annual meeting of the Cali- 
fornia Gold and Silversmiths’ Association. 
Jas. D. Bridges, of the Los Angeles office, 
is planning to visit the eastern factories, 
leaving April 17 and going by way of Port- 
land, Ore.. where Mrs. Bridges ‘will visit 
friends. S. W. Dana, missionary for Roger 
Bros.’ 1847 silverware, has been calling on 
the trade through New Mexico, Arizona and 
southern California, 


Out-of-town jewelers who have been in 
Los Angeles recently include Mr, and Mrs. 
H. E. Gould, San Bernardino; H. E. Corey, 
Santa Maria; T, Jacobsen, Fullerton; Mr. 
Clark, of Miller & Clark, VanNuys; B. 
Goodstein, San Bernardino; Geo. Bower, 
Upland; C. E. Middleton, E. M. Wilkinson 
and C. C. Zilles, Pomona; L. Asher, Al- 
hambra; Frank Hoffman and Mr, Asher, of 
the Asher Jewelry Co., Santa Ana; Mrs. 
M. A. Stalmer, Fullerton; A. J. Dutton, 
Anaheim; C. J. McCormick, Redondo; 
Frank Fraiberg, Santa Monica; Mrs. M. 
Fornes, Venice; G. W. Burzell, Sawtelle; 
J. B. Rodgers, Pasadena; T. S, Lailey, El 
Monte, and L. J. Tindall, Owensmouth, 

L. C. Longcroft, one of the old-time 
watchmakers of Los Angeles, is lying 
critically ill in a local hospital as the result 
of being struck by an automobile when 
crossing the street a few days ago. He is 
suffering from a fractured skull, a broken 
collar-bone and many bruises. He is ad- 
vanced in years and his recovery is doubtful. 
He was formerly for a number of years 
with the old Geneva Watch & Optical Co., 
now out of business, and later was with Paul 
Grimm, 325 W. 4th St. He practically 
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retired from the practice of his trade a year 
or two ago but still did a little work at his 
home for a few of his old customers. He 
has been a rather quiet, retiring man but 
has many friends, who regret his mis- 
fortune. 











Oscar Penn, with William Scheer, New 
York, is here on a trip, with Wm. Penn, Jr. 

Charles E. Perham, retail jeweler of San 
Pedro, passed through this city with Mrs. 
Perham, on a northern trip of several weeks’ 
duration, 

A. W. Huggins, president of A. I. Half 
& Son, has been too busy to give any account. 
of his eastern trip. He found George H- 
Davis, of the Seattle office, and Lance H- 
Smith, of the Portland, Ore., office, waiting 
for conferences on his return. 

M. H. Knox, of Knox & Kaye, and Mrs- 
Knox, celebrated their fifth wedding anni- 
versary last week, with about 50 guests, at 
the Palace Hotel. After dinner, they en- 
joyed dancing and Mah Jongg, receiving 
many congratulations and some gifts, for the 
“wooden” wedding anniversary, 

Arthur Rude, with £. J. Hammond, just 
in from a long trip, said it had been a good 
one, especially in certain lumbering districts. 
Jellingham and Aberdeen, Wash., were busy. 
He left Nevada in a snowstorm which gave 
promise of needed water, for irrigation. 
Like California, Nevada has had a somewhat 
dry Winter. 


The committee of the jewelers’ association 
has arranged for the fourth annual golf 
event to take place on Friday, April 18, at 
the Presidio Golf Club. William S, Fultor 
is chairman of the committee, other members: 
being: A. Jeddis, A. J. Francis, and Jesse 
H. Waterman. The golf contest is betweer 


wholesale and retail jewelers of Sam 
Francisco. 
D. L. Lumbard, of the International 


Silver Co.’s western headquarters here, said 
that reports from Seattle and Portland indi- 
cated that the International Silver Co.’s dis- 
play was going big. The display closed in 
Portland on April 4 and Edward V. £aunders, 
manager of the Pacific Coast Division, left 
then for the south, after which he will pay 
a visit to the factories of the International 
Silver Co. 

The executive committee of the California 
Gold & Silversmiths’ Association has sent 
out its “Summons to Appear.” The ap- 
pearance is to be at the Grant Hotel, San 
Diego, April 10, 11 and 12, the occasion 
being the 14th annual convention of the . 
association. The summons runs, in part as 
foliows: “At this gathering you will have 
the opportunity of meeting the live wire 
jewelers of the State and learning how they 
are solving their problems. There will also 
be instructive talks from speakers who are 
not jewelers.” C. E. Marlieve, field secretary 
of the association, said that among numbers 
on the program will be addresses on: “How 
to sell expensive goods on the installment 
plan” ; “Some difficulties facing the jeweler” ; 
“The tax elimination fight up to date”; “The 
jeweler as a merchant” and a number of 
other addresses on timely topics. 
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Are you prepared ? 


Dorst mountings help you sell diamonds. Their 
lovely designs and skillful workmanship help the 
customer appreciate the beauty of the stone. 
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The 18 Kt. white gold mountings illustrated here 
are shaped so that the wedding ring will fit snugly 
alongside. This feature means not only greater 
beauty, but greater comfort. 
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Add to these, the reasonable prices and you will 
find Dorst mountings offer a combination of 
qualities your customers cannot resist. 
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No. D 1936 No. S 1936 


Jhe Dorst Company Each of these designe may be hed plain 


or a with sapphires or dia- 
. . ae . . monds. The plain mountings range in 
Third and Vine Streets Cincinnati, Ohio in tes, 4% t,o 1. Te tel 


mountings range from !\4 Ct. to | Ct. 
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® WINTER MAKES RINGS FIT LOOSE 


Make them fit right with our “Justrite,” while 
customers wait. Order now by the name “Justrite” 
—stamped on each one. Solid bands of gold, 
springy, smooth, durable. 9 different widths— 
sold loose, so you can get any widths as you need 
them! The ORIGINAL and BEST. 


Size card showing 9 widths upon request, 
0. E. LEHMANN & CO., Mig. Jewelers, 29 John St., N.Y. 


Odd- Shaped Watch Crystals 


Rough Edge Blanks Smooth Edge Blanks 
Crystals finished to size or fitted to cases. 24 hour service 
on repairs at 50c each. 

Glass benders, makers of small glass novelties. 


THE VALLEY MANUFACTURING COMPANY 
95 Bank Street Waterbury, Conn. 


RING FINDINGS BUSCH 
Easy to Assemble KOHL scALES 


that typify the very latest in FINE BALANCES AND WEIGHTS 


HERMAN KOHLBUSCH, Sr., Inc. Established 


e Catalogue Offi U Sq N _ 1859 
on request ce: 41 Union uare, New Yorl is 
18 Kt. White Gold Sy ey ee 
os 


and Platinum “The Trade be pleased” 


and All Colors and Karats —" 
| n 
14 KARAT FINDING CO., Inc. Watch Repair g 


64 Fulton St. New York 49 Maiden RO ADOW ne 
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G. Warren Wattles, who has been rest- 
ing for many months, is at present repre- 
reconstructed pearl house in 


senting 4 Sueur 
Pittsburgh, which helps to keep his time 
occupied since his retirement from active 
business. 


J. Alexander Hardy, of the ‘Hardy & 
Haves Co., is back from a trip to Atlantic 
City and New York, the last named place 
on business. Mr. Hardy went to the sea- 
shore especially to make a sale of a pearl 
necklace and was successful, 

A. J. DeRoy, of Jos, DeRoy & Sons, 
and Mrs. DeRoy, sailed last week for 
Europe where Mr, DeRoy has gone on a 
diamond buying trip. They took passage on 
the Berengaria and will return to America 
the latter part of next month on the 
Leviathan, 

All indications point to the coming trade 
tour of the members of the Pittsburgh 
Chamber of Commerce being the biggest in 
its history. Many of the jewelers in the 
towns in western Pennsylvania, Ohio and 
West Virginia to be invaded will assist in 
receiving visitors, 

The jewelers doing a credit business re- 
port trade as reasonably satisfactory. There 
has been considerable headway made in the 
charge account business of jewelry stores, 
these recognizing that there is a good field 
for this sort of business and a trade on 
which department stores thrive, 

Everything is in readiness for turning 
back the hands of the clocks one hour, 
Sunday morning, April 27. At that time 
the railroads will put in their daylight 
schedule, with no change, however, in the 
running time of through trains. The sub- 
urban service, however, will be scheduled 
to fill the necessities of the occasion. 

A. H. Burchfield, of the Joseph Horne 
(o.,, last week talked to the class of the 
Retail Research Bureau of the University 
of Pittsburgh regarding buying. Many 
store executives were present to hear him. 
His talk dealt with the qualifications of 
buyers, their experience, age and general 
fitness together with stock turnover and the 
way business is financed, 

It does not look as though the jewelers 
will have a dinner this Spring as the 
Jewelers’ 24-Karat Club is not making any 
headway in that direction, most of the mem- 
bers being busy in their own establishments. 
Whether the club is to be revived is an 
open question, but one well-known jeweler 
said that Pittsburgh is the only prominent 
city in the country which does not have an 
active jewelers’ organization. There are 
those in the trade who feel that jewelers as 
a class should take more interest in the 
trade a a whole, as well as in their own 
particular establishment. 

Pittsburgh was visited by a flood last 
week and much damage was done for the 
nr tae a stage of over 29 feet and 
= ae ea into many cellars in the whole- 
throw ca district, the water coming 
tle 8n the sewers. Some of the mercan- 

establishments suffered considerable 


ae although the jewelers did not report 
much damage. Any number of cellars of the 
Jewelry establis 


hments however had to cope 
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with the water and its after effects. Rais- 
ing of the streets above flood grade many 
years ago has eliminated much damage but 
the sewers continue to bother many establis- 
ments. 

Charles Wesley Roberts, a brother of the 
late Steele F. Roberts of the old firm of 
E. P. Roberts & Sons and also of John M. 
Roberts of the John M. Roberts & Son 
Co., who has been in ill health for some- 
time, died last Monday at his home, 5728 
Solway St., in this city. He was 71 years 
old. When the firm of E. P. Roberts & 
Sons went out of business, he accepted a 
position with the John M. Roberts & Son Co. 
He was born and raised in Pittsburgh where 
he lived all of his life. He is survived by 
his wildow, Mrs. Sophronia Darrah Roberts ; 
five daughters, Mrs. Alma Eversol, Mrs. 
Elizabeth Gass, Mrs. Sarah Thompson, 
Miss Marie and Miss Cophronia Roberts and 
eight grandchildren. The funeral services 
were held at the family home last Tuesday 
night, the interment being on Wednesday 
morning. 

Following the robbing of the display win- 
dow of the store of K. M. Tishler, 140 
Main St., Carnegie, Pa., early Tuesday morn- 
ing, March 25, when it is reported that two 
negroes and a white man hurled a padded 
brick through the window and escaped with 
goods valued at $500, the Carnegie police 
arrested one negro who had some of the 
stolen goods in his possession, The Carnegie 
police have not made known the man’s name 
as he is being investigated and it is hoped 
to alse arrest the other men who participated 
with him in the theft. The police say the 
man under arrest admitted to helping to take 
part in the robbery. The police have a good 
description of the other men and more arrests 
are expected. Policeman Lewis, of the Car- 
negie force, says he found three men walking 
on Main St. near the scene of the robbery 
and called to them to halt. Instead the men 
started to run and Policeman Lewis pursued 
them finally apprehending the one nego after 
a mile chase. The county detectives at Pitts- 
burgh also were notified and are acting in 
conjunction with the Carnegie police in an 
effort to place the others under arrest. 











While, Edward Law was reading and 
smoking several evenings ago, the celluloid 
shield he was wearing caught fire, burning 
his face severely. 

The snow storm which occurred March 31, 
the heaviest of the season, 14 inches, killed 
business last week, and the jewelers suffered 
along with all other lines of trade. 

Her fellow workers of the S. Kurtz Zook 
store several evenings ago, after the store 
closed, presented Miss Alma E. Eshleman 
‘vith a beautiful Haviland china dinner set, 
as she retired after six years of service at 
the club because of her early marriage to 
Carl H. Brubaker, of Lancaster. 

Michael Mignella, Hazleton, Pa. and 
Joseph T. Guilfoil, Philadelphia, have en- 
tered the Bowman Technical School as 
Federal vocational students, Fred Daniel- 
son, Fort Alleghany, Pa., has completed a 
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course and returned 
student, Miss Marie Baker, daughter of 
Jeweler G. F. Baker, of Hagerstown, has 
gone home for a vacation, 

The beautiful silver, gold-lined loving 
cup offered by a Reading, Pa., newspaper 
as a trophy for the winning team in the 
championship tournament of the Central 
Pennsylvania Y, M. C. A. Valley ‘Ball 
League, won by Lancaster, was displayed 
last week in a show window of the Weber 
jewelry store. It is 24 inches in height and 
as much across, including the handles. 

S. Kurtz Zook, a local jeweler, and Frank 
kK. Sever, a director of the Hamilton Watch 
Co., were last week nominated for the board 
of directors of the Lancaster Rotary Club. 
The election will be held the last meeting in 
April. Mr. Sever is the present president 
of the club and he was one of the local 
club’s delegation that attended last week's 
annual conference in Baltimore of the 34th 
district of Rotary International. Edward F, 
Guilford, of the Hamilton Watch Co., was 
an alternate delegate, 


home, and another 








Trade Gossip 


In 1923 there were 1,505,080 Mah Jongg 
sets exported from Shanghai, China. Prac- 
tically all of these came to the United 
States. Upon learning of this, the Towle 
Mfg. Co., Newburyport, Mass., made an 
extensive investigation, showing that Mah 
Jongg had taken a regular place among 
American games. The result is Towle is 
offering its Chinese Chippendale line of 
sandwich plates, bonbon dishes, cake dishes, 
ash trays, etc., which are appropriate for 
prizes and table appointments for the tea or 
luncheon which is almost universally served 
at Mah Jongg parties. Unique window and 
counter cards in color have been sent to the 


‘trade announcing the Chinese Chippendale 


line, and its connection with Mah Jongg, 
enabling the jeweler to make an interesting 
display. Practically every magazine is 
carrying articles on Mah Jongg functions, 
and all goods which have a Chinese at- 
mosphere are profiting. By taking advantage 
of this trend, the jeweler can draw into 
his store some of the great numbers of new 
enthusiasts who are taking up Mah Jongg. 
The Towle Chinese Chippendale line offers 
gifts that are most appropriate for the occa- 
sion. They are useful gifts that last, gifts 
which are actually used in connection with 
the game. 
* *x 

The Foremen’s Association of the Rhode 
Island Tool Co. held its monthly meeting re- 
cently at the Crown Hotel, Providence. 
Dinner was served at 5:30 o’clock and was 
followed by a short business meeting, after 
which Harold Taylor gave an_ interesting 
talk on the rudiments of radio, illustrating 
his remarks with special apparatus. After 
the discussion of the lecture all went to the 
Washington Bowling Alleys and held a bow!- 
ing tournament. Thirty-six members were 
present. 


The Art Craft Products Co., an Illinois 
corporation, is now located in its new home 
at Sycamore, IIl., on the outskirts of the city 
of Chicago. In the new location the concern 
has a large plant and has triple its former 
space. 
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ANNOUNCEMENT 


The Import Lines from all our factories are now 
complete. Buyers are urged to visit our showrooms 
as soon in the season as possible, to insure early 
delivery. 





assembled by 
Maddock & Miller 
= er a "dees of Stock 
of Merit | Meee KewVock Cary” 
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Our line of Worcester China excels any former collection 
ever offered. 


Come in and browse around even if you are not ready to buy. 





The variety of goods suitable for your gift department is 
the largest we have yet shown and their artistic and sales 
value beyond comparison. 
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Rare Old Irish Glass 








\ the Fine Art Society Galleries at Lon- 
don, England, there was on view a lovely 
exhibition of old Irish glass chiefly belong- 
¢ to the famous Graydon Stannus family 
dllection. The most prominent pieces 
among the beautiful glassware are two 4 
fet high ballroom lights of Waterford 
glass, almost 140 years old, and preserved 
in their original condition. A lovely sight 
is a table laden with a complete dessert 
service; enormous tall finger-bowls, shape- 
ly miniature wine glasses, and plates, and 
in the middle three table lights with pale 
green Dungannon drops, contrasting well 
with the whiteness of the rest. 

The finest things in the collection are the 
bowls, helmet and boat shaped; a Dublin 
punch bowl among them boasts of the heavy 
weight of nine pounds. Another big Dublin 
punch bowl of the early date of 1760, with 
2 glasses around and a spoon, ensconced 
ina stand of English lacquer work with 
igures in fine gold color. A magnificent 
Dublin chandelier more than 150 years old, 
which remains uncopied, is a prominent 
hin g in the room. Among the blown glass 
are te noticed the two decanters of 1770, ex- 
eptionally finely colored; two others of the 
same kind are in the Dublin Museum. From 
— specimens is worth mentioning a 
golden amher colored ballroom light and : 
dessert service of the same color, all pieces 
done entirely by hand. 





Mrs. Stannus has established a workshop 
" Peckham, having the aim to revive the 
hand. -made product, the specime ns of which 
we also exhibited with the old glass. It 
8 of interest to those who are not well 
ante with the Trish glass that the 
laracteristic that distinguishes it from all 
ry works in the same line is. the depth 
terns which is not to be found in 
. ish glassware. The Irish glass-makers 
he aterford especially were famous for 

ark grey-blue tone, the secret of which 
ie mel lost to all present glassmakers. 
the ted for its beautiful cutting. But 

More modern Irish glass is not dis- 


tinguished by th e 
is now white e peculiar deep color and 





C 
“ae Irish glass is heavy and of 
bared sort and does not break easily, 

ally the bigger pieces like bowls, 





decanters, big drops. And what is very 
interesting to call the attention to, is, that 
the Waterford glass sometimes has a 
“bloom” on its surface just like grapes 
covered with white dust when they are just 
plucked. Also the Irish glass is famous for 
the peculiar throb in its ring, especially in 

















Groupe No, 458—UvTILITy BAGS 
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the big pieces, just like the vibrations be- 
tween two notes; from here the expression: 
“The singing Waterford.” Speaking of the 
feel of the Irish glass the connoisseur notes 
that it gives a sense of soft warmth to the 
touch, 

The old Irish glass is very rare and in 
great Gemand, because it is very difficult to 
imitate; but nevertheless nine-tenths of the 
so-called Trish glass is of modern times. 


-We have no 


But knowing the little characteristics of the 
Irish glassware the connoisseur easily de- 
tects the ones which are not genuine. For 
instance, in some of the glass one can notice 
the tiny air bubbles, which are sometimes 
mistaken for sand specks but the latter never 
appear in the Irish glassware.—Pottery, 
Glass House Furnishings and Toys, 


Yes—But, if You Haven’t Done 
It, Do 


Ernest H. Bennett 





With apologies to the author of Bananas. 


ES—we have no “shelf-warmers,” 
We have no “shelf-warmers” 
We have goods oriental, 
And some occidental, 
And gifts that come a long way. 
We have fine glass and china, 
That came here on a liner, 
But—yes—we have no “shelf-warmers,” 
We have no “shelf-warmers”’ today. 


today ; 


Yes—we have no “shelf-warmers,” 

We have no “shelf-warmers” today; 
We cleaned out the dead wood, 

And “stickers” that weren’t good, 

We found that they didn’t pay. 

So come and look them over, 

Goods from New York or from Dover, 
Sut---yes--we have no “shelf-warmers,” 
We have no “shelf-warmers” today. 


“‘shelf-warmers,” 
today; 


Yes—we have no 
We have no “shelf-warmers” 
We sold all our dry rot, 
And put in a new lot, 

We only have good gifts today. 

We'll show you that we can do 

3etter than Tom, Dick or Andrew, 
And— we have no “shelf-warmers,” 
“shelf-warmers” today. 


yes, 


A booklet that closely approximates a sil- 
ver flask has just been put out by E. & J. 
Bass, 610 Broadway, New York city. The 
cover is of silver, exactly the shape of a 
pocket flask, and the interior is printed in 
silver, with a dense black background. The 
effect is both startling and attractive and 
shows great originality on the part of Mr. 
3randt, the advertising manager. 
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Pairpoint Electroliers 
Glass Hand Decorated Shades | 4. 


Rich in Color Metal Bases 











Furnished in the following finishes: 


Old Brass, Flemish, Antique, Bronze 
and Egyptian Brass 


P C3064—1 Lt. Base... .$4.10 
304744—1 Lt. Base. ... $4.50 Be a No. 438—8” Shade 
No. 895—8” Shade ’ “ 8h, 2 2s ‘a “ Stratford 
Papillion . Wa Complete 
Complete , 1414 inches to top of shade. 
15% inches to top of shade. 


PAIRPOINT LAMPS 
Are Always Why not order one of 
‘ é each at once and try 


PO SELLERS them out? You surely 
will want more next 


The prices are Qt Po, 
Our NET PRICES sarees Reskae Fall. 





D 3070—2 Lt. Base 
No. 472—Exeter Shade 
Complete 
D 3070—3 Lt. Base 
No. 472—Exeter Shade 
Complete 
22% inches to top of shade. 


Prices on Lamps do not include package charge. 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: 
NEW YORK MONTREAL SAN FRANCISCO 
43.47 W. 23rd St. Coristine Bldg., St. Nicholas St. Hammond Bldg. 
278 Post St. 
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scam lange ong useful gift item 
worthy of the consideration of the 
wit shop dealer is the artistic bag. For 
eneral utility bags have become quite in- 
fisensable and the market is flooded with 
te most delightfully attractive ones in the 
gayest colors and ornamentations. The ma- 


wrials used in the fashioning of many of 
these bags are homely indeed and it is amaz- 


and contour is always delightfully refreshing 
to look upon and will readily find a place in 
every home. The merchandise shown in 
Group No. 459 is illustrative of this interest- 
ing class of glassware. Charming in all its 
details and made in the many pieces used in 
the home, from the various styles and sizes 
in tumblers and frappé glasses to flower 
holders and candlesticks; in fact, everything 

















Group No, 459- 
ing that such charmingly attractive creations 
ae turned out. They are of homespun, bur- 
ap, oilcloth and sometimes in straw, worked 
in variegated worsted, painted and stenciled 
designs and appliqued flowers in a riot of 
‘lors and materials. They are handy for 
the porch, living room or to carry one’s 
‘wing over to the neighbor’s for an hour’s 
tat and a cup of tea, or for the children 
0 carry a little something to school, and in 
many other ways they prove handy and use- 
‘ul articles, and with their attractive designs 
make interesting merchandise for the gift 
op. Group No. 458 discloses a variety of 
these charming bags suitable for many uses. 
his season seems to be most opportune for 
a display of this merchandise, for with the 
ginning of the outdoor season, when many 


‘ork and play in the open, they are in great 
demand. 


* * * 


_ Phere are many requisites to the attrac- 

Wely and correctly set table and among 

them is crystalware. The styles are many, 
fom the plainest blown glass to the most 
« icately etched and finely engraved, gold 
and silver | banded and glass of many hues. 
ae the important question is not the 
“epee but whether or not the glass- 
ie i is artistic. Table crystal- 
in ed to every pocketbook and appro- 
i a ee may be found in 
merchandise ere is much medium-priced 
for the aver decidedly attractive and suitable 
med not be age home, which is proof that it 
"pind ge orga and expensive to find 
Simply which to shine to advantage. 
engraved glass of distinctive design 


TABLE CRYSTALWARE IN A VARIETY OF 


DESIGNS 


that could possibly be needed. It is desira- 
ble to have one’s glassware match, so by the 
display of a full line in one or two patterns, 
glassware sales are sure to increase. Your 
patrons viewing the complete sets are sure 
to desire additional items to complete their 
own. 
* *k x 

A riot of beautiful color is to be found in 
Japanese china. Its egg-shell thinness and 
many flower designs in striking combinations 
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stantial ware for the dinner service, there 
are sO many smaller services, such as tea, 
coffee and chocolate sets, dessert sets and 
innumerable odd pieces for which the house- 
wife finds many uses. A tea set in Nippon 
seems particularly desirable and attractive, 
adding charm to the tea table, and the very 
thinness of the cups makes the beverage seem 
more palatable. In Group No. 460 a few 
examples of this charming ware is illus- 
trated. Surely, no gift department is com- 
plete without a goodly display of china from 
the “Land of the Rising Sun,” and the dealer 
who overlooks this merchandise is sure to 
miss a good profit. 
* * cd 

Distinctive metal lamp bases of excellent 
finish and beauty of detail are shown in 
Group No. 461. One, Egyptian in character, 
of unique contour and of sitaple decorations, 
is most pleasing and lends itself charmingly 
to the colorful shade. The other, with fig- 
with graceful draperies 
resting against a Corinthian column, is suf- 
ficiently beautiful to grace the most attrac- 
tively appointed home. These objects are 
of a bronze composition, variously finished. 
The artistic beauty of the “Lady of the Lily” 
is most entrancing, with the lovely form 
emerging from the flower forming a part of 
its purity and loveliness. Such objéts d'art 
are charming for home decoration. The 
dealer should not overlook such merchandise. 
for such things appeal strongly to many and 
are excellent gift merchandise. With a 
charming background, such as the room il- 
lustrated, with its simple but effective fur- 
nishings, any one of these objects would be 
in harmonious accord. 

* * * 

Console sets of glass are very popular. 
They are effective and in many instances are 
inexpensive. The set shown in Group No. 
462, consisting of center bowl and candle- 
sticks, is of two-color fluted glass. This 
particular item is sure to enjoy a deserving 
amount of popularity. The bowl is 10 inches 
in diameter and the candlesticks eight and 
one-quarter inches high. Colors used in this 
set are orange, canary, blue and green. The 
depth of the bowl enables it to hold a gen- 
erous amount of fruit, or if used for cut 




















Group No, 460 


of shades makes it most alluring. It is one 
of the big items that make the Orienta! shops 
so interesting. Invariably a crowd will be 
found looking at a window in which this 
ware is displayed. They are lavish in their 
gold decorations, too, and it is usually ap- 
plied in most unique and original designs. 
Even in the solid colors, Nippon china is 
lovely to behold. If one prefers more sub- 


JAPANESE CHINAWARE 


FOR THE GIFT DEPARTMENT 


flowers will hold sufficient water to keep 
them fresh. This flutted pattern is a wel- 
come change from the smooth, round sur- 
faces and one sure to prove attractive to 
those looking for something a little “dif- 
ferent.’ The beautiful service plates at the 
top of group are worthy of most regal set- 
ting. They are of china, with real gold en- 
crustations in both white and yellow gold. 
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BAK 


DE MARK REG U, S. PAT OFF 


ELITE 


THE MATERIAL OF A THOUSAND USES 


( 
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Novel but Inexpensive Jewelry 


BAKELITE 


is the registered trade mark for a 
material made under U. S. and 
foreign patents owned by Bakelite 
Corporation. 

Alllicensed manufacturers attach 
to their products a tag bearingthe 
trade mark ‘‘BAKELITE’’ 


We will vigorously enforce our 
rights against all infringers. 


Bakelite, a standardized product of the modern 
laboratory, places within reach of the jewelry designer 
unequalled possibilities for the creation of jewelry 
novelties of exceptional beauty. 


Mere photographs cannot do justice to the irridescent 
brilliance of Bakelite Jewelry. The sparkle—the glow 
—the richness of coloring—the warmth of Bakelite 
Jewelry can only be appreciated by seeing the material 
itself. 


Moreover, Bakelite combines great strength and light 
weight—is acid resistant—impervious to moisture— 
and is easily workable. 


Inspection of Bakelite samples will instantly impress 
any jeweler or dealer with its sales possibilities. We 
will gladly show samples to those interested. 


Send for our Booklet W. 


BAKELITE CORPORATION 


247 Park Avenue, New York, N. Y. 
Chicago Office: 636 West 22nd Street 


OLDE GLO OPEN ORR OPFOR 











BAKELITE 
Condensite 
REDMANOL 


are the registered 
Trade Marks for the 
Phenol Resin Products 
manufactured under 
patents owned by 


BAKELITE 
CORPORATION 
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The patterns are all beautiful, with the en- 
tire ange of the plate in the gold design, 
and on some of the more elaborate ones the 
pattern comes well down, almost to the very 
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play should be general with a preponderance 
of “little things” in eviderice for just “The 
remembrance.” However they must be 
“snappy” and appropriate. This is a big op- 
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Group No, 461—DISTINCTIVE METAL LAMP BASES FOR HOME DECORATION AND USE 
(See text on page 117) 


center of the plate, a charming requisite for 
the handsomely appointed table. 


* * * 


Items combining crystal and sterling silver 
are especially decorative and worthy of the 
highest praise. The particular pieces illus- 
trated in Group No. 463 are noteworthy for 
their beauty of design and artistic workman- 
ship. Of their kind, they represent all that 
is most desirable and attractive. The crystal 
itself is the finest, with a perfection in cut- 
ting and engraving and silver trimmings and 
embellishments wrought in the most beauti- 
ful of patterns. The console set comprising 
acenter bowl and a pair of candlesticks is 
most distinctive in its combination of the 
Precious metal and the pure sparkling crys- 
tal, The end dishes, suitable for bon-bons 
or relishes, are equally attractive with their 
ww Wrought silver frames and attrac- 

) engraved inset. These goods are by 
a inexpensive, but they represent the 
tty perfection in this art and are well 
worth all that they cost. 


— 


Catering to Special Events 
THE many Holidays and celebrations oc- 
the frig in the near future must impress 
sreseratio, sq necessity of immediate 
oo. mn for these most important events. 
aad ore ent calls for some specific action 
irst ko wean a the part of the dealer. 
and porn, aster, Eliminating Christmas 
Sates ty birthdays, it is the most im- 

Sift-giving day of the year. In 
Preparation for this oecasion the gift dis- 








portunity for increased sales, so make the 
most of it, 

After Easter comes the long season of 
weddings with its more elaborate prepara- 
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able to this auspicious occasion. It is one 
of the most timely occasions for the display 
of glassware and china of all kinds. If your 
stock is running low on these particular 
items now is the time to replenish, Make 
your selection of new merchandise early, 
including as large a variety as possible. 
Aside from china, glassware and silver, both 
sterling and plated, there are other items of 
appropriate significance. Lamps, clocks, 
decorative pottery, metalware such as 
brasses, wrought iron and copper of which 
a myriad of interesting objects are made, 
both utilitarian and ornamental. Then, too, 
we must not forget pictures and mirrors— 
excellent wedding gift items. 

Next in importance are the days of con- 
firmation and graduation, at which time we 
must think what to give the younger girls 
and boys, now that the marriageable sister 
has been so magnificently disposed of. There 
are many charming little gifts, not too ex- 
pensive, which the average girl adores, only 
sometimes their mothers, relatives and 
friends, wonder just what these very exact- 
ing maidens do want and would like. The 
boys are even more difficult, for at this age 
they are not interested in childish playthings. 
A window of suitable gifts for girls and 
boys reaching this particular stage of their 
lives would be most advantageous, helping 
the givers and providing opportunity for the 
hopeful. recipients to make suggestions to 
their parents. A display of this kind also 
encourages the giving of gifts to these young 
people, who, after all, deserve a_ little 
recognition for their accomplishments. 














A. R. VonDette, a well known jeweler of 
Bennington, Vt., has the sympathy of his 
many friends throughout the industry owing 
to the death of his wife, Lillian Halsted 
VonDette, who passed away March 14 after 
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Group No, 462—GLASS CONSOLE SETS ARE NOW POPULAR 


(See text on page 117) 


tion for the sale of expensive merchandise, 
giving the jeweler an opportunity of bringing 
his silver into a conspicuous foreground, well 
surrounded by other gift merchandise suit- 


a long illness. Mrs. VonDette was a native 
of Concord, O., and was 50 years old. She 
was prominent in church and club work in 
Bennington. 


THE JEWELERS’ CIRCULAR 





























HAWKES GLASS 
7% 


HAWKES 


April 9, 1924, 


A New Gift Piece with a Wide Appeal 


These Holy Water Containers will sell the whole 
year round as birthday gifts if you keep them on 
display. Especially appropriate for confirmation 
and graduation presents, too. 


Order a few today and notice what enthusiasm they 
kindle among gift buyers. You can re-order as 
you sell. Like all the rest of the Hawkes line, 
these Holy Water Containers give you a profit 
larger than that you make on most of the mer- 
chandise you sell. 


T. G. HAWKES & CO. 


Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 


No. 3911 Holy Water Container with copper wheel engraving. 
Sterling silver sprinkler top. Height, five inches. Price $2.50. 
° 


Cut Crystal 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled 8 
Auto vant 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 














—————————— 





aameanaa 
a 
iJ J 























Glaenzer Trading Corporation 


33-39 W. 34th Street 
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SOCIETE GLAENZER 


PARIS — 
Boul’d de Strasbourg 








Illustrating Some New Additions to Our Gift aap Line 


French Bronze Gilt Boxes 


Bronze Gilt Elephant 


Wood Lining for Cigarettes Incense Burner, Marble Base 


Beveled Hand Mirrors 


Marble and Bronze Ashtrays 








Round Table with 
Painted Landscape 





Novelty Dresden 
Lamp, Beaded Glass 








Shade 





INSPECTION 
INVITED 
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Amber, Bakelite and Celluloid—Can You Tell Them Apart? 





Written Expressly for the Jewelers’ Circular by Prof. Frank B. Wade 

















INCE before the days of old “Toot and 
come in” as the British call him, amber 
has been cherished as an ornamental ma- 
terial. “Elektron” the Greeks called it and 
our modern word electricity is derived from 
it because of its property of becoming 
charged with negative electricity by friction. 
More recently the scientists have christened 
the ultimate atoms of electricity “electrons” 
from this same root. We are all familiar 
with the probable origin of amber. The 
imprisoned insects so often found in it and 
the accompanying woody coal in the amber 
mines suggest that it is a fossil resin from 
some prehistoric tree similar to our pine. 
Of beautiful color and clearness, light in 
weight, yet brilliant, soft and easily worked, 
yet very durable, amber has until our own 


case is to search for distinctive properties 
and a brief study of the properties of the 
three materials was made. While this little 
research did not yield anything that the 
public could well use, a brief account of 
some of the properties will be of interest, 
chiefly because of the wonderfully close re- 
semblance that is revealed between the three 
rivals, 

As was said above, amber is remarkably 
light for such a brilliant stuff. Most dense 
materials are brilliant while light ones are 
dull, diamond being a rare exception and 
having abnormal brilliancy for its density. 
Indeed Brewster is said to have inferred 


that diamond was of organic origin because 
it resembled amber in this respect of high 
brilliancy 


refractive index and for its 

















Group No. 463—STERLING SILVER MOUNTED CRYSTALWARE 
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period been without a rival in its field, which 
lor the jeweler, is that of the bead necklace. 
The restless chemist however has been at 
work with such success that we now have 
artificial products that not only equal amber 
but really excel it. Celluloid first appeared 
and irom: it were made beads of fine ap- 
arance and of properties so closely like 
those of amber that it was not easy for the 
layman to distinguish between the two. 
Now we have the more recent synthetic 
tein, Bakelite, which is an even more 
lormidable rival of amber. Indeed it ex- 
ceeds it in nearly every particular and espe- 
cially in,its richness of color and brilliancy 

and In its perfection, 
_ 30 nearly do amber, Bakelite and cellu- 
yd resemble each other that there has come 
ae some need for simple means of dis- 
nNguishing them so that the jewelry trade 
my) make no unfortunate errors, Of course 
i the origina] tags which accompany every 
senune piece of Bakelite jewelry are kept 
attached there no mistake, but this 
» hot always done and at the holiday season 
a imter the author found, on the same 
st ack at a competent jobber’, neck 
Bakelite st ae = three varieties, amber, 
hc sda sgell eluloid, and no man in the 
Mines netsh them. This incident 
simple test ion it might be well to seek 
5 tat anyone could use to tell the 


th 
ME substance : ‘ : 
t substances apart and this article is 

€ result, 


Naturally. the 


~7) 99 1 
Can de 


first thing to do in such a 


on 
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weight. A test of the density of Bakelite 
was made and it was found to be approxi- 
mately 1.32 times as heavy as water. Amber 
averages about 1.10 and celluloid is usually 
of about 1.37 in specific gravity. The three 
materials are thus substantially similar in 
density, all are but a fraction heavier than 
water and without an accurate specific 
gravity determination there is no chance for 
distinguishing them by their specific weight. 

A determination of the refractive index 
(technically a trigonometrical statement of 


the degree to which the material causes 
light to slow down and deviate from a 


straight line when passing through the ma- 
terial) gave a result of approximately 1.58 


for Bakelite. Amber has an index of 1.54 
according to G. F,. Herbert-Smith, of the 
British Museum of Natural History, and 


celluloid has a similar refractive index so 
that we have no ready means of telling our 
substances apart by this property unless an 
accurate determination is made by an expert. 

The hardness amber is listed 2% 
on Mohs scale and Bakelite is of approxi- 
mately similar hardness, in fact when rubbed 
on each other there is scarcely any dis- 
tinguishable difference. Celluloid is of sub- 
stantially similar hardness so again we are 
without results. 

On heating the materials we come upon 
some marked differences but one would not 
like to take chances with a fine strand of 
beads in this way. Amber softens at about 
302 degrees Fahrenheit and melts at about 


of as 
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482 degrees F., decomposirig at the same 
time and giving off white fumes that have 
a pungent aromatic odor, 

Celluloid, as’ the funny papers so well 
recognize, after softening with a moderate 
degree of ‘heat, suddenly flashes with almost 
explosive vigor, as it is made from a type 
of guncotton mixed with gum camphor. 
The policeman with “the celluloid collar and 
the lighted cigar found that the two did not 
mix well. The collar “went off” “seemingly 
in a minute” as the deacon in David Harem 
said, when he put the damp powder to dry 
under the stove and stopped to see how’ it 
was coming along, just as it went off. 

Bakelite does not soften with heat’ nor 
does it kindle. Amber will burn above its 
melting point, but quietly and slowly. 

Amber and celluloid will dissolve in alco- 
hol but Bakelite is insoluble. However, one 
does not like to gum up his pretty beads ‘in 
testing them, 

The natural imperfections of amber, if 
present, give an immediate clue to its 
identity but the choicest amber is that which 
is most perfect so this test does not always 
apply. 

There is, however, one property . which 
gives us a rather simple test and which will 
not materially deface one’s beads. Using a 
sharp, penknife shave off a. tiny shaving 
along one of the sharp edges where two 
faces meet. If you have to do with cellu- 
loid your shaving will curl up beautifully 
into a small tight spiral of considerable 
toughness, as celluloid is more plastic than 
the other materials and of high elasticity. 

Applied to Bakelite we get a curling 
shaving also but it is more prone to crumble 
at a touch. It lacks the elasticity of the 
celiuloid shaving, 

Amber crumbles as the knife passes along 
the edge. It is more brittle than either of 
the other materials. So tiny is the shaving 
taken off by the knife that there will result 
no defacement of the bead that can be seen 
by the naked eye and with a little practice 
one can be sure of his material if he will 
combine this test with the following one. 

“Your nose knows” is: a saying made 
familiar by national advertising. This is as 
true in regard to amber, Bakelite and cellu- 
loid as it is in regard to tobacco. Although 
as we ordinarily think of such things all 
three materials are ddorless, yet on rubbir.2 
each of them vigorously on, say, a woolen 
cloth you will find that not only will all 
three substances become electric and readily 
pick up bits of paper but each will develop 
a distinctive smell. First rub actively, then 
smell immediately. If you haven’t a head 
cold the celluloid will smell of gum camphor 
which was used in making it. 

Thus the celluloid still has camphor traits 
but it takes heat to bring them out. Simi- 
larly the Bakelite, which is made from 
carbolic acid (phenol) and formaldehyde, 
will give off a faint smell of the carbolic 
acid on being vigorously rubbed. If kept 
for a time in a tight box with cotton the 
latter will smell of carbolic acid on opening 
the box. Amber, too, is slightly odoriferous 
when rubbed, giving forth a_ pleasing 
aromatic odor of a resinous sort. By try- 
ing these three materials a few titges in 
this way one can soon learn to distifguish 
them. The rubbing doesn’t hurt the Object, 
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Hand Made Parian China | 


The whole world knows of Ireland’s supremacy in linens and laces, but few are 
familiar with her incomparable Belleek China. An exquisite production in most 
attractive articles, as illustrated. 


Stock Here in New York for Immediate Delivery. 


WM. S. PITCAIRN CORPORATION 


104 Fifth Avenue, New York City 
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For Your Discriminating Trade 
HERE’S a little touch of 


"Something different" about 
this wine set that will appeal to 
your better class of trade. Deco- 
ration is attractive in form, the 
glasses are delicately balanced, 
and together with the tray, form 
a most harmonious combina- 
tion. Glass is crystal clear with 
24 kt. gold incrustation on all 
pieces. Will retail at a profit 
for $15.00. 


GEORGE R. WEST and SONS 
JEANNETTE, PENNA. _ att 
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NEW YORK—Herbert & Neuwirth Co., 25 West 23rd Street 
CHICAGO—Kelly & Reasner, 17 North Wabash Avenue 


Per manent Pittsburgh Exhibit BOSTON —Murt S. Wallace, 157 Summer Street 
BALTIMORE—Howard S. Bokee, 122 West Baltimore Street 
ng 











GEORGE R. WEST SALES COMPANY DALLAS—Fred Kline, 15114 Commerce Street — 
ATLANTA-—Southern Gift Market, 411 Austelle Building 


- Glass and Pottery Building, 954 Liberty Avenue LOS ANGELES—Henry C. Hubley, 402 Hybernian Sioa Sf 
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These Selling Ideas Help Gift Department Business 
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LUE Monday Blues.” Special displays 

and sales on Mondays of all blue arti- 
des in the department. “Blues that are 
guaranteed to make Blue Monday look 
rosy.” 

“Rainbow Days” for wet weather. Arti- 
des of the most striking colors .in the de- 
partment arranged to look like a rainbow. 

Red Tag special days with large red tags 
indicating articles which are being offered 
at special prices. 

Special showings of red and pink articles 
during gloomy weather with the showings 
gecially advertised as being cheer-up prop- 
sitions for people who are depressed by the 
weather. 

Special showings of 10 or 12 articles spe- 
dally suitable for use in a living room with 
these articles all being in a harmonious color 
scheme, Advertising for this event to be 
directed primarily to new home owners and 
geople who are remodeling old homes and 
who want homes to be harmoniously up-to- 
date and cheerful. 

Garden colors and shades played up in 
articles designed for use on Summer porches. 

Special displays of articles of striking 
colors against silk or velvet backgrounds 
which make the colors especially distinctive. 

Special displays in the gift department of 
strikingly colored articles as arranged by 
leading artists of the city—the art instructor 
in the high school, the leading local china 
painter, and so on. 

Special Stunts for Articles 
Connection with Games 

Special display of Mah Jongg sets, the 
ets being gradated from left to right ac- 
cording to price with the highest priced sets 
being shown at the left, and with Mah Jongg 
score pads displayed attractively behind each 
set. 

Group display of Mah Jongg and card 
fatty favors, one group containing favors 
suitable for girls of the ‘teen age, another 
containing favors suitable for adult after- 
noon feminine parties, and another set con- 
‘aning favors suitable for evening parties 
where there are men present. Behind each 
display there should be a card telling all 
about the favors in that particular display 
and this whole thing should be advertised 
a being another service rendered by the 
‘tore in helping hostesses entertain. 

Special display of all score pads and 
markers carried by the department, this be- 
= staged in connection with special adver- 
“sing urging all people who are interested 
m games or who do any great amount of 
‘ntertaining to lay in a complete stock of 
“core pads, etc., for all the modern games 
and thus be ready for any occasion. To help 
along the sales an entire set containing 
"ot pads for five hundred, Mah Jongg, 
,__ 8 etc., could be offered at a lump sum 
“wer than the cost of the articles when 
Parchased separately, 

Pt meri at the gift department 
t Moh —s ~~ the highest counts 
alormatinn ~ made by local people, this 

eing secured from the depart- 


Used in 


ment’s patrons i i 
tioned in , and this placard being men- 


the department’s advertising and 


folk being urged to come into the store 
and see what the highest scores are. 

Special placard at the gift department giv- 
ing information relating to the percentage 
of Mah Jongg sets sold by the department 
compared with cards used in bridge and 
other games, this information being designed 
to show that bridge is by no means dying 
out in popularity locally. - 


Attracting Business by Making the Depart- 
ment Render More Services to Patrons 


Mah Jongg lessons free of charge for 
anyone who desires them, whether the per- 
sons instructed buy anything of the store 
or not. 

Special bridge lessons for such people as 
may desire them. 

Advising with people regarding gifts, fa- 
vors, etc., without incurring any obligation 
on the part of people securing the advice. 

Special instruction in decorating homes, 
etc., in preparation for entertainments. 

Advising with hostesses regarding novel 
ways of entertaining, unique methods of 
presenting favors, making all guests enjoy 
themselves, etc. 

Viewing interior decoration schemes and 
suggesting the proper articles to buy for 
living rooms, etc., in order to harmonize 
perfectly with such decorations. 

Aiding people in finding out what the 
folk to whom they wish to present gifts, 
would like. 

Flower arrangement lessons for anyone 
who is at all interested without any obliga- 
tion being incurred. 

Special confidential advice to all men who 
are puzzled as to what sort of a gift to 
give some girl or woman. 

Special confidential advice to all women 
who are puzzled as to what to give to some 
man. 

Keeping of records at the store of articles 
purchased at the department by friends for 
presentation to a bridal couple and thus 
making it certain that other people buying 
articles for the couple will not send duplicate 
eifts from the department, 

Special advice for relatives or friends who 
are contemplating the sending of gifts to 
college students, this advice giving the very 
latest and most accurate information as to 
what things are being particularly favored 
by such students. 


Advertising that Builds Business 


News in the advertising regarding the 
articles which are selling most strongly at 
the department, new goods received by the 
department and times when the new goods 
will be placed on sale. 

News about the most interesting custom- 
ers and most interesting sales at the de- 
partment. 

News about new arrangements of the 
goods at the department and additions of 
new lines of goods. 

Special group offerings of goods at prices 
which are less than the cost of the articles 
when purchased separately. For instance, 
offering a group of five or six articles es- 
pecially designed for dining room use at a 
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price considerably less than the cost of the 
articles when purchased separately. Offer- 
ing a group of five or six articles which 
have: an especial appeal to men at a price 
which is much less than the cost of the arti- 
cles when bought one by one. Offering a 
group of five or six articles having an es- 
pecial appeal to girls of the ‘teen age at a 
low price and so on. 

Making special offers on special colors 
for certain occasions. For instance, offer- 
ing a group of all red articles at a specially 
attractive price. Or a group of blue articles 
and so on. 

Suggesting the many different ways in 
which some of the articles offered for sale 
at the department can be used. For in- 
stance, a bowl might be used as a calling 
card receiver, as an ash tray in a man’s den, 
as a flower holder and so. 

Giving the number of different articles 
offered by the department and showing how 
much greater a variety of goods is carried 
by the establishment than can be found any- 
where else in the territory. 

Featuring special offerings for set prices. 
For instance, offering various groups of 
different articles which can be purcli-: .| 
for $5, or for $10 as the case might be. 

Featuring special offerings of china ‘irt:- 
cles, or of silver articles, or of ivory articles 
or of wood articles and putting special prices 
on such offerings on the days when they are 
offered. 

All of these sales stunts can be made to 
build business and profit for the live wire 
jewelry store gift department—F. H. W. 


Amber, Bakelite and Celluloid 
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in fact it may add to its polish, and there 
is no longer any risk of selling one of these 
materials or buying one for the other. Each 
is a worthy material in itself if sold for 
what it is) The Bakelite, too, can be had in 
other colors, notably emerald or jade green, 
sapphire blue and ruby red as well as in 
mottled or mixed effects. In spite of its 
formidable chemical name, “polymerized 
oxybenzyl methylene glycol anhydride” it is 
coming tc be extensively used in necklaces 
of beads and other ornamental objects and 
like the scientific ruby, it brings to the 
multitude something that has always been 
desired but that was unattainable until man 
by his ingenuity beat nature at her own 
game, and produced this amber-like sub- 
stance in quantity at a moderate price. 

The jewelry trade should then be pre- 
pared to take advantage of the opportunity 
thus presented and at the same time should 
be able to differentiate these very similar 
materials either for their own protection or 
in answer to requests from customers. 
Therefore rub and smell if the little shaving 
leaves you in doubt. 








County Judge Benjamin Baker declared 
a mistrial in the suit of Jacob Galinsky, a 
3inghamton, N. Y., jeweler, against Ellis 
Bros, & Joseph for $116 for jewelry. The 
defendants denied they had received the 
merchandise and had a counter-claim for 
$108 for merchandise. The case was finally 
put over the term. 
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1924 DEMAND CONTINUES STRONG 1924, 


for “Holland Ware” Dutch Silver Mats 


8 inch Round Mat 
6 inch Round Mat 
3% inch Round Coaster 














6 inch Square Mat 





31% inch Square Coaster 


8% x 12 in. Oval Mat 
6% x 10 in. Oval Mat 


ny 


ALL SIZES 
COMPLETE LINE 
No. 1230 6” Round Mat No. 


Your customers, your sales, your profits will all increase when Our mats are all made from flexible metal, embossed, heavily 
displaying “Holland Ware” line of mats. Quick turnover. silver plated over nickel, oxidized and lacquered, guaranteed 
Jewelers featuring our complete line are reordering fast. The never to tarnish. The new heavy brown felt back protects 
illustrations show two of the seven beautiful designs for 1924. the table surface from hot dishes. Beautiful and decorative. 


Display Room: 200 Fifth Avenue, New York, Room 508 


Do not delay! Now is the time to write for samples, prices 
and 1924 catalog illustrating 150 styles of our famous ‘Holland 
Ware™ Silver Novelties. 


M. W. CARR & CO.,, Inc. “sss West Somerville, Mass. 


Pacific Coast Representatives: Sunderland & Miller, Inc., 607 Sun Bldg., Los Angeles, Cal. 























Good Gift Goods 
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T the new Hall House will be found 
an unusually interesting collection 
ae of Foreign Wares and Domestic 
mame Products especially chosen for their 
adaptability to the clientele of Jewelers. 











Highest Grade Decorated China and Glassware 


Specially selected assortments, 
$25.00, $50.00, $75.00 or $100.00 
for Jewelers. Write for particulars. 

Largest line of fine Decorated Glass and China in the United States. 
Encrusted imported Dinner Sets or open stock. We stand pat on 
“BONITA QUALITY” and reputation. So do our customers. F Ww 
Only 22 Kt. White and Yellow Gold and Ideal goods for Jewelers’ OREIGN ARES 
Gift Department. BoRGHESE PRopucTions HaALtt BRass 


HAEGER POTTERY HALL SHop PropuctTs 


Bonita Art Glass Co. 
wa ical: W. ~- ° CHARLES HALL, Inc. 


SAMPLE ROOMS: 3 East 40" Street, NewYorkCity 


Cox & Company, 120 5th Ave., New York, N. Y. 

J. M. Irving, Equitable Bldg., St. Louis, Mo. ; Weans~Serindicld. Macs 
B. B. Hill, Chicago and West. Z P ‘J 

Cobel & West, South. 
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That this department shall prove mutually bene- 
it is desirable that the mem- 
bers of the trade generally communicate with THE 
regarding any 
device or plan which they are utilizing in con- 
néction with their busiazess. 


advantageous 
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Six Ways to Increase the Rate of Turnover 





By E. M. Sxinner, in Magazine of Business 
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HREE of our dealers came in at the 

same hour one day last week to talk 
over with me the facts and figures of their 
businesses. [t was a tremendously busy 
week for everyone in our line. Thousands 
of merchants were in Chicago tor a conven- 
tion and they came to my desk at the rate 
of 20 or 30 a day. 

I invited these three men to come inside 
and sit down together that we might get 
over more ground in less time. Their stores 
are in different parts of the country and in 
no sense competitive. So they agreed to 
speak right out in meeting, and to hold in 
confidence any intimate which the 
others might disclose. 

“How much business do you do, and what 
is your maximum stock?” I asked one of 
them, Dealer A. 

“We sell $70,000 a vear,” he answered, 
“on a stock of $40,000 (at cost) at the be- 
ginning of the season.” 

“That’s way too much stock,” interrupted 
Dealer B. “We sell $75,000 a year on a 
maximum stock of $10,000 at cost.” 

lf I had told Dealer A that any merchant 
in our line could do that, he probably would 
not have told me pcan that I was crazy. 
It is a safe bet, however, what he would 
have thought. In fact, I never in the world 
should have dared make so radical a state- 
ment—on the same grounds as those of the 
successful New York sales manager who 
used to write his folks back in the Ozarks 
that he was actually drawing a salary of $25 
a week. He knew that it he told them the 
eal figure, they would rest assured that he 
had developed into a first-class liar! 

But to return to our informal conference: 
When Dealer A had partially recovered from 
the shock, we questions of 


tacts 


be gan asking 


Dealer B. And A quickly obtained a num- 
her of useful ideas which he declared would 
soon be operating in his store to speed up 
his rate of turnover. 


What is the difference between A’s busi- 
ness and B's? In profits alone—and most of 
US are in business principally to make money 
—the difference is illuminating. B has been 
in business for seven years. He started with 
perhaps $5,000 and his store today is rated 





as $50,000 Good.” B makes $10,000 a year 
clear—and takes it out in cash! 

A, on the other hand, has been in business 
for about 25 years. He is rated “between 
$10,000 and $15,000, Fair.” He does not 
make anywhere near $10,000 a year—and 
even if he did, he would never manage to 
take it out in cash. Instead, he would tie up 
most of it in stock. 

As the discussion continued, A told us that 
he kept four salesmen besides himself to 
wait on trade. Then Dealer C spoke up. 
“T sell $5,000 a year more than Mr. A,” he 
explained, “but I get along comfortably with 
two salesmen besides myself. I wouldn't 
know what to do with four of them.” 

Perhaps all this gives the impression that 
A is incompetent, that he manages his busi- 
ness so poorly that he is likely to fail soon 
unless he bucks up in many respects. But 
this is not true. His store makes him a liv- 
ing, even though it is not so large a living 
as it should be. And while he has altogether 
too much of his capital tied up in slow- 
moving merchandise, he is solvent. His 
business comes a great deal closer to the 
average than does B’s with its five turn- 
overs a year, or C’s with only two salesmen 
helping him dispose of $75,000 worth of 
men’s clothing and furnishings. 

Perhaps A could get along with only two 
salesmen, instead of four. But I feel sure 
that no merchant, however competent, could 
turn a stock five times a year in A’s store. 
It is in a small community, remote from 
sources of supply, with a varied public to 
serve. Three turns a year in that store 
would be a triumph of good merchandising, 
and two turns quite acceptable. 

A slow rate of turnover in retail stores 
comes, almost invariably, from stocking too 
much merchandise. And I have frequently 
said—though my statement is based on im- 
pression rather than on anv specific investi- 
gation—that 80 per cent. of all retail stores 
dealing in men’s goods are overstocked all 
of the time. Probably the figure is not far 
off in any line of trade. 

Most of this can be laid to the general 
tendency to add lines which prove to be 
slow-moving. It is astonishing, for instance, 


how large a stock of walking sticks may be 
found in many stores in small towns—towns 
where anyone physically fit who appears 
carrying a cane is jeered by his friends. In 
many larger communities, of course, walking 
sticks are in steady demand. In most small 
towns, they are not. 

I have no quarrel with walking sticks or 
with any particular class of merchandise. 
What I am getting at is the inadvisability 
of any merchant buying merchandise which 
he cannot quickly and profitably reconvert 
into cash, 

The fault is not confined, however, to 
merchants who purchase intrinsically slow- 
moving lines. Many a merchant increases 
his investment, slows down his rate of turn- 
over, and cuts into his profits simply because 
he cannot resist the lure of attractive new 
goods. He buys new stock, when his really 
pressing need is to dispose of what he al- 
ready has. 

In dealing with the credit and collection 
problems which arise among our customers, 
I frequently find that this is the reason why 
some merchant has fallen behind with his 
payments. And when this happens, I often 
suggest that he make up his mind not even 
to look at new lines—whether ours or other 
houses’—as long as he has too much mer- 
chandise on hand. 

“A salesman’s job is to sell goods,” I tell 
such a merchant. “He cannot be expected 
to refrain from doing his utmost to sell you, 
if he thinks the credit department will pass 
your order. This is unfortunate, but it is 
true. 

“It is up to you—and to nobody else—to 
see to it that you do not buy. When you 
overbuy or buy unwisely it is your money 
that you are losing, it is your business that 
you are perhaps jeopardizing. When you 
have as much merchandise as you can dis- 
pose of profitably during the season, use your 
backbone and refuse to overbuy.” 


“WHAT MOST MERCHANTS NEED TO SPEED UP 
RATE OF TURNOVER” 

I wish that every merchant could keep 

something of this sort displayed where he 

would have to see it whenever he interviews 
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The Professional Timekeeper 





O SHOW a profit in January and 

August, as well as in December and 
June, is a goal every progressive jeweler 
tries to gain. 


ee 
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Foremost among dealers striving for con- 
sistent monthly profits are those who 
feature Elgin Watches. The regular year 
‘round call for Elgin Watches means 
regular profits when profits are most 
needed. 
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Elgin Watches are the fastest selling 
watches any jeweler can put in stock. 


Display and advertise Elgin Watches and 
your profits will be consistent, month 
after month, throughout the year. 
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Repair parts for every Elgin Watch 


ever made are always obtainable from stock. 
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ELGIN NATIONAL WATCH CoO. 
ELGIN + U.S.A. 
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On or about May rst our New York 
office will be moved from its present 
location to 20 West 47th Street. 


er, 
a a ‘ 
——S 
= em! 
— “ ; 
—_ - — 
we 


=F 


3S 














ow -*-< Se we 
CHS 







































































April 9, 1924. THE JEWELERS’ CIRCULAR 12y 











‘ gradually reduce that. At the end of the laid down by the figures. And knowing the 
torekeeping Department. —— senea 8 
season you will have this stock reduced to distinction between financial turnover will be q 
== = at least $4,000. By that time you will, you of little use to the average merchant. If the : 
salesmen. — While it would not serve as a_ see, have paid for all of your merchandise. merchandise turns sufficiently fast, the rate : 
deterrent from buying an adequate stock of Of course, any improvement you make by of financial turnover just about takes care of d 
goods, it should help the merchant keep in selling more than you plan to, or turning _ itself. } 
mind that what he buys he must either resell your stock faster than twice a year, will put It all comes back to this: You cannot 
or give away. 
What most merchants need to speed up : 
rate of turnover is just plain common sense : 
of this kind. They do not need, as a class, i 
helps of the complicated sort. ! 
Every now and then someone comes along Grocery Stores i 
th a Cc 2te—2 complicated—set of 
with a complete—and congo aga gi Department Stores 5 pote 4 
blank forms and directions which, if main- . 
} t | 
tained, are guaranteed to reduce the mer- Drug Stores ee 2.3 od H 
chants control of his business to such exact- : | “ : 
v r tores Se ccatenedl Be 
ness that he cannot go wrong. Or someone Hardware Stores 2.1 i 
else is sure that, once the merchant learns Shoe Stores £7 f 
the difference between financial turnover and { 
merchandise turnover, his major troubles Jewelry Stores 08 | i i 
will be at an end. Bence 5s Pn TE TOMES TO OE Sas 
The ordinary retail merchant—and by that, rae reer ees ca eo 
in our line, we mean the fellow who sells Grocery Stores (1922) | Shoe Stores (1922 | 
anywhere from $200,000 a year down to Rate of 
ean -annot be interested in either a com- Vohime Turnover 
$40,000—cannot be interested in eithe Volume Turnover eS 
plicated system or a fine distinction. And (gee then 3000 Less than 30,000 ace | 
big merchants, who sell anywhere from eas tats 30, n ‘ 30,000---49,000 
$200,000 to $100,000,000 apiece, have both 30,000 49,000 ; sito oe. c0s 1 
the experience and the organization to work 50,000 --99,000 ; 0, ; 
out, to fit their precise situation, anything of 100,000-— 149,000 ; 100,000--249,000 8 | 
the sort which is likely to pay them a profit. $50,000 and aver 250,000 and over i 
The big fellow is glad of suggestions as to ES OED OP ee a sas eee : i 
policy; but he usually wants to work out his poe rere ann tt | etter ttn ite , 
methods for himself. Department Stores (1922) Jewelry Stores (1922) i 
Above all else, a merchant needs the sig- Rate of | ; Rate of | ; 
nificant facts and figures if he is to merchan- Velume Turnover | Volume Turnover 
dise for a fast rate of turnover. And this Less than 250,000 2. || Lags than 20,000 0.5 
is not a difficult task. I know of no better i} 
starting point for this than a question that 250,000- 498,000 ee 
comes up to me at least once a week. es 20,009 --49,000 
“How much money will it take for me to 500,000 -992,000 
start in business ?”’ is this frequently recur- 
Se a 1,000,000 and over 
Ting inquiry. . pee aes re 
I have a standard answer ready: “Enough f 
to pay cash for your fixtures, to pay your 
~ grin expenses, and to ye = = How to Measure a at) Buying Power 
” per cent. on your opening stock—with 
the understanding that your opening stock of Your Town 
is the biggest stock you will have.” EE. Lin grin oe eae ORT ET CoE EE ET : 
“But how much stock ought I to buy 2” | FOODS Multiply Population by 217 to Get Annual 
is the almost invariable follow-up. ie B Buying Power in Dollars ; 
-Yankee-like, I counter with another ques- | ' 
tion: “How much will your monthly ex- MISCEL- i ' 
ek ar a alle say ) CLOTH: | ancous 
pense be?” Then we figure it out—so much i a4 iN SERVICES MISCEL . 
lor rent, for salaries, for all the other items, 4c OO gags ee a f 
hecgpemnealae”s poe 15.4%, FUEL LANEOUS 
Pius something extra for good measure. H 
Suppose that the monthly expense figures 
— . LIGHT ITIES ture —ito 
out to he $500. The next question is, “How 6.76% 6.70% agg ' 
much do you have to sell to make $500 gross ) 
prot?” Roughly, that means sales of $1,500 | 
—which is $18,000 a year, 
Reduce $18,000 sales to the cost of the _ Percentages of the Total Buying Power Spent for Various Items ' 
merchandise say, $12,000. Then I remark es LR ae j f 
Let's assume that you will turn your stock 
twice a year, a hat’s the average.” TURNOVER IN VARIOUS LINES OF BUSINESS 
“Oh, but I'll do better than the average,” These ‘‘yardsticks’” may give a basis for comparing turnover rates. The figures on turnover 


are from bulletins of the Graduate School of Business Administration of Harvard University. 


Insists the heoj . 
mM vNeginner 1. ‘ ‘ : ri 
‘ The method of determining the buying power of a community is based on a report of the 


aA h pe so,’ | assure him. But let’s play Chamber of Commerce of the United States, following a survey and analysis of the Depart- 

‘ale. Tf you turn vour stock twice, vou must ment of Labor statistics. The basis of calculation is the $217.77 which the Department of 

Carry ‘ oe = +r A as determined as the average per capita retail expenditure in the United States for 1922 
try an averac ree Sh, ( . Labor ha dete rm 1 as the average per capita A I Stz 22. 

would me: e* ve k or $6,000, rh at The rule, of course, is riot to be taken as one of perfect accuracy, but rather as a workable 
uid Mean, at the height of the season, $8,- approximation. 


, and the end 


if the season, $4,000. 
At the time 


41 open your store, then, you on your feet just that much sooner, in deal in technicalities or in complicated meth- 


YOu sho! F : “Oo o,e ° 7 oe " ‘ 

i d have an $8,000 stock. So you position to discount your bills. ods so long as the first question that an 
Tee 4 ra c . ‘ + . . . ! 
- 4.000 to pay for half your stock, plus [t is simple, you see. It is quite as sim- average merchant must be asked, when he 
Ne money = a - . Py . . c . . ‘“ . ‘ 
, Money to pay for your fixtures, plus $500 ple to budget a going business. But all the applies for credit is, “Do you take inven- 


‘or the first month’ 


“Wy s expense. budgets on earth will not turn a store’s stock tory ?” 
our 


irst stock is your big stock. You quickly unless the merchant follows the lines If he answers, “Yes,” the next question is, 
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Trade-mark Reg. U.S. Pat. Off. 


MANICURE 
IMPLEMENTS and SETS 


La Cross Sets hold an enviable 
position in the trade 


They are recognized as the finest on the market. 
They are acknowledged the fastest sellers. And rightly 
So). 

Only the very best materials are used in their manu- 
facture. Only workmen of unusual skill are employed, 
and they are carefully supervised by experts. All this 
that La Cross Manicure Sets may be perfect in every 
respect—that no matter whether they sell for $2.00 or 
$20.00 each is the. greatest value you can offer. 

To every La Cross dealer this means a great deal. 
For customers are attracted to buy by the beauty and 
obvious worth of La Cross Sets. Purchasers are enthusi- 
astic. They tell their friends, They buy other sets for 
vifts—and no sales effort is required. That means 
volume business, constantly increasing. Substantial 
profits at all times. In other words, a remarkably profit- 
able manicure business. 

That's what the La Cross trade-mark means to 
La Cross dealers. That’s what it can mean to you. 
\Write.your jobber for complete information. 


SCHNEFEL BROTHERS 
Newark, N. J. 


Display La Cross Sets for Easter 
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Storekeeping Department. 
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“How often 

And the usual answer to that is, “Every 

year.” 
“The subject oi rate of turnover—which 
almost always means the subject of over- 
socked inventory—comes up dozens of 
times a week with merchants whose finances 
have got into an unsatisfactory condition, 
with resulting slow payments. When I sus- 
gect that this condition is at the bottom of 
a customer’s difficulties, I ask him three 
questions: “How much do you expect to 
gil by January (or July) 1? How much 
have you bought for delivery between now 
and then, including merchandise in stock but 
not paid for? How much will your expense 
total between now and that time?” 

Too often, when the figures arrive, the 
condition is obvious: The merchant has 
contracted for more than he can possibly pay 
for. It is a simple question of arithmetic. 
Yet, in buying, he has not gone to the trou- 
ble of setting down these facts. 

No business, unless it be endowed, can 
pay all its bills when the management has 
bought $10,000 worth of goods which must 
he sold within three months or held over a 
year; cannot sell more than $12,000 worth of 
goods within that period; and has $3,000 of 
expense to meet at the same time. Yet that 
is what most business men fail to figure out 
in advance! 

When that situation develops, we advise 
the merchant that his salvation lies in writ- 
ing to every house which has his orders for 
future shipment. ‘Tell them exactly the sit- 
uation you are in,” we suggest, “and ask 
them to release you from a pro-rata share of 
your order. They will do it if they know 
their business.” 

Perhaps it seems strange for a house like 
ours to advise the cancelation of orders. In 
general, we stand as strongly against the 
practice as does anyone. But as between 
allowing a dealer to become financially in- 
volved or accepting a fractional cancelation 
o! our order, there can be no _ hesitation. 
We accept the cancelation. 

I have already mentioned that there is to- 
‘ay considerable discussion of budget plans 
ar retail stores. This is good, because it 
orings to the attention of merchants the need 
‘1 watching all of the figures which show 
the operating facts of their stores. Such 
study is, of course, vitally necessary. 

The big reaction I get in all this discussion 
of the budget is this: Even where the mer- 
chant appreciates the value of a fast rate of 
‘umnover, he overlooks that in his advance 
buying he must buy of himself first, that he 
must be his own first customer. By this ] 
mean that, when he considers what he will 


re to buy for his Spring stock, he forgets 


vat at the beginning of the Spring season 
* will still have in his store several thou- 
and dollars’ worth of merchandise left over 
“yf te seasons. Before he begins to 
thie ao he must deduct the amount of 
mth from the stock he will require, in 
«. 0 afrive at the amount of stock he is 

Open to buy.” 
Stnation to buy” is the nub of the whole 
Sather - If a merchant will only arrive, 
™ ola “—g at the volume of merchan- 
when a he 1s “open to buy” at any time 
€ Is considering the purchase of new 
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stock, then he will automatically shut off the 
grief which comes from oversize inventories. 
This grief includes tied-up capital; slow rate 
of turnover; heavy mark-downs and _in- 
creased losses from depreciation and spoil- 
age; and all expenses, like taxes and insur- 
ance, which increase in proportion to the size 
of the inventory. 

It is simple, too, this task of knowing ex- 
actly how much a store should have on hand 
at any time, and consequently how much 
should be bought. A budget of the sort 
which tells the merchant where he stands at 
any time can be installed and operated at the 
cost of very little trouble or expense. 

One of our customers, a shrewd merchant 
who sells only $30,000 a year, has perhaps 
the best method of this sort which I have 
ever seen. It is not the most complete, but 
it is the most workable. It gives him every 
fact which he needs to guide him in budget- 
ing his business and in holding to his budget. 
Yet it requires only two hours a day of his 
office girl’s time. 

Some few merchants—and they are very 
few indeed—have an inherent merchandising 
instinct so strong that they can merchandise 
a store effectively almost without records. 
But this sort of instinct is so rare that no 
one can afford to assume that he is thus 
gifted. I can name all the merchants in our 
line who have this genius, or I can count 
them off on the fingers of two hands. 

Unquestionably, I believe, the most thor- 
oughly effective plans for speeding turnovers 
are in use by some of the chain stores. And 
in this connection I always think of one such 
plan which I observed in use. 

For several years I purchased, once a 
week, a box of 25 cigars at a chain store 
near our place of business. For the box I 
paid $3. 

The store’s standard stock of these cigars 
was three boxes. After I had made my 
Monday morning purchase, there were only 
two boxes left. But if I stopped in again 
on Tuesday morning, the stock had been re- 
plenished once more to three boxes. 

Let us assume—what it is ridiculous to 
assume—that my weekly purchase was the 
only sale that store had for those cigars. 
And let us arbitrarily decide my $3 box cost 
the store $2.50. Then, on an investment of 
$7.50, that store made $26 a year gross profit. 
Actually, of course, by reason of its other 
sales of that brand, the store made several 
times that large a gross on its $7.50 invest- 
ment. } 

Now, an independent retail merchant can 
hardly hope to make a showing like that. He 
has not working for him the distributional 
facilities which that chain organization has 
set up for its stores. But I have frequently 
told this incident to customers, and have 
pointed out to them that the nearer they can 
come to doing the same thing, the more prof- 
itable they will find their businesses. 

There is one difficulty which occurs rather 
frequently in the retail field and which can 
best be overcome by increasing the rate of 
turnover. This is the danger of trying to 
do a larger volume of business than the 
store’s capital warrants. It is ‘surprising 
how many keen, aggressive customers of ours 
—usually young men—have to be held back 
from that course. For in the scramble after 
a greater volume, the amount of capitol re- 
quired is likely to be lost sight of! 
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WHAT A WELL-RUN BUDGET PLAN WILL 
ACCOMPLISH 

A well-run budget plan, based on the fig- 
ures of his business, will, of course, prevent 
a merchant’s becoming over-extended. When 
a customer comes to me in the, endeavor to 
increase his line of credit beyond what he is 
entitled to on the strength of his financial 
statement, I have a standard course of pro- 
cedure. 

In the first place, I point out to him that 
we have built up our business, and are con- 
tinuing to build it, by our willingness to take 
a legitimate chance in meeting our customers 
at least half-way. “But it would be doing 
you an injustice,” I explain, “to increase 
your line of credit. I could only involve 
you in difficulties out of which you conceiv- 
ably might be unable to work without suf- 
fering a heavy loss. And we should lose, 
along with you and our fellow creditors, 

“There are only three ways I know of to 
get more working capital in a_ business. 
First, you can get it from outside, which 
usually means giving up a share of the own- 
ership and earnings. Second, you can get it 
from your profits, which in a young business 
is a slow process. Third—and this is almost 
always the most advantageous course—you 
can speed up your rate of turnover, which 
means that you will do the same volume on 
a lesser amount of capital, thus allowing you 
to increase your business on the money you 
set free in this way.” 

To sum up, I have pointed out in this arti- 
cle six good, practical plans which may be 
given as rules for increasing the rate of 
turnover : 

1. Avoid lines which are inherently slow- 
turning ; 

2. Buy merchandise because it is needed, 
not because it is attractive; 

3. Rely on common-sense methods ; 

4. Finance according to simple mathe- 
matical calculations instead of by impression; 

5. Budget sales, purchases and expense 
quotas by a simple, workable method which 
shows at all times the amount one is “open 
to buy”; 

6. To increase working capital, look first 
to the present rate of turnover. 

Doubtless there are other methods equally 
effective for the purpose. Put if a merchant 
—or, I suspect, almost any business man— 
will follow these few simple tested plans, 
our experience shows us that he need not 
concern himself too deeply with the rest. 


Habit 

Assemblyman Cuvillier, author of the 
Mullin-Gage prohibition enforcement repeal 
bill, said at a dinner in Albany: 

“Keep telling a little boy he mustn’t do a 
certain thing, and before long he'll go and 
do it. Prohibition often works like that. 
It keeps the forbidden booze, a Tantalus 
cup, always before our minds.” 

Mr. Cuvillier chuckled. 

“Why,” he went on, “a young divine got 
up in the pulpit the other Sunday and said: 

“This morning, my dear brethren, we will 
take our text from the thirty-first chapter 
of Guinness’s.”—Detroit Free Press. 








A voluntary petition in bankruptcy has 
heen filed by W. C. Montgomery, Shawnee, 
Okla, 







































































Ba 


————— 


eee note 





132 THE JEWELERS’ CIRCULAR April 9, 1924, 


SAMPLE CASES, TRAYS and TRUNKS | 


Complete Outfits 
for Jewelry and 
Silverware Salesmen 








AGENTS FOR 


‘FABER UTICA”? TRUNKS 





~ ~{S 
No. OA Leather Telescope 


No. 2102 Ring Wallet 


RUECKERT MANUFACTURING CO. 


San Francisco Office 
220 Post Street 


Real Amber Strings 


FACETTED CLOUDY 
Round and Oval—All Sizes ’ 
Graduated and Uniform 
also 


Green Turkish Amber 
Absolute New Novelty 
First Arrival in America 
Fine Quality Attractive Prices 
Write To-day for a Liberal Memorandum Package 


BORRELLI & VITELLI 


366 Fifth Avenue NEW YORK 


The C.G. BRAXMAR CO. 


10 Maiden Lane, New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 


New York Office 
9-13 Maiden Lane 


PROVIDENCE, R. I. 











WLLL LLL LLL LLL bh 


The Bow-Knot 








2430 


Samples Sent Upon Request 


A Unassembled 
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One-Piece Shank 


SIMSON BROS. 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increas 
ing number of customers. 
Our facilities for manufacturing and designing are 
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at your service. 


Write for Emblematic or Badge Catalog 














Play safe and 


[7 90% of the Business Men that fail come from the ranks of the Non-Advertiser. 
Advertise. Write for our Free Cut Service. 
Officially Licensed 


2 Diamonds 4/100 ea. All Profit 











aon |) y 





No Stock to Carry 





Cut No. S. F. 20 Kt. = M 
. <> 0 an. wanes Gans . O Order on Five Days’ Memo. 
| Hand when you have a sale in sight. 
d 
ane L Orders Filled Same Day 
$25.00 A Received 
Real This <@%> Reg. Trade Mark Y All Emblems and Initials The << Ree. ‘Trade a 
Platinum  @¥4fantees you genuine diamonds. @uarantecs you genuine 
= A without SOLID GOLD on Hand at All Times in Any 
Sam Bag, Tote Mot 14K WHITE GOLD Every Size. DG xm i” WD 
is ‘Reg. Trade Mark price. TOP GENUINE i for Your Window 
duareate... you genuine diamonds, * HOPE RUBY IN“ORIGINAL COLORS FREE UPON REQUEST 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House”’ 
Brisbane Building, Buffalo, N. Y. 


(Also Black Onyx, genuine Ameth., Topaz, Blood, 
Sard., Garnet and Hope Sapphire. 


To Retail $25.00 Without Diamonds $14.75 


Cuts in all Emblems a” 


FREE with One or More R PRICE 
WRITE for WHOLESALE P 
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How System and 
Accuracy in the 
Watch Department 
Helped Build Success 











Expressly for 
Cireular 


Written 
The Jewelers’ 

















«g's tegipiceled below is the interior 
of the store of Nicolson & Ryan, Au- 
eysta, Me. Harry P. Lowell, former senior 
member of the firm, has retired from the 
business, with which he had been associated 
4) years, his interest having been taken over 
by the junior partners, Mathew Nicolson and 


Richard T. Ryan. The firm was formerly 
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STRAIGHT TAGS ON 
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THE WATCH BOARD INDICATE NEATNESS 





INGENIOUS WATCH BENCH DEVISED BY MR. NICOLSON 


known as Lowell & Nicolson, established in 
1883 in the old Cony House Block. 
Harry P. Lowell learned the watch and 
clock making trade with the old firm many 
years ago, and in 1886 acquired the interest 
of Mr. Wheeler in the business. From 1894 
to 1921 Mr. Lowell was the sole owner of 
the business, Mr. Nicolson having acquired 
an interest the latter year. 
_ Mr. Ryan, the new member of the firm, 
has been associated with Mr. Lowell and 
Mr. Nicolson for 15 years and is an expert 
Watchmaker, as well as a competent mer- 
chandise man. 

The store is 50 feet long and 18 feet wide. 
The furnishings are mahogany. The display 
Cases include four eight-foot wall cases and 
« Cross partition. A well arranged watch 
department is in the front of the store, while 
% Jewelry repair department is in the rear. 
he concern uses a mailing list four times 
é year with excellent results. Most of the 
“tters sent out are confined to the home 
‘own. The window displays are changed 
every week, 

: The members of the firm belong both to 
" State and national jewelry organizations. 
c Nicolson’s ingenuity is indicated by 

‘ty unusual watch bench made by him 
itd illustrated on this page. There is a 





AND SYSTEM 

glass case containing all the important tools. 
They are constantly before the eyes of the 
watchmaker, always free from dirt and al- 
ways in the same place. This methodical 
procedure is found to be of great help. The 
glass case rests on a mahogany base and does 
not block out the light from the bench, which 
faces a window. A small glass door lifts 
up to allow access to the tools. The door 
is protected by felt strips or guards. 

The watch board is equally neat. Par- 
ticularly conspicuous are the straight tags. 
The firm uses a short double pin which has 
a little wire coil midway. The short arm 
of the pin is pushed into the wood at the 
right of each watch and the longer arm 
holds the tag in place. The coil makes the 
necessary spring to hold the tag in place 
when pressed in behind it. 








Watch this department for “Practices and 
Principles That Point the Way to Success 
in the Retail Jewelry Business.” 





A VIEW OF THE INTERIOR OF THE STORE OF NICOLSON & RYAN, AUGUSTA, ME; 
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Increasing sales volume 
at the same sales cost 


Experience has no doubt proved to you the 
truth of what we said last month—that 
your selling job is half done when you offer 
watches made by established and widely- 
known manufacturers. This gives you a 
chance to put your effort on selling a higher 
priced watch of this well-known make, thus 
increasing your sales volume at the same 
sales cost. 


For example, your prospective customer 
asks to look at a certain well known line of 
watches. For years he has seen them ad- 
vertised in his magazines. Moreover in the 
local newspapers he has noticed tie-up 
advertising of the same watches with your 
name at the bottom. And so he has come 
to see them at your store. 


Yet he is still undecided as to just what 
model will suit him and how much he wants 
to pay. And naturally he won’t pay any 
more than he has to for the kind of watch 
he wants. 


Your job, then, is to make him want the 
very best watch he can buy. 

Select one of the higher-grade models and 
point out the distinctive features of the case 
design, for these will attract him first. 
Show him how such a_ watch combines 
more lasting beauty and even greater 
accuracy than one of the cheaper designs, 
Remind him that if he is careful to make 
sure of the utmost quality now, he will be 
troubled with no regrets later. 

Just prove to yourself what good sales- 
manship will do. See if you can sell at least 
one out of every four or five customers a 
better and higher priced watch than he 
at first intended to buy. You will have 
fewer complaints, less free service. Your 
reputation as a quality house will grow 
with your sales. 

Why not begin now to increase your 
sales volume at the same sales cost? 

Watch for suggestions next month on an- 
other way to get more business. 


THE WADSWORTH WATCH CASE CO. 
“Makers of Watch Cases Exclusively” 
DAYTON, KENTUCKY 


OFFICES 


New York 


17 Maiden Lane 31 N. 


Chicago 
State St. 


San Francisco 
150 Post St. 


Note: Illustrate your advertisements with watches. Electrotype of watch shown above will be sent free to any jeweler. 
Order by number. Write also for our big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 
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Loaning Watches 








,of service should be equal. 














Address Delivered by Frank Ricard, Lowell, Mass., Before the Recent Convention of the — 
Massachusetts and Rhode Island Retail Jewelers’ Association 
OANING watches to our repair cus- pair customer with a loaned watch. Show 


tomers is one of the left-over remnants 
of old methods in the jewelry business. In 
continuing the practice, we are traveling in 
a beaten track that is apparently hard to 
get out of. You can’t blame the customer 
for taking advantage of our lax ways of 
doing business. When John Jones brings 
his watch to be repaired or cleaned, he 
considers it our duty tu let him have ancther 
watch to carry while we are repairing his. 
In his mind, it is a trade custom that must 
be followed, not only in his case but in the 
case of everybody who takes a watch to a 
jewelry store for repair, 

Of course it serves the 
John Jones to loan him a watch. He gives 
no thought to our side of the case. He does 
not stop to consider that if we take in fifty 
watches in a day to be repaired, we must 
have 50 watches ready to loan to these cus- 
tomers. That's no concern of John Jones; 
he isn't interested in our problems. But 
isn't it high time that we set about inform- 
ing him? Loaning watches has come to be 
one of the abuses in the jewelry business. 
We must eliminate the practice and right 
now is the best time to begin. 

In the first place, John Jones doesn’t 
appreciate it. If he did he would take 
better care of the loaned watch. You know 
how often the loaned watch is returned to 
you in a condition that requires repair. Of 
course it wasn't the fault of John Jones. 
No, sir-ee. It must have been that way 
when John Jones got it. That’s a very good 
teason why he fails to take reasonably good 
tare of the loaned watch. It didn’t cost him 
anything. It was free! Why should he be 
bothered? Of course not. 
; But suppose you asked John Jones to buy 
a “utility” watch to serve him instead of 
™ Valuable timekeeper he regularly car- 
nes? Show him hew it would come in 
andy on similar occasions in the future. 
Show him how: it would be real economy to 

ve one for use If he balks 


convenience of 


on vacations, 


at . 

the Purchase, then suppose you gently 
Bbested that you could rent him one for a 
— service fee, 
€xplain to hi 
re him 


That’s the moment to 
“— about the costly investment 
would be required to supply each re- 


him that the free loan of watches imposes 
a burden of expense upon the repair depart- 
ment. By eliminating this expense you are 
able to sell repair service at lower prices. 
It won’t be difficult to show him that it is 
as unfair to ask a jeweler to loan a watch 
free as it would be for him to loan his 
merchandise to his customers, 

Loaning watches does not have and never 
has had any direct connection with the sale 
of jewelry. The repair department is more 
in the nature of manufacturing than mer- 
chandising. In the repair department, we 
sell the skill and proficiency of a craftsman 
instead of an article of merchandise from 
our shelves or cases. In the repair depart- 
ment, more than 50 per cent. of the charge 
to the customer is compensation for the skill 
and time of the workman. You will recall 
that the report of the Harvard Bureau of 
Business Research showed that average ex- 
pense for conducting the repair department 
of a jewelry store was 71.1 per cent, of the 
receipts, leaving a net profit of 28.9 per 
cent. These figures indicate a high protit 
but it must be remembered that no expense 
for fixed charges and no management ex- 
pense were charged against it. If you were 
to keep separate account of the cost of 
operations between the store and the shop, 
you would doubtiess find a_ considerable 
shrinkage in this net profit. Now suppose 
you add to the shop expense account the 
item for loaned watches? Wouldn’t it cut 
a sizeable slice from the profits? Figure 
it out. 

In the beginning, watches were probably 
loaned to repair customers under the guise 
of “service.” Oh, what a much-abused 
word service is! We ought to get the right 
definition of that word here and now. 
Sheldon gives the best definition as applied 
to business. He says it means “performing 
useful offices; usefulness to others.” Of 
course we want to be useful to others. We 
want to supply the right quantity of serv- 
ice, the right quality of service and to do it 
in the right manner. These are the three 
elements of service that bring about the 
feeling of satisfaction in the customer’s 
mind which secures for us his permanent 


patronage. 
is effect. 

According to Sheldon, these three elements 
Let’s see how 
it applies in loaning watches. Take the 
first element—right quantity of service. 
Aren’t we giving a little more than “right” 
quantity of service when we give a customer 
free use of a watch? Isn’t he getting more 
than he is justly entitled to? You know 
the answer. 


Service is cause and patronage 


Let’s look at it with the eyes of an out- 


sider. Does the department store’s jewelry 
department loan watches free. Well, the 
department store is continually boasting 


about its service. Does the automobile re- 
pair man loan his customer another car 
while the customer’s car is being repaired? 
Well, you hear a lot about “service” in the 
automobile business. Does the tailor loan 
you a suit of clothes to wear while your 
suit is being pressed and cleaned? You 
never heard of one offering that service. 
Does the barber loan you a razor while he’s 
putting a keen edge on your favorite beard 
scraper ? 

Even the usual fountain pen repair 
shops lack in giving our kind of service. 
They don’t loan fountain pens to take the 
place of those out of commission. Only 
jewelers seem to be overdoing the matter 
of service in loaning watches free. What 
are we going to do about it? 





Stripping Solution 


The following formula should give the 
desired electro strip for gold: 


Wi cnt madacdivasnsbinentes 1 gallon 
Temp. 180° F. at 6 volts. 
DOCH CYAN 6 6 :oiecisidiaoonen 8 ozs. 
ee 2 ozs. 
Ammonium Phosphate.......... 1 oz. 


Use a reverse current. The articles to be 
stripped become the anodes; either carbon 
or steel can be used as the cathodes. Zinc 
shavings will precipitate the gold out of any 
cyanide solution by depositing on the zinc. 
When the gold is all precipitated, remove, 
wash carefully and dissolve the zinc from 
the gold by a solution of muriatic acid either 
diluted or undiluted. The gold will remain in 
spangles of metallic gold which may be 
filtered from the solution and then be recon- 
verted to chloride of gold or melted when in 
sufficient quantities into metal ingots or 
buttons.—Chas. H. Proctor, in the Metal 
Industry. 
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Our High Grade BLACK SHIELD 2 


PolishinéMotor 4. 


Can NowBe Purchased On Small MonthlyPayments of Only qq (2/200 
Fully 


OR 
Guaran- >4 2 x 


teed SE LESS 6% 
a a FOR CASH 


| NOPE) TYPE Clee 
VOLTS "Fs Carl ; 
CYCLES SPEED wer ‘ 

2 PATENTED - 














Powerful 
Noiseless 
Speedy 
Economical 



















Polishing Motor has been recognized by the jewelers 
of this country as the standard, high grade, durable 
and efficient jewelers’ motor. 


The BLACK SHIELD, a practical, indestructible ma- 
chine, built on the induction type, requiring no brushes 
in commutator, will run consistently year in and year 
out without the slightest trouble or delay. It oper- 
ates on 60 cycle, 110 volt alternating current at an ap- 
proximate speed of 3,500 R. P. M. It is finished in black 
enamel and supplied with chuck mandrel, pulley, rugged 
switch and six feet of cord attached to plug. 


FE )R many years the Black Shield alternating current 












OIL 
WELLS 


are of ample size 
and filled with 
felt wicking 
which constant- 
ly lead oil to 
shaft. 










Only $4.25 Per Month on Our 
Liberal 10-Month Payment Plan 


This easy method of payment makes it possible for every 
Jeweler to own and operate our high-grade Black Shield Polish- 
ing Motor. The monthly payments are so small that at the end 
of 10 months the motor will have paid for itself several times. 
Start now and build your shop with modern equipment. Enjoy 
using while paying. 


No. R52520. Black Shield Polishing Motor, $ 4252 
Atternating Current. Taha o.ccicqccccccccscccsccescenssceesse = 


Swartchild & Company * encico” 














DUST 
CAPS 


keep out dirt and 
grit from bear- 
ings to prevent 
cutting them. 
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4 Unique Clock with Automatons 

LOCKS and timepieces with many 
aires are numerous but the one here 
gescribed has some peculiarities that are 
t least curious, in its history, says a writer 
in the Journal Suisse d’Horlogerie. 

The place where I found it is first of all 
vite unexpected; it was in a monastery 
t La Gruyere, when I had occasion, last 
var, to make some researches on another 
subject but also relating to horology. 

This little clock was made about sixty 
vars ago, by Emile Wick, a native of Basle. 
He was not an horologist, but a man of in- 
dependent means who had interested him- 
if successively, as a master of taste, in 
sainting, sculpture, photograph and me- 
chanics, not to mention entomology, in which 
he gained some renown, Finally he became 
particularly interested in the construction 
of clocks and watches, 

fmile Wick traveled extensively. He 
gassed his winters at Barcelona with friends, 
vic came for a change to Switzerland dur- 
ing the summer, It was the family of the 
Marquis de Luna y Goicoéchéa, occupying 
a superb house on the Calle de la Rambla. 
fmile Wick, assisted with his noble friends 
at the inauguration of the Universal Exposi- 
tion at Barcelona and when quite old he 
liked to tell how the present King of Spain, 
then a baby, had howled, two paces from 
him, in the arms of the queen mother, 
during the entire speech of the prime 
minister. “The infernal squalling brat made 
me so angry that I should like to have 
spanked him.” 

As may be seen, Emile Wick was not 
lacking in a sense of humor and it was in 
the same spirit that he constructed various 
automatons, That which is curious in re- 
gard to the clock under consideration is that 
the constructor has represented in it all his 
neighbors at Basle at their customary occu- 
pations. We will consider them one after 
another, On the ground floor are two wood- 
choppers, one sawing the wood, the other 
splitting it, without ceasing. They are 
Henwaag-Schangi and his friend Dalbe- 
lockberti, since it is necessary to give them 
their names. Above them may be seen 
Kaettherli, the neat serving maid of Emile 
Wick, who is pumping water at the cistern. 
With her hands on her hips she has a 
somewhat saucy air, Also note the tossing 
ol their heads by the two high-toned ladies, 
Madame Colonelle Troxler de Speyer and 
Madame Zimmerli de Speyer, who, in the 
pretty bay window, under the domed roof, 
are drinking their cafe au lait four o’clock 
coffee, while discussing the entire surround- 
Ings; for the tongue of Madame la Colonelle 
tas the reputation of being sharper than the 
‘word of her dignified husband. Kaettherli, 
toc, can hold her own, 

_At their right we perceive another lady, 
‘acing her husband, who is hidden by the 
closed window. This is M. Schardt, re- 
puted gourmet, a master of the fork, and 
Mls wife, in the act of assiduously disposing 
‘la roasted fowl, the noise of the adjacent 
‘orge not appearing to disconcert them. 

_ The blacksmith, with his leather apron, 
8M. Frith, of surpassing skill at his trade 
and Well known at Basle. 

We also see, on a little balcony, Madame 
échtenan pushing a little swing. There 
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are two other shops, one being that of M. 
Thurneysen, tailor by trade and a violent 
radical, 

On a day of uprising he ill treated a 
magistrate who refused him admission at 
the door of the town hall, crying, “You 
can pass only over my body.” ‘‘No,” re- 
plied the tailor, “it will suffice to push you 
to one side.” And this he did, somewhat 
rudely, 

Nor must one forget the two washer- 
women, who are to be seen on the ground 
floor and who, working at the same time 
the arms, the head and the tongue, rival in 
eloquence the high-toned dames on the first 
flocr, 

Finally, at the side of the dial, a herald, 
in black and white, the colors of Basle, 














EMILE WICK’S FAMOUS CLOCK 


strikes the hours and half hours, while his 
companion, bearing the federal colors, plays 
the trumpet. 

The whole is exceedingly picturesque and 
not only are personages recognizable, but 
this corner of old Basle is very faithfully 
reproduced as to the detail of its architec- 
ture. The clock itself is of pleasing pro- 
portions, 

Of course, the description [| have given 
of these automatons, cannot give the life 
which is revealed when al] is action; nor 
will the work of the monk mechanician, 
Emile Wick, ever grow old, for each actor 
of this little comedy will always play his 
part as well as on his first appearance. 

Sut how is it that this clock is to be 
found today in a monastery? Emile Wick 
had made it for a wedding present to his 
nephew. The betrothal was broken off and 
the person concerned, renouncing the good 
things of this world (he then conducted a 
health resort) assumed orders, as a humble 
brother, where as his superior records, he 
edified many by his virtues. 

He still lives today and it is from his own 
notes that this description has been pre- 
pared. On entering the monastery he made 
a presentation to the order of this little 
masterpiece, which: now serves to adorn a 
simple reception room, 

This clock therefore has quite a senti- 
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mental history and its little automatons, in 
their quaint movements, will furnish a 
moment’s emotion, 





Sun Dial in St. Augustine, Fla. 


HE sun dial on St. Augustine Cathedral, 
St. Augustine, Fla., is illustrated below. 
This dial was put on the wall of this fa- 
mous Catholic Church in 1565, and the peo- 
ple use the timepiece to this day. 
Sun dials, of course, are constructed with 
a knowledge of the latitude and longitude in 
which they are placed. An _ exhaustive 
treatise on the sun dial was published sev- 
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FAMOUS SUN DIAL IN ST. AUGUSTINE, FLA. 


eral years ago in the Horological Depart- 
ment of THE JEWELERS’ CircuLar, by Al- 
bert Crehore, who devised a dial for indi- 
cating Standard time. 








Rastus—"Ah can’t get dis spot off’n yo’ 
trousers,” 

Student—“Have you tried gasoline?” 

Rastus—“Yas, suh.” 

Student—‘‘Have you tried ammonia?” 

Rastus—*Naw suh, but I’m almosht sure 
they'll fit."—Yellow Jacket. 








Teacher—“Johnny, what are the two 
genders ?” 

Johnny—“ Masculine and feminine, The 
masculines are divided into temperate and 


intemperate and the feminine into frigid and 
torrid.”—American Legion Weekly. 


“T can’t stay long,” said the chairman 
of the committee from the colored church. 
“IT just came to see if yo’ wouldn't join de 
mission band.” 

“T*o’ de lan’ sake, honey,” replied the old 
mammy, “doan’ come to me. I can’t even 
play a mouth organ.”—Lippincott’s, 
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Insist Upon 


LELONG’S 
White Gold 


in All Karats 


Manufacturers of 
Platinum, Gold and White Gold Solders 


Also Alloys for all Purposes 
L. LELONG & BRO., Inc. 


Gold, Silver and Platinum Refiners 
Main Office and Works 


Newark, N. J. 


New York Office, 17 West 42nd St. 














The 
“AMERICAN 
PLATINUM” 

Safety Catches 
Joints and 
Closed Pin Tongues 


EASILY ATTACHED SECURE 


(Note the inner stop) 


Made to Satisfy the Jeweler and His Customer 
Supplied in Five Sizes 


n PLATINUM, 10K, 14K and 18K Yellow Gold, or and 18K 
White Geld, 10K and 14K Red Gold and 14K Green Gold. 


For more nines description ask for Folder A-S 


~ n © 
American Platinum Works | 
N. J. R. R. Ave. at Oliver St., NEWARK, N. J. 
New York Office—Charles Engelhard—30 Church St. 

















Over 19 Karat 


is the Gold Content of 


Hoover’s Standard 18 
White Gold 


Non-tarnishable 
Matchless Color 


Easy working 


“The gold that lights the diamond 
and stands the test of time.” 


Speed up your turnover 
with its distinctive color 
Solders—all karats 


and colors —also 
for platinum work. 


Your refining work 


ORDER done for less than 


TODAY 


you could do it. 


oe ad HOOVER & STRONG, lic. 
Metallurgists 


Orrice AND Worxs 11D Wast Tuprar STREET. 
BUFFALO, N-Y.. U.S.A. 








Refiners 


Gold 
Silver 
Platinum 














HANDY @ HARMAN 


31 Geld St., New York City Bridgeport, Cons. 
SHIP TO EITHER PLANT 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 


issue of March 25, 1924 


w7s7s. VANITY CASE. Metvitte MILter, 

Pittsfield, [ll., assignor to Brun-Mill Co., Pitts- 

field, Ill. Filed Jan. 15, 1923. Serial 612,753. 

(Cl. 132—83.) 

4 yanity-case including a cup-shaped lid, a cup- 
shaped base oppositely yo to the lid, the lid 
and base providing containing chambers for toilet 
articles, and means comprising a pintle for hingedly 
fastening the lid and base together for relative 
swinging movement, in combination with a com- 
bined partition and double mirror member of re- 
duced size to fit within the lid, and means compris- 





ing a pintleeye for hingedly fastening the mirror to 
said pin inte for swinging movement relatively to the 
lid and base, the pintle-eye being laterally offset 
from the pintle for normally disposing the mirror- 
member within the confines of the lid and said 
partition and mirror-member providing a retaining 
wall for the toilet articles contained within the lid 
and also providing a reflecting medium at one or 
the other of its surfaces on the selected use of the 
articles contained within the lid or base. 
148191. PENCIL Joun riIcKEN, Chicago. 
Filed Sept. 22, 1920. Serial 411,890. 4 Claims. 
In a pencil an outer tubular member, an inner 
member slidable therein, a threaded cap secured to 
and threads 





the outer end of said inner member, 





rmed in satd outer member and adapted to coact 

with the threads of said cap, the threads of one of 

said members being slotted to provide resilient en- 

Sagement thereof with the threads ot said other 

member, 

18412 CIGARETTE HOLDER. ALessanpRO 
TaraBorreLt1; Providence, R. I. Filed Sept. 
27, 1919. Serial 326,70 Renewed Jan. 14, 
1924. 1 Claim 

A holder of the class described comprising a tube, 

4 pin projecting therefrom, a body divided longi- 


tud 1 


‘mally into two halves, with each half pivoted on 





5 ee . 3 2 


a co mediate the ends. clamping members 

Ode ve mt enc ds of said halves, handle members 

a ar ends of said halves (and spring means 

a, Pin and engaging the lower parts of the 

sd me forcing the clamping members into en- 
€nt with the article held by the tube. 

1s, CLOSURE. Freperrc 
York, Filed Tune $. 192? 
Claims, . ‘i 


EcauBert, New 
Serial 566,137. 12 


na Closure striy 


a body having spaced en- 
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gaging members each with a contact surface which 


from one end thereof to the other increases continu- 


ously in distance from the center of the said body, 
and a cover also having engaging members thereon, 


with each engaging member of the cover having a 


contact surface with portions thereof at correspond- 
ingly variable distances from the center of the 
cover. 


DESIGNS 


64,294. SPOON OR SIMILAR ARTICLE. Gnros- 
VENOR N. ALLEN, Oneida, N. Y., assignor to 





Oneida Community, Ltd., Oneida, N.Y. 
Filed Dec. 7, 1923. Serial 7,973. Term of 
patent 14 years. 

64,309. WATCHCASE BOW. JosepH Fanys, 
Locust Valley, N. Y., assignor to Joseph Fahys 


pavplicncen 


Io 


: ine 


et 


Section AA 


(3 


& Co., New York. Filed Jan. 29, 1924. Serial 
8,478. Term of patent 7 years. 

64,324. BELT SLIDE. Jacosp I. ScHAFFER, New 
York, N. Y., assignor to Slote & Schaffer, 
Mount Vernon, N. Y., a Copartnership consist- 





ing of Jacob I. Schaffer and Reuben Slote. 
Filed Dec. 31, 1923. Serial 8,203. Term of 
patent 3%4 years, 


64,325. HAND MIRROR OR SIMILAR AR- 
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TICLE. Ricwarp J. Scuvutze, 
N. Y., assignor to Saart Bros. Co. 


Brooklyn, 
Filed Jan. 


9, 1924. Serial 8,283. 


years. 


Term of patent 7 





UNITED STATES TRADE-MARKS 
Trade-Marks Registered March 25, 1924 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 


181,850. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Excin Nationat Watcu Co., Chi- 
cago. Filed Dec. 11, 1923. Serial 189,496. 


Corsican 


Particular description of goods.—Watches and 
Watchcases. 
Claims use since on or about Jan. 1, 1921. 
181,853. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Won. FILENE’s 
Sons Co., Boston, Mass. Filed Dec. 21, 1923. 
Serial 189,970. 


Lins 


Particular description of goods.—Pins, Collar 
Pins, Necktie Pins, Scarfpins, Breastpins, Bar Pins, 
Cuff’ Buttons, Studs, Collar Buttons, Cuff Links, 
Watch Chains, Locket Chains, Glasses Chains, 
Finger Rings, Beads, Bracelets, Brooches, Crosses, 
Earrings, Eyeglass Holders and Hooks, Lockets, 
Pendants, Rosaries, Thimbles, Spoons, Forks, 
Knives, Necklaces, Cardcases, Napkin Rings,. Vases, 
Jars, Dishes, Bottles, Shoehorns, Cigarette Cases, 
Cigar Cutters, Pencils, Tie Clips, Fobs, Fob Orna- 
ments, Tatting Shuttles, Picture Frames, Hair 
Ornaments, Combs, Candlesticks, All Made of, 
Plated with, or Ornamented with Precious Metal. 

Claims use since Oct. 1, 1912. 

181,870. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Hupp, Dipisuerm Co., Inc., New 
York. Filed April 11, 1923. Serial 179,003. 


EE OIZE 


Particular description of goods.—Watches, Watch 
Movements, and Parts of the Same. 
Claims use since about Jan. 10, 1923. 
181,882. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Tue CastTeLBerG NATIONAL JEWEL- 
ry Co., Inc., Batlimore, Md. Filed Feb. 10, 
1923. ‘Serial 175,848. 


COLUMBIA 


Particular description of goods-—Watch Move- 
ments. 
Claims use since Jan. 1, 1923. 











ser Toso 


So eee ee 
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Are You Experiencing Any Trouble in Fitting Watch Crystals? 
The New Improved 


G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 
fit odd shapes. 


A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 
size) is required for a complete assortment and will fit instantly any size 
or make watch in both the open and hunting case. 


G-S FLEXO CRYSTALS are made of a special new transparent NIN 
composition for watch crystals only; very clear, and will not discolor, —— . 2 we a jewelers! 
shrink or warp: they fit tight and are dust proof. These crystals do not poeneien”” non-breakable crystals mete boosting 
chip, break, or crack, and there is no loss whatever. patent number 14,458 is infringing. We bee 
: of certain dealers who persist in infringing 
Write for full particulars and references from prominent jewelers. on above patent and we warn them here that 
certain prosecution for damages will follow as 
soon as our evidence is completed against them, 
—19"— All unbreakables which are sold with the ex. 
lanation ‘‘not to be inserted by machine’’ are 


Gs Fiexe Contr ~GERMANOW-SIMON MACHINE CO, ° feters suntiases powers of sae ote 


war — 547 West Avenue, hee TWA. BSS Se Oe 
omplete 





Manufactured and Sold by 














THOMAS J. 


DEE & C 


REFINERS 


Let us supply you with Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
soft platinum plates, Pl 4 d Pl d S and solders in 10Kt., 14Kt., 
solders and wires, also atinum an ate craps. 18Kt., also white golds and 
red golds. DEE GOLDS 


5%, 10% and 15% irid- 
am Patium. MANUFACTURERS = Ss." tine 
properties. 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings.  Selecti 
Purchasing and Sales Dept.: ° elections Refining and Manufacturing Plant: 
S So. Wabash Ave. 1) = | (67.1 ere) 317-319 E. Ontario St. 








LONDON ——_ i 


PURCHASE ORES, RESIDUES, ETC., 


e 
Platinum CONTAINING GOLD, SILVER OR PLATI- 
NUM, JEWELERS’ & DENTAL SWEEPS. 


Refiners and Assayers Highest Prices Given for the Metals 


T. B. HAGSTOzZ @ son | 00 FULL ASSAYED CONTENTS 


709 Sansom St., Philadelphia NEW YORK OFFICE Metals in Exchange 
WOOLWORTH BUILDING If Desired 


Gold, Silver Sdhenen Matthey & Co., Ltd. 
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The finest Tower Clocks in the world are made b id 
The E. Howard Clock Company of Boston. yr 4 = ™ E a 0 | & SA N T | 
very complete line of substantial and accurate clocks #==—==* . 
for the bank, office and school. ‘ Movements and Wrist Watches | 


Write us for full information a= ~ 5%4, 5%, 6%, 6%, Anchor and 
Cylinder, selected quality. 


THE E. HOWARD CLOCK CO. sj Fiat Watches 19/12 Gold, 


vie m Nati Sil 
373 a Ps ow ee New York ge sania references. 
0 tate St., Chicago . ' truy, | 
Established 1842 ” MONNIN & co. Soiteerland 
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431,888. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Wttiram Hevsertn, New York, as- 
siguor to Fisher Importing Co., Inc., New 
York. Filed Jan. 6, 1923. Serial 174,244. 


RANBAX 


Particular description of goods.—Watches, Watch 
Movements, and Parts of the Same. 
Claims use since on or abcut Dec. 8, 1922. 
181,89. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) THE CasTELBERG NATIONAL JEWEL- 
ry Co., Inc., Baltimore, Md. Filed March 5, 
1923. 176,947. 


LEXINGTON 


goods.—Watch 


Serial 


ription of Move- 


Particular desc 
ments. 

Claims u 
(CLASS 27. 
One Hann Ciock 
April 4, 1923. 


1, 1923. 

HOROLOGICAL INSTRU- 
Company, War- 
Serial 178,565. 


e since Jan. 
181,891. 
MENTS.) 
ren, Pa. Filed 





Particular description of goods.—Watches, Clocks 
and Watch and Clock Dials. 
Claims use since about December, 1921. 
181,892. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Tue CasTELBERG NATIONAL JEWEL- 
ry Co., Inc., Baltimore, Md. Filed March 5, 
1923. Serial 176,948. 


VERNON 


Particular description of goods.—Watch Move- 
ments, 
Claims use since Jan. 1, 1923. 


Trade-Marks Registered March 25, 1924 


181,67. COLLAR BUTTONS MADE OF OR 
PLATED WITH PRECIOUS METALS. 
FreeMan-DavGuapbay Co., Chartley, Mass., also 
doing business as P Collar Button 
Co., Providence, R. I. 


rovidence 


Filed | Sept. 10, 1923. Serial 185,577. PUB- 

LISHED spe 1, 1924. 

181,68. WATCHES, CLOCKS, AND PARTS 
THE bab OF Faprigue D'HorLoGcerigE LA Gry- 
CINE, Bienne, Switzerland. 

Filed June 9, 1923. Serial 181,740. PUB- 

LISHED DE‘ 18, 1923. 

— WATCHCASES. S. M. Watcn Case 

» Inc., New York. 
Fi \us. 31, 1923. Serial 185,232. PUB 

LIS SHED DE 25. 1923 

181,725, _ ELETS AND NECK. CHAINS. 
Generar Cyarn Co., Previdence, R. I 

Filed Sent. 17, 1923. Serial 183,867, PUB- 

LISHED JAS 1, 1924 

W788, CHILDRI -(N’S’ TEWELRY NAMELY, 
FINGER RINGS, BRACELETS, BROOCHES, 
LINGERIE AND BEAUTY PINS, AND 


NECKLA‘ ES. Baras 
St Lou Mo 
Filed Sept. 27, 1923, Serial 186.267. PUB. 
LISHED JAN 1. 1924 


Massa Jewerry Co., 


THE JEWELERS’ 





is renovating 
and rearranging its offices, so as to provide 
additional diamond and other departments 
for their increased trade. 


The Goldland Jewelry. Co. 


The Butterfly Box, novelty and jewelry 
store, has rented a new studio at 70 Frank- 
lin St., and will move there from 7 Brom- 
field St., in a few days. 

The store of William F. Parson was badly 
damaged by fire and water during a blaze 
which gutted a four-story wooden building, 


235-7 Union St., Lynn, April 1. 
Mr. and Mrs. E. E. Hardy have returned 
from a 30-day trip to Havana, Jamaica, 


Venezuela, Colombia, the Bahamas and other 
places south. Mr. Hardy says the weather 
was perfect. 

Fire at midnight April 1 caused consider- 
able damage to the store of Taxiarkis Kat- 
saros in Lowell. The fixtures of the store 
were destroyed, but most of the jewelry was 
in the safe and thus escaped the flames. 

Funeral services for Charles R. Hill, for 
over 50 years an employe at the Waltham 
watch factory, were held April 4 at the 
Congregational Church, Waltham. Mr. Hill 
was for many years foreman of one of the 
departments. 

Harry B. 
offices occupied by Raymond F. 


Hershon has taken room in the 
Muir, third 


floor, Province building. Other new occu- 
pants in this building are the Shawmut 
Jewelry Co., A. Hershowitz, Paige Bros. 


Co. and C. A. Bolter. 

Mr. and Mrs. Nelson H. Smith have gone 
to Atlantic City for two weeks. Mr. and 
Mrs. James Kingman, of the Smith-Patter- 
son Co., are planning a visit to their son, 
Spencer S. Kingman, in Pasadena. They 
will be gone from Boston several weeks. 

The Carl H. Skinner store is located at 
its new site, 300 Boylston St. The firm, 
which is nearly 100 years old, has moved 
from the Park St. district to the new Park 
Square district. The store occupies the 
ground floor and resembles one of the finer 
Fifth Ave. stores. Blocks of Belgian marble 
lend dignity to the outside. There is a 
wrought iron grill over the doorway, which 
opens into a small vestibule. The visitor 
next comes to a drawing room of the Queen 
Anne period, done in black walnut, at- 
tractively carved, set off by white walls and 
ceiling and by silver and crystal electrical 


fixtures, The floor is covered by a heavy 
gray rug, and the shades are gray, har- 
monizing with the electrical fixtures. There 


are no showcases. The jewelry is displayed 
on glass tables, 

The death is announced of “Dad” Nathan, 
who passed away suddenly shortly before 
midnight April 3. He had been to the 
movies. On the way home he had to fight 
his way through a blizzard which apparently 
taxed his heart to the breaking point. <A 
few minutes after he had reached his house 
he bent forward to remove his boots. The 
next moment he was dead. Mr. Nathan was 
&2 years of age and for years was known 
to the trade in connection with his candy 
and cigar store. which he conducted on the 
eighth floor of the Washington building. 
No man more enjoyed the affection of the 
many members who called to see him and 
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to buy his goods. He is survived by his 
widow and three sons, F. N. Nathan and 
R. W. Nathan, both in the jewelry business 
in this city, and S. M. Nathan, a jeweler 
in Fitchburg, to whom the sympathy of the 
trade is extended in their bereavement. 

The public in Boston is being robbed of 
more than $1,000,000 by fake jewelry auc- 
tions, according to Morris Marks, repre- 
senting a number of reputable jewelry and 
auctioneering firms. He made this charge 
before the House Committee on Rules March 
31, and spoke in favor of a bill presented 
by Senator William J. Francis, of Charles- 
town, which would give the Boston police 
commissioner authority to close up the shop 
if he found the business being improperly 
conducted. Mr. Marks told of the troubles 
which the fake auctioneers have caused the 
legitimate jewelers in Boston. “Two years 
ago,” he said, “the reputable jewelers of 
Boston got together and employed detectives 
to visit these fake auction rooms and secure 
evidence. As a result a lot of men were 
arrested and their licenses taken away. But 
the very men whose licenses were revoked 
went right back to the same places and 
were hired as assistant auctioneers, and the 
law could not touch them.” The House 
Committee reported against Senator Fran- 
cis’s bill on the ground that there is legisla- 
tion enough on the statute books to deal 
with the situation. 

Work of installing the Ripley-Howland 
Mfg. Co. in its new plant in the Province 
building is nearing completion. The factory, 
one of the largest in New England, and one 
of the most modern, is equipped, in addition 
to a maze of machinery, with an electric 
furnace and a hydraulic press. The factory 
covers more than 30,000 square feet, is 
lighted with an indirect system and is colored 
mostly in white, with relief in light oak and 
pale blue, thus providing a maximum of 
light. Furthermore, it is furnished with an 
unusually large number of large windows 
for natural light, thereby reducing the use 
of artificial illumination to a minimum, a 
fact which is appreciated by the numerous 
workmen. It is a matter worthy of mention 
that several of these employes have been 
with the company for more than 40 years, 
one or two over 50 years. The offices are 
furnished in mahogany and there are addi- 
tional diamond rooms, making the plant one 
of the most replete in New England. It is 
estimated that the cost of removal from the 
old site on Bromfield St. amounted to $20,- 
000. Incidentally the new building, being 
fireproof, has reduced the company’s insur- 
ance more than $1,000 yearly. A new burg- 
lar protection system is being installed, 
reinforced by the addition of three new 
large safes. H. B. Burnham, the president, 
assisted by an able corps of managers and 
clerks, has accomplished the work of in- 
stallation with praiseworthy skill, and is to 
be congratulated upon being established 
offices and a factory of utmost credit to the 
jewelry trade in this city. 








The jewelry industry will be represented 
at the Republican national convention in 
Cleveland by Orin W. Clifford, of the Web- 
ster Co., North Attleboro, Mass., who has 
been selected as an alternate delegate from 
the 15th congressional district on the Coolidge 


iate. 





Among the retail jewelers calling on the 
jobbing trade last week were the following: 
C. G. Bushnell, Gowanda; Louis Snell, 
Niagara Falls, and Mrs. George Engel, 
Springville. 

Harold Greenberg, wno has conducted the 
Criterion Jewelry Shoppe, at 30 W. Chip- 
pewa St., for the past two years, has found 
a new loaction at the Bramson building, the 
remodeled Jroquois hotel structure, at Main 
and Eagle Sts. Mr. Greenberg expects to 
be in his new store on May 1, when he 
will drop the name Criterion for his own. 

Arthur J. Block, president of T, C, Tanke, 
Inc., and of the Empire State Ring Co., 
left by automobile Sunday night for a two 
months’ business and pleasure trip through 
New England and eastern Atlantic States. 
Before his departure he arranged with con- 
tracts to make the necessary alterations in 
their new store at 380 Main St., which 
will be completed when he returns to Buffalo, 

Morris Estrin, manufacturer of platinum 
and gold jewelry, who has been established 
in business in Buffalo for the past 17 years 
at 18 Court St., has taken new shop and 
office space on the second floor of the build- 
ing at 552 Main St. Previous to coming to 
Buffalo Mr. Estrin was in business in Phila- 
delphia and New York. Since moving into 
his new location Mr. Estrin has adopted the 
firm name of the Crescent Gold Refining 
Co. 

Under the firm name of Grodzinsky Bros., 
Harry and Jacob Grodzinsky, who have been 
identified with the local jewelry trade for 
several years, have entered the jobbing and 
special order and repair business in a suite 
of offices at 706 Bramson building. This 
firm last week purchased the stock and 
fixtures of Aronson Bros. store at 341 
Central Ave., Dunkirk, merely as an invest- 
ment, The stock will be disposed of through 
their jobbing salesmen. Eli Aronson, who 
had charge of the Dunkirk store, is for- 
saking the retail business for a position on 
the road for a manufacturing house. 

With the coming of warmer weather 
Buffalo members of the jewelers’ colony at 
Crystal Beach, the most popular Summer 
resort near this city, are preparing to move 
across the lake. Fred J. Dorn, pioneer 
Genesee St., jeweler, is always the first to 
migrate and the last to leave. He has built 
a new Summer home at the Beach this 
year, which he will move into within a week 
or two, commuting to town by automobile. 
William F, Ehmann and Frank Ehrenfried 
will follow soon after and the Striker 
brothers, Louis and Frank will close up 
their town homes as soon as the boats com- 
mence to operate. 

What promises to be the final hearing on 
the auction ordinance, scheduled for April 
4, was postponed for a week to permit the 
corporation counsel and the attorney for the 
Buffalo Better Business Commission to 
make some minor revisions in the proposed 
law where it appears to the former to con- 
stitute a possible infringement on the con- 
stitution. These changes, it is said, will not 
affect the ordinance insofar as prohibiting 
illegitimate auctions are concerned but will 
if anything strengthen the law against pos- 
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sible test suits. While the Buffalo Better 
Business Commission disclaims having any 
intention of consenting to changes in the 
proposed statue which would nullify the law, 
it nevertheless, in compliance with the re- 
quest of the city council, invited the attorney 
for the auctioneers to confer as to changes 
considered necessary. No response was re- 
ceived to the invitation. Since the last 
hearing the ordinance has been carefully 
scrutinized by Police Chief Zimmerman who 
has written the mayor to the effect that it 
has his hearty indorsement. 








Allentown, Pa. 


C. W. Hoover, wife and son, motored to 
Dobbs Ferry, N. Y., visiting friends over 
the week-end. 

Ira H. Landes, of the Allentown Jewelers’ 
Supply Co., motored to New York on a 
business trip last week. 

Wilson H., Appel is making extensive 
alterations to his store, and is putting in a 
new show window and doorway. 

Jacob C. Mumma, Reading, has purchased 
the three-story brick dwelling at 126 S. 5th 
St., the consideration being $30,000. Mr. 
Mumma is rated as one of the youngest 
and most successful jewelers in Reading. 

Charles A. Seifert, a jeweler in the em- 
ploy of Frank Tyack, and district presi- 
dent of the P. O. S. of A., was presented 
with a past president’s jewel at the recent 
observance of past president’s night by 
Camp 163. 

I. W. Sackett, representing Ehrlich & 
Sinnock, Newark, N. J.; B. Stone, with 
the Watchmakers’ Supply House, Inc., and 
Leo Alexander, traveling for Stein & Windt, 
Inc., New York, are calling on the trade 
in this locality. 

George Bentley, representing Jacques 
Depollier & Co.; Norbert Cahn, of the 
firm of Cahn & Kornbrodt, Inc.; Leon FE. 
Glouskin, representing Jack J. Felsenfeld; 
Edward D. Oppenheimer, of Henry E. Op- 
penheimer & Co.; C. C. Carey, with 
Manassch Levy & Co., Sydney S. Arnstein, 
of Schmidt & Seidel; and Gabriel Sulzer, 
representing Bernard Rice’s Sons, Inc., New 
York, are calling on their friends in the 
jewelry trade in this locality. 

After mysteriously refusing to submit to 
clockmakers’ attempts to make it run since 
March 11, 1911, at 10 minutes to 7 o’clock, 
a mantel clock belonging to the late Jonas 
Brown, 1502 Liberty St., suddenly began to 
tick as mysteriously as it stopped 13 years 
ago, The late Mr. Brown died the time 
the clock refused to continue its ticking, 
and although numerous attempts have been 
made to have it repaired since that time, 
the clock obstinately refused to work. It 
was while Miss Amy Brown, a daughter, 
was dusting the old time-piece, which is 
mace of ornamental German silver, that she 
noticed it ticking. It is now keeping perfect 
time. 








A special section of the Dayton Herald, 
Dayton, O., was recently devoted to the 
opening of the new store of the Sterling 
Jewelry Co. at 6 E. 5th St. Besides carry- 
ing a number of advertisements of the 
articles sold by the company a number of 
interesting articles relative to the store and 
its history were published. 
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Wilmington, Del. 


Jr.. of B. Kieitz & Bro, 
on trade in south Jersey 
and in Philadelphia last 
week. Ile reports the demand good for 
Easter business. \mong the out-of-town 
jewelers who visited the concern the past 
week were: Charles Zanders, Dover; Nathan 
G. Thomas, Phoenixville. Pa.; Charles 
Flinchbaugh, Norwood, Pa.: John Kir. 
schnek, Clifton Heights, Pa.; Edward Lum- 
mis, Salem, N. J.: James Morrison, 
Hampton, Va. 

Plans for the coming convention of the 
Maryland-Delaware Ketail Jewelers’ Asso- 
ciation to be held in this city on May 1 are 
proceeding very satisfactorily. The conven- 
tion planned for one day, already now seems 
to be crowded with valuable addresses by 
prominent men in the jewelry profession, 
so that there is some talk of rearranging 
the convention and making it carry over 
into the next day. How otherwise to give 
all the speakers the time needed does not 
seem possible. Mrs. Kern, chair- 
man of the ladics’ committee, met with her 
committee last week and planned a splendid 
entertainment for the wives, daughters ane 
sweethearts of visiting members. On the 
morning of May 1, the time from 11 to 12 
will be spent in an inspection cf Old Swedes 
Church, one of the oldest in this country 
and viewing the site along the banks of the 
Christiana, where the first Swedes landed 
here several centuries ago. At noon the 
ladies will be the guests of the jewelers’ 
organization at luncheon at the Hotel du 
Pont, when special speakers and entertainers 
will comprise an interesting program. At 
2 o'clock, the ladies will start on a very 
interesting historic trip about upper Dela- 
ware and lower Pennsylvania, in automo- 
biles. The first stop will be at the Brinton 
Lake Clubhouse. From there the party will 
go to Chadds where George 
Washington spent the perilous Winter. The 
party will be over the battlefield 
there and the positions of the Revolutionary 
and British troops outlined. From there the 
party will travel to Lafavette’s headquar- 
ters and historic spots will be pointed out 
to them. The old Quaker Birmingham 
Meeting House, hallowed place for all 
Americans, because of its historic interest, 
will be visited. The next stop will be at 
Longwood, the estate of Mr. and Mrs. Pierre 
S. duPont, where the wonderful sunken gaf- 
dens and flower one of the 
most magnificent show places in America, 
will be visited. In the meantime. the jewel- 
ers’ organization will he conducting its 
business sessions at the Hotel duPont and 
the ladies will again be the guests of honor 
at the banquet held ‘at the Hotel duPont 
in the evening. A display of silverware will 
he the feature of the convention. Through 
the courtesy of Governor Denney the serv- 
ice from the dismantled battleship Delaware 
will be shown and there will be exhibits of 
interesting pieces from wholesale 
and retail concerns. 


George C. Kleitz, 
Co., was calling 
towns and cities 


Joseph 


Ford, Pa. 


taxen 


conservatory, 


various 








The partnership existing between Glenn 
1H. Hobbs and Anton Klein, doing business 
as the Klein & Hobbs Jewelry Co., Fon 
du Lac, Wis.. has been dissolved, Mr. 
Hobbs becoming sole owner. 








